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LIFE COMPANIES FIGURES 


ALL SHOW HEALTHY GROWTH 








Increases All Along the Line Are 
Noted in the Statements Al- 
ready Sent In 





Many of the life companies are now 
getting out their annual statements and 
they show a healthy growth as a re- 
sult of the year’s work. The following 
companies have sent in their figures: 

Kansas City Life—Assets $1,553,235, 
net surplus $74,550, new business $11,- 
312,041, amount in force $25,032,121. 

Pacific Mutual Life—New business 
$22,802,150, business in force $111,- 
500,000, gain $7,100,000. The assets in- 
crease over $2,000,000. Death losses 
were $725,682, first-year losses $45,625, 
interest income $825,630. 

Occidental Life, Los Angeles.—As- 
sets $169,537, surplus $104,030, new 
business $2,344,612, amount in force 
$3,450,734. 

Northwestern National Life.—Assets 
$6,000,000, net surplus $255,000, new 
business $7,250,000, insurance in force 
$25,020,000. 

* * 

Michigan State Life—Total admitted 
assets $288,851, gain $76,544; reserve, 
including liability reserve, $80,756; all 
other liabilities, $1,954; capital $100, 000; 
net surplus $105,145, gain $23,024; in- 
surance in force $3,825, 335, gain $1,- 
395,471; new business paid for $2,- 
065,514. 

North American Life, N. J.—Figures 
of Jan. 1 show approximately $6,000,000 
new business, $10,400,000 in force, $3,- 
650,000 gain in force, premiums $275,- 
000, assets $660,000, surplus $440,000. 

Central Life, Ottawa, Ill—Assets 
$260,204, reserve $128,471, surplus, in- 
cluding $113,960 stock, $128,678; new 
business $1,400,000; amount in force $3,- 
715,875, gain $680, 375; premiums $121,- 
797; total income $146, 192; total dis- 
bursements $85,508. The gain in assets 
is $63,203. 

Lincoln National Life-—Approximate 
figures show amount in force $4,700,000, 
gain $1,200,000; premiums $154,000; 
other income $22,000; assets $380,000, 
gain $85,000; surplus, including $150,000 
capital, $190,000. 

+ + * 


South Atlantic Life—Assets $742,478; 
surplus, including $200,000 capital, $230,- 
662; new business $3,351,691, in force 
$8,921,451; premiums $273,137; total in- 
come $323,717; disbursements $212,014. 

Columbus Mutual Life—Assets $124.- 
642, surplus including $100,000 capital 
$109,057, life premiums $27,052, acci- 
dent and health premiums $25,032, total 
income $63,046, total disbursements 
$63,046. The company gained $38,137 
in premiums, $14,616 in assets, $1,199 
in surplus, gain in insurance in force 
$500,000. 

Reliance Life—New examined busi- 
ness amounted to $9,278,477, paid busi- 
ness $6,004,533. 

Pioneer Life—The Pioneer Life of 
Fargo, N. D., although it has been in 
existence less than three years, now 
has more than $1,500,000 of insurance 

(CONTINUED ON PAGE 24) 
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The National Association of Credit Men, in one of its “Burning Subject” 


pamphlets, lays down a standard for the guidance of its members in reference 
to fire insurance as follows: 


“The points to consider in order to determine how sure is the guarantee against fire for 
which you are paying your good money are much the same as one follows in investigating a con- 
cern or individual to whom he is to extend credit. 


“1. What is the net surplus above capital and all other liabilities? 


“2. Has it (the insurance company) a record of paying it debts (losses) promptly and 
without unjust deductions? 


“3. Are the men who er mes ite affairs men of character and high standing in the com- 
munity, which assures long and honorable existence?” 
The Aetna Insurance Gump of Hartford, with an honorable record of 
ninety years, complies with these requirements to as great an extent as any 
Insurance Company in existence. 


THOS. E. GALLAGHER, General Agent 
L. O. KOHTZ, Ass’t General Agent 





159 LA SALLE S&T. 
CHICAGO 











A SATISFIED CUSTOMER WILL BE A 
PERMANENT CUSTOMER. TO SE- 
CURE HIS SATISFACTION THE POL- 
ICY YOU CIVE HIM MUST BE PROOF 
ACAINST CRITICISM, AT ANY TIME, 
BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY CIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000 
ASSETS OVER 
$20,500,000 
LIABILITIES LESS THAN 
$8,500,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$12,000,000 


The Continental Fire Insurance Co. 


Principal Office, 46 Cedar St., New York 
Western Dept., 280 La Salle St., Chicago, Ill. 























o> W. C. SKILTON, President 
THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $4,169,174.58. Total Losses paid, $63,545,039.49 


Cash Capital, Two Million Dollars 


- $3,967,497.71 


EDW. MILLIGAN, Vice Presiden JOHN B. KNOX, Secretary 


Re-insurance Reserve, 


Reserve for Outstanding Losses, 450,440.38 
Reserve for all other Claims, - 247,159.23 
SURPLUS, - 2,169,174.58 


Total Assets, $8,834,271.90 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers Agencies in all cities and towns 








COMMISSION WORKED HARD 


MANY WITNESSES TESTIFIED 








Experienced Underwriters Gave Their 
Views on State Regulation—A. F. 
Dean’s Testimony to Be Printed 





The five-day session held by the IIli- 
nois Fire Insurance Commission last 
week was the hardest grind the com- 
mission has yet undertaken. The ses- 
sions began promptly and ran full time 
and the examinations, if not always 
brief, were mostly to the point. Prac- 
tically all of the witnesses appeared at 
the request of the commission. The in- 
vitations sent to business men to ap- 
pear brought in only one, who regis- 
tered a complaint that sprinklered risks 
were excepted from the 25 per cent ad- 
vance of 1902. 

Competent Witnesses This Time 

The commission was appointed to 
consider the question of the supervision 
of ratemaking by the state, and it found 
it necessary to secure witnesses who 
could tell it about the making of rates. 
It also asked some able underwriters 
for their views on the feasibility of 
state regulation of rates. These men 
know the difficulties that confront the 
most experienced men in the effort to 
measure the fire hazard of individual 
risks, and it may be said that the higher 
they stand as students of this phase of 
the business the less confidence they 
have in the value of state rating. 

It will probably be two months until 
the commission holds another hearing. 
Probably it will again give a week to 
the task. 

A. F. Dean Testifies 


Undoubtedly the most valuable testi- 
mony of the week was that given by 
A. F. Dean, author of the Dean sched- 
ule. Mr. Dean was called as an expert 
and Attorney Ryon explained that, as 
in the case of other expert testimony, 
it was necessary to a large extent to 
allow the witness to frame the ques- 
tions as well as the answers. At the 
last previous session Mr. Dean con- 
sulted with the commission as to the 
information it desired, and on Friday 
at this session he presented both ques- 
tions and answers in a typewritten 
statement covering eighty-four pages. 

Testimony to Be Printed 

William L. Corris, the stenographer 
of the commission, anticipates a large 
demand for copies ‘of Mr. Dean’s testi- 
mony and has arranged to print a 
couple of hundred. It will make a book 
of about sixty-five pages and will prob- 
ably be sold for $1. 

The following is an outline of Mr. 
Dean’s testimony: 


The first plan for making rates of 
which we have record (1609) was sim- 
ply a flat charge of about 1 percent, 
making no distinction between frame 
buildings and bricks or their occupancies 
or exposures. If we could make rates 
by this plan today there would be no 
trouble in rate-making. At the end of 
each year we could find from our statis- 
tics the average annual cost and re- 
adjust our rates. The problem of mod- 
ern rating, however, is to find a special 
rate for each risk according to its indi- 
vidual hazard. 


Competition Forced Distinctions 
As new companies came into 
and competition increased, the margin of 
profit decreased and the necessity for 
discrimination became more and more 
(CONTINUED ON PAGE 12) 











2 


THE WESTERN UNDERWRITER. 


January 13, 1910. 








AL. CLOVER PUT ONE OVER 


HAS TWO SETS OF OFFICERS 








Western Life Indemnity Has a Hot 
Annual Meeting and Both Tickets 
Claim to Win 





The Western Life Indemnity Com- 
pany of Chicago has been having a 
strenuous week. On Tuesday the an- 
nual meeting was held. Alfred Clover, 
literary and insurance man, one of the 
company’s leading writers in Chicago, 
was on hand with a large number of 
proxies. President George M. Moul- 
ton says that Mr. Clover did not at- 
tempt to get his proxies in until the 
committee on credentials had reported, 
and then it was too late under the by- 
laws. Mr. Clover attempted to get 
them in, but the chair overruled him, 
and was sustained. The old adminis- 
tration policyholders reelected C. T. 
Drake a director, and the board of 
directors, the same as before the elec- 
tion, reelected the old officers. 

Clover’s Insurgents Elect Ticket 

Mr. Clover’s contingent then held 
another members’ meeting and elected 
a director in Mr. Drake’s place, and 
also elected four others, thus making 
the board consist of nine members, the 
limit permitted by the by-laws. The 
five directors, constituting a majority 
of the board, then met and elected new 
officers as follows: President, Grant 
Orr; first vice-president, J. E. Ingram; 
second vice-president, Dr. Frank B. 
Earle; third vice-president, William 
ee secretary, Harry Hildreth, 
“s 


Demand the Offices 

On Wednesday the new officers made 
a demand on the old officers to turn 
over their offices to them, which was 
refused. They then went before Mas- 
ter in Chancery Barber and secured 
his recommendation for an_injunction 
restraining the old officers from inter- 
fering with the new ones in the dis- 
charge of their duties. Mr. Ingram 
states that General Moulton was noti- 
fied of this action. A few hours later 
Judge Theodore Brentano issued the 

(CONTINUED ON PAGE 26) 





Features of the Week 





SPECIAL ANNOUNCEMENTS 


Central Life of Ottawa, Ill............ Ill 
Spring Garden of Philadelphia........ 13 
GENERAL 
TPRROPIAL POSS ccccccccccccscsccovcers 14 
Personal mention .......ccceceeseeces 14 
FIRE 
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Illinois asks for figures...........++.- 4 
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J. Doyle is Illinois fire marshal.... 5 
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Rate bill in Ohio proposed........... 6 
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ET rarer 7 
Prepare for Illinois agents’ meeting... 9 
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Ainsworth out in the cold............. 16 
Nebraska association elects officers. 16 
Guaranty Life to be stock company. 16 


Several Omaha changes.............. 17 


CASUALTY 
Chicago burglary agreement.......... 27 
National Surety examination......... 14 
President Stone’s annual letter........ 19 
Comment on surety conditions........ 20 
Casualty company figures............. 21 
Royal Indemnity to start............. 21 
Interesting steam boiler suit.......... 21 
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Ten percent surety rule revised....... 23 
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HOWELL JOINS M’CARY FIRM 





Change in General Agency of Penn 
Mutual Life at Chicago Follow- 
lowing C. S. Smith’s Death 





McCary, Howell & Co., on February 
1 will succeed the old firm of Smith, 
McCary & Co. at Chicago as general 
agents of the Penn Mutual Life for 
Cook county, Ill. This change follows 
the death of Calvin S. Smith, senior 
member of the old firm, and brings into 
the service of the Penn Mutual, Cort- 
landt Howell, who has been assistant 
manager of the Chicago branch of the 
Mutual Life. 

Next to the home office agency and 
the Boston general agency, the Chi- 
cago agency of the Penn Mutual is the 
largest. Last year the agency’s issued 
business was practically $4,000,000 with 
premiums of $211,000, an average pre- 
mium of $45.49 per $1,000, the largest 
among the company’s agencies. 

Calvin S. Smith became general agent 
in Chicago in 1883. In 1902 he took 
into partnership Clyde J. McCary and 
M. E. Randolph, two of his men who 
had been with him ten years or more. 
Shortly afterwards Mr. Smith’s health 
failed and for about six years Mr. 
McCary has been the active factor in 
the agency, not only supervising agents 
but writing the largest personal busi- 
ness of any man in the Penn Mutual’s 
service. Mr. Randolph has been cashier 
and is regarded as a very competent in- 
side man. 

The contract between the company 
and the agency was so drawn that Mr. 

(CONTINUED ON PAGE 26) 





ACCOUNTS FOR CALCULATION 





How the Phenix and Continental Dif- 
fer in Reserve System as to 
Farm Business 





New York, Jan. 12—To the Editor— 
In reply to your wire as to authorita- 
tive statement regarding the published 
report that the reinsurance reserve 
calculations of the western department 
of the Phenix show a $250,000 discrep- 
ancy, I will say that the matter of re- 
serve is one of detail. 

The great fact is that every liability 
will be fully stated and no asset over- 
valued. Yet the Phenix will have nearly 
$10,000,000 of assets and a net surplus 
beyond capital of $500,000. The mer- 
ger with the Fidelity will go through. 

Henry EVvAns. 

The publication in the daily papers 
that a discrepancy of a quarter million 
dollars in the reinsurance reserve of 
the western department of the Phenix 
existed was misleading, unless the sit- 
uation is fully understood. During the 
thirty-seven years of the existence of 
the western department, it has never 
taken account of notes received in pay- 
ment of farm premiums, either as assets 
or liabilities, but, when the notes have 
been paid, has computed the reserve 
on the cash premium. 

The Continental, on the other hand, 
treats the notes as assets and immedi- 
ately puts up the reserve on the amount 
renresented by the notes. Thus, if it 
receives a five-year installment note, it 
immediately puts up 90 percent of the 
amount of the note, while the Phenix 
would put up only 50 percent of each 
installment as it is paid, but would not 
count the note as an asset. Examiner 
Randall computed the reserve of the 
Phenix on the plan pursued by the 
Continental and this made the rein- 
surance reserve much larger than the 
department’s figures. However, the 
company’s assets would also be swelled 
by this plan to the extent of the value 
of the notes held 

The Phenix meeting to vote on the 
merger with the Fidelity will be held 
Jan. 24. 
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Insurance 
Company 


The Western Reserve 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 





OCTOBER 1, 1909 


CASH ASSETS . - - $553,486.48 
REINS. RESERVE - - - 264,913.14 
SURPLUS TO POLICY HOLDERS 288,573.34 











You need the Agency for Another Company, 


PROVIDED IT’S THE RIGHT COMPANY. 
WE’LL FURNISH THE RIGHT COMPANY 
IF YOU’LL FURNISH THE RIGHT AGENT 


The Shawnee Fire Insurance Co. 
TOPEKA, KAN 
Insures against Fire, Lightning, "Tornado Cyclone and Wind 
Storm—Assets over one million five hundred thousand dollars— 
Losses paid anton aint hundred thousand dollars. 
Established Oyer a Quarter of a Century 





TECUMSEN 
CHIEF OF THE SHAWNEES 














Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105.87 
Western Department, Erie, Pa. Established in 1864 


J. F. Downinc, Gen’l Agt. W. N. Jounson and B. L. West, Ass’t Gen'l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,212,749.70 
UNITED STATES NET SURPLUS, 4, 973, 879.20 


New York Office, 45 William St. Northwestern Department: 
05 La le Street -  - 
Ohio, Indiana, Kentucky, Tennessee, GEO MOORE, Lo 
West t Virginia at Cincinnati. HUGH R. HEOUDON ja Asst. “taaneger 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


Assets - Oneee. 353.26 
a 
F. M. GUND, Sleeeer’ Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











FIRE 
TORNADO 


INSURANCE 
COMPANY 


PHENIX 


OF BROOKLYN, N. Y. 


Western and Gouthern Department, 205 La Salle Street, CHICAGO 











J. H. LENEHANR, General Agent C. R. STREET, Ass’t General Agent 
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NEWS ABOUT COMPANIES 


SOME STATEMENTS ARE SHOWN 





Few Companies Get Out Their Fig- 
ures as of Dec. 31, but Most 
Are Still Back 





But few of the larger companies have 
reported their figures, owing to new 
insurance department requirements. 
Those that have, presented their ex- 
hibits show up _ well. 





Firemans Fund 

The Firemans Fund shows assets $7,- 
431,402, increase $979,189; reserve $3,- 
180,066, increase $238,164; net surplus 
$2,014,857, increase $805,217. The com- 
pany had a fine year in every aspect. 
It paid $11,132,000 in San Francisco 
losses. Its recuperative powers have 
been remarkable. 





Spring Garden 
The Spring Garden celebrates its 
seventy-fifth year in 1910, it having 
started in 1835. Its assets as of Jan. 


1 are $3,187,821, gain $337,101. The 
reserve increased $223,508. The net 
surplus is $636,020, gain $175,521. The 


premiums last year were $2,342,773. 
The loss ratio was 52.12 per cent. The 
premiums increased $336,998. The ex- 
pense ratio was 34.87 per cent. The 
Spring Garden expects to have $2,750,- 
000 in premiums in 1910. The company 
is fourth in size of the Philadelphia 
companies. President Porter regards its 
conflagration liability as well within its 
surplus. President Porter and his asso- 
ciates have made the company a valu- 
able one in the agency field. 





Cincinnati Mutual Fire 


The Cincinnati Mutual Fire shows 
cash assets of $20,312, total assets $114,- 
451, reserve $13,542, net cash surplus 
$2,713, premiums $28,453, losses $14,443, 
insurance in force $1,291,692. Secretary 
L. H. Schweer says: 

The management of this company has 
now shaped its lines so that we are not 
carrying to exceed $1,000 on any special 
hazard or ordinary mercantile risk, $1,500 
on any package stock of merchandise of 
sole occupancy, nor $2,500 on any risk 
which is so scattered so as to give us 
possibly $1,500 loss in any section where 

total, nor $2,500 on any sprinklered 
risk. The losses sustained by the com- 
pany in the year 1909 were all on supe- 
rior class of business, and in every in- 
stance we were on with the very best of 
old line stock companies, and losses sus- 
tained were on Ohio business. 





Western Millers Mutual 

The twenty-seventh annual statement 
of the Western Millers Mutual Fire. of 
Kansas City shows cash assets $176,652, 
premiums and assessments in course 
of collection $9,933, deposit notes sub- 
ject to assessment $992,241, gross assets 
$1,178,826; liabilities, losses in process 
of adjustment and not due $4,443; sur- 
plus to policyholders $1,174,384. Pre- 
miums received during the year 
amounted to $106,813 and losses paid 
to $75,390. 





Phenix 


Chairman Henry Evans of the Phe- 
nix says: 

I am able to make absolute the state- 
ment heretofore made, as I believe that 
the Phenix has net assets in excess of 
nine and one-half million and a net sur- 
plus of half a million. Sufficient stock of 
both companies has been pledged to make 
the merger assured, I am told. This part 
of the work I have had little to do with, 
my whole time being taken up with the 
business end of the proposition. The 
merged company will have assets of about 
fourteen millions and a net surplus of 
about two and one-half millions. 





Continental 
The Continental has raised its semi- 
annual dividend rate to 35 percent of 
the capital stock, which is $1,000,000. 
he company also adopted a pension 
system for employes who retire after 
twenty-five years’ service. The salary 
for the ten years preceding retirement 
will be averaged and 1 percent of the 
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‘UNITED STATES BRANCHZ 
54 Pine Street, New York 
J. 3. Guile A. M. Thorbarn 


MANAGER SECRETARY 





INSURANCE OFFICE 


Oi London 


TWO HUNDREDTH YEAR 


OF ACTIVE BUSINESS EXISTENCE 


The policy of the SUN INSURANCE OFFICE recommends itself. 
The oldest insurance company in the world furnishes the longest 


tried indemnity. 
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171 La Salle Street, Chicago 
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average will be paid annually for each 
year of service. 





Columbia of Dayton 

The twenty-ninth annual statement of 
the Columbia of Dayton shows total 
assets $668,160, gain $23,334; reinsur- 
ance reserve $118,608, decrease $1,050; 
net surplus $395,190, gain $26,456. The 
Columbia continues to follow the cus- 
tom of the Dayton companies in build- 
ing up a very large surplus in propor- 
tion to its liabilities. 





Scranton Fire 


The Scranton Fire, as of Dec. 31, 
shows assets $108,140, reserve $1,152, 
net surplus $6,930, premiums $1,495. 
It began business a few days before 
the end of the year. The company has 
due it unpaid installments amounting 
to $64,000, which will be added to 
surplus. 





Ohio Fire of Akron 

The Ohio Fire of Akron will not 
complete its organization. Wm. H. 
Evans and Wm. H. Evans, Jr., have 
been at work on the organization of 
the company for a number of months, 
but the work met with many obstacles 
and the progress was slow. 





Hardware Dealers Mutual, Wis. . 

As of Jan. 1, the Hardware Dealers 
Mutual of Berlin, Wis.. shows cash 
assets $54,924, reinsurance reserve $28,- 
388, net surplus $29,036, premiums 
$25,382, amount at risk $3,507,325. 





Forest City 
The Forest City of Rockford, IIL, 
shows assets $810,740, reserve $365,905, 
net surplus $230,840, net premiums 
$157,817, losses $61,851. 





West Bend Mutual 
The West Bend Mutual of Wiscon-- 
sin shows cash assets $43,014, net sur- 
plus $3,644, premiums $27,493, losses 
$6,373, amount at risk $15,082.12. 





Camden Fire 
The Camden Fire shows assets 
$2,322,085, reserve $1,076,615, net sur- 
plus $600,395. Its capital is now 
$500,000. 





Delaware 


The Delaware of Philadelphia shows 
premiums $1,681,724, losses $858,731. 


Ohio Mutual Fire 


The Ohio Mutual Fire of Salem, O., 
shows cash assets $122,258, total assets 
$926,664. Cash surplus $120,284, pre- 





miums $58,726, losses $28,247, amount 
at risk $6,347,548. 





Western Mutual Fire 
The Western Mutual Fire of Urbana, 
O., shows cash assets $48,427, pre- 
mium notes $671,108, liabilities $1,800, 
total receipts $51,697, total disburse- 
ments $49,539. 





Northwestern F. & M. 

The first statement of the Northwest- 
ern F. & M. of Minneapolis under Pres- 
ident W. C. Leach is gratifying. Its as- 
sets are $518,318, reserve $95,521, net 
surplus $202,500. 





International of St. Louis 


The International Fire of St. Louis 
held its first annual meeting on Tues- 
day of this week. 





Grain Shippers Mutual 
The Grain Shippers Mutual of Ida 
Grove, Ia., shows cash assets $44,817, 
reserve $25,833. surplus $30,812, pre- 
miums $103,330, losses $49,590, amount 
at risk $8,022,900. 





Franklin of Philadelphia 
The Franklin of Philadelphia shows 
assets $2,968,880, gain $267,000; reserve 
$1,747,800, gain $118,000; net surplus 
$690,425, gain $131,000. 





Iowa Hardware Dealers Mutual 

The Iowa Hardware Dealers Mutual 
of Mason City, Ia., shows cash assets 
$46,101, premiums $54,471, losses 
$13,250, expenses $4,503, amount at risk 
$3,007,654. 





American of Newark 
The American of Newark makes a 
fine statement. Its assets are $8,535,- 
327. increase $787,297; net surplus $2,- 
355,055, gain $400,056. The company 
sets aside a special reserve of $300,000. 


Girard 
The Girard shows assets $2,446,044, 
reserve $1,490,352, net surplus $407,190. 








Birmingham 
The Birmingham of Pittsburg shows 
assets $425.828, reserve $70,892, net 
surplus $146,221, premiums $72,125, 
losses $24,689. 





Pranklin of Washington, D. C. 

At a meeting of the directors of the 
Franklin of Washington, D_ C., the capi- 
tal was increased to $200,000. It recently 
went into the control of John A. Kelly 
of New York. 





Park Region Mutual Hail 





An examination of the Park Region 
Mutual Hail of Glenwood, Minn., 


shows 


the following condition Dec. 7, 1909: In- 
come from Jan. 1 to date, $6,099.64; dis- 
bursements same period, $5,967.54; total 
admitted assets, $3,198.77; total liabilities, 
$60; balance, $3,138.77. The books do not 
show the transactions of the company for 
the year 1909 and the records, as a whole, 
are in a very incomplete and unsatisfac- 
tory condition. 





Ohio Insurance Company 
The capital of the Ohio Insurance Com- 
pany of New Albany, Ind., is being in- 
creased to $200,000. 





- Maryland Motor Car 

The Maryland Motor Car Insurance 
Company has been incorporated at Balti- 
more with a capital of $100,000 and a 
surplus of $25,000. One of the directors 
is President Bland of the United States 
Fidelity & Guaranty. The company pro- 
poses to insure motor cars against loss 
by at damage in transportation or by 
theft. 





Manufacturers & Traders 

The Minnesota report on the Manufac- 
turers & Traders as of Dec. 14 shows 
assets $17,378, net surplus $16,016, in- 
come $18,082, disbursements $7,573. 

This company is establishing a con- 
tingent safety or reserve fund, the sub- 
scriptions to which at the present time 
amount to $55,870, upon which cash has 
been paid to the amount of $28,685. The 
officers have drawn no salaries for the 
current year. 








Changes in the Field 











H. B. Matt and R. E. McHatton 


H. B. Matt, formerly of Lancaster, 
Ohio, who went with the American 
Central in Ohio, and was later trans- 
ferred to Indiana, returns to the Ohio 
field to assist A. C. Speed. He will 
make his headquarters in Columbus. 

R. E. McHatton, son of Robert Mc- 
Hatton, Indiana state agent of the New 
York Underwriters, succeeds Mr. Matt 
as Indiana special of the American 
Central, Mercantile and Sun of Louis- 
iana. He has been at the American 
Central home office for two years. 





F. D. Houghan 
F. D. Houghan, special agent of the 
Commercial Fire at Des Moines in 
western Iowa, has been appointed spe- 
cial agent of the Hawkeye in the east- 
ern part of the state. 





New England Exo 
meeting of the New England Insurance 
Exchange the followin officers were 
elected: J. W. Grover, Phoenix of Lon- 
don, president; Walter Adlard, W. T. Fur- 
ness and George Shaw, vice-presidents; C. 
M. Goddard, secretary and treasurer; W. 
H. Lewis, National of Hartford, chairman; 
A. L. Bliss, Alfred Mills, H. L. Hiscock 
and W. H. Hellyar, executive committee. 


At the annual 





The Calumet has been admitted to the 
Pacific Board. 
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LAW TO GO TO CINCINNATI 





Illinois State Agent of Royal to Be- 
come Associated in Manage- 
ment of Law’s Agency 





Charles G. Law of Chicago, state 
agent of the Royal in Illinois, will soon 
leave for Cincinnati to become asso- 
ciated in the management of Law’s In- 
surance Agency there with Major 
James L. Foley. r 

The Royal has large interests in Cin- 
cinnati and the Law agency has been 
a leading factor for many years. Major 
Foley desired to be relieved of part of 
the work owing to his age. 

Mr. Law is a son of John H. Law of 
Law Bros., western managers of the 
Royal. He thus returns to his old city, 
where he will take an active part in de- 
veloping the Law agency. He started 
in the western office of the Royal, then 
became Cook county inspector, later 
traveled in Illinois and finally was 
made Illinois state agent. He has 
served on the executive committee of 
the Illinois State Board. Mr. Law is 
modest in his personality, well liked 
everywhere and is a credit to his: dis- 
tinguished underwriting name. 





NO VALUE TO THE FIGURES 





Illinois Department Asks Companies to 
Divide All Their Business Into 
Four General Classes 





President Holt of the Policyholders 
Union called the attention of the IIli- 
nois Fire Insurance Commission to Sec. 
2 of the Acts of the Illinois General 
Assembly of 1889, which requires the 
insurance department to secure from 
the fire companies their statistics on 
their business by dividing it into at 
least four classes. This section only re- 
quires amount of insurance in force. 

The department has sent a letter to 
companies seeking this data on four 
classes: (1) Dwellings and contents, 
(2) mercantile risks and contents, (3) 
special hazards, (4) churches, school- 
houses, public buildings and others not 
enumerated in the first three classes. 
Under another section wherein the su- 
perintendent is empowered to seek such 
other information as may be necessary, 
he asks for premiums and losses on 
these classes. 

Managers see but little value to be 
derived from figures on four general 
classes. The only possible benefit will 
be on the dwelling class, and even this 
is in general terms. As to lumping 
all kinds of risks into one class and 
expect to be able to prove anything 
from it, companies say it is absolutely 
impossible. It imposes a lot of work 
on an office and the figures obtained 
are of no practical advantage. 

President Holt states that four classes 
are entirely too few and characterizes 
the demand as unwarranted unless the 
classification is such that will give the 
public the experience of companies on 
individual classes. 





Donnelly Claims to Be Heard Jan. 24 


The claims of James and Peter Don- 
nelly against the trustees of the Ohio 





Will reduce your Telegraph 
and Cable Bills. 


THE 
44 97 Contains only Five Letter 
Code Words. 
Will be sent on approval. 


COE & ROSS 
927 Airdrie Place 


CHICAGO, ILL., U. S. A. 


Fire Insurance 
CODE 


German for possession of $177,000 in 
bonds, now held by the trustees, will 
come up for hearing before Referee C. 
W. Everett on Jan. 24. The hearing 
may last several days. The informa- 
tion compiled by the trustees covers 
300 pages of legal cap, besides 200 pages 
of sheets 17x22 inches in size. 

The trailing down of the transactions 
in “low finance” that were indulged 
in by the management of the company 
has been a difficult matter. There were 
no records on the books of the com- 
pany of some of the bank accounts, 
nor any record of the alleged loans. 

In the hearing the regular attorneys 
of the trustees will be assisted by A. S 
Arnold of Philadelphia. 





STATE ASSOCIATION MOVE ON 





Another New One in Kentucky—Pros- 
pects for a Great National 
Body to Include Agents 





A fire prevention association for Ken- 
tucky was organized at the Seelbach 
in Louisville on Tuesday of this week. 
Among those present from outside the 
state was A. C. Speed, Ohio state agent 
; of the American Central, who was 
) prominent in the first state fire preven- 
oe association ever started, that of 

io. 

The state fire prevention movement 
has grown to important proportions, 
and it is believed that in the near fu- 
ture the work will be extended even 
more generally than has yet been done. 
The state associations were started by 
the field men and gradually the local 
agents are becoming interested, so that 
it is believed that in time there will 
be a strong national organization for 
the reduction of the fire waste com- 
posed of thousands of insurance men, a 
large proportion of whom will be local 
agents. The National Association of 
Local Agents has not yet taken part in 
the movement, but it is believed that 
it is only a matter of time until the 
suggestion that it do so, first made by 
this paper, will be acted upon. 

The National Fire Protection Asso- 
ciation and the Underwriters Labora- 
tories have reached a point where they 
can be of vast benefit to the great body 
of insurance men and might well be- 
come the nucleus about which would 
center the strong state associations, 
working under the direction of the field 
men and in conjunction with the local 
agents in the various cities and towns. 
It is argued that the National Associa- 
tion of Local Agents needs this sort of 
an issue, and that it can become a great 
educative force, of assistance to the 
business in many ways. At present 
Secretary Putnam and the other of- 
ficials do not seem inclined to take up 
the suggestions made and discussed in 
a recent fire protection number of this 
paper, but the demand, particularly 
from the middle west, is sure to be- 
come so pressing that it cannot much 
longer be ignored. 


“YOU HAVE SAVED 
US THOUSANDS OF 
DOLLARS,” said the manager of 


one of the large companies to us the 
last time he was in Chicago. We 
will do as much for your company if 
given the opportunity. 


NATIONAL INSPECTION CO, 


184 La Salle Street 
























x 301001010) 
Immediate binder ae) 
True excess lines at tariff 


HALE, SEATON & COMPANY 


A NEW LLOYDS BINDER 


GUARANTEED UNDERWRITERS 


Commission 


ONLY 


solid indemnity 


solicited from local agent: 


CLEVELAND 





FIDELITY | = “*"asse%3°~ 
me | $8,768,748. 


INSURANCE CO. 
46 CEDAR ST., N. Y. 


$980,308. 


SURPLUS TO POLICY HOLDERS 


$2,788,440. 

















WILLIS S. HERRICK 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department i . 
The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 
COOD ACENTS WANTED 
CHAS. E. MANN, EXECUTIVE SPECIAL 
189 LA SALLE STREET 


BENJAMIN AUERBACH 


CHICACO, ILL. 





Marine and Transportation Insurance 


*fIREMAN'S FUND INSURANCE CO. 


an Francisco, 


MANNHEIM INSURANCE CO. 
of Mannheim, Germany 


Insurance on Hulls and Cargoes on the Great Lakes. 

Ocean cargoes— Export and Import. 

Astomobiles under transportation forms. 

Tourist floaters, Traveling Salesmen’s floaters, * 
Transportation floaters on Merchandise. 

Currency and Securities by registered mail and express. 
Motor boat insurance. 


ORR & WALL, General Agents, 2 € 4 Sherman St., Chicago, 1 


Agents wanted in desirable localities 


of Jersey City, N. J. 


of Liverpool, E 


COLUMBIA INSURANCE G@. 
THE UNION MARINE INSURANCE CO.. ted 











elated 


A PROGRESSIVE COMPANY, FOR PROGRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
' 153 La Salle Street, Chicago, Il. 











Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangemects to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Sallie St , CHICAGO General Managers 
Capital, $200,000 Established 1868 
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Personal reasons for contemplating 

change. Fifteen years’ practical expe- 

rience, including thorough office knowl- 
ot te MADE FIRE MARSHAL edge and several years in field for large 

C. J. Doyle, mayor of Greenfield, II1, | companies.” 

attorney for the Illinois department “s * . 

and prominent in politics in his section, SOME LOCAL EVENTS 

has been appointed the first Illinois onaltiee & Burdick have been appointed 

state fire marshal. He pgs a a oe ne mn gam ee B.. ---y 

agency in his town and was formerly One of the large plate glass windows 

an officer of the National Life Annuity | jn the street front of Moore, Case, Lyman 

rh agg 5 ge Re ag FS yy Eh 

the Illinois Life banquet in hicago > 

Friday evening and charmed his hear- weakened. it is supposed atmcapheric 

ers with his oratorical gifts. While in 


AS VIEWED FROM CHICAGO 








effects caused it to give way. fFortu- 
nately no one was injured by the crash. 
the city he was introduced to some of ree. President H. R. Bush of the Dixie 
Tire was in Chicago this week. e wi 
the ~oy gf Special —- a not replace the MacEnaney agency for 
B. Ryon of the insurance department | the present, leaving the sole agency with 
and he received their personal endorse- | McCabe & Hengle. 
ment in the way of letters to Governor dt the annual mecting of the Western 
Deneen. Mr. Doyle had the backing justment J. W. G. Cotran of the Hart- 
. . ford, H. C. Eddy of the Commercial Union 
of Superintendent Potter and Special | ana’M. F. Driscoll of the Phoenix of 
Attorney Ryon of the department. He | London were elected directors. 
will assume his duties Feb. 1 R. M. Cunningham, who has been with 
.* * * Rogers & Rollo, has gone with the Cook 
county department of the Hartford. 
INSURANCE CLUB ADDRESSES Elwood S. Thompson, head qocountant 
s. chemicz ine in the western department of the Girar 
Ay ny 3 as becomes chief accountant at the home 
- ~ 1 | office. 
Chicago, January 11, on “Combusti- 
bles,” and on February 8 will speak on 
“Certain Explosives.” Dr. H. C. Mar- 
tin, editor of Rough Notes, will give an 
address on “Insurance Journalism,” 
January 25. 


MAY REPEAL THE RATE LAW 





Kansas Legislature Likely to Hold Spe- 
cial Session for Insurance and 


ad Mi . Bank Legislation 


FOULEKES LEAVES THE PHENIZ 

F. W. Foulkes, who with O. C. Gay 
manages the Chicago local office of the 
Phenix, has resigned to make another 








Topeka, Kan., Jan. 12.—(Special.)— 
It is not only possible but probable 
connection which cannot now be an- that there will be a special session of 
nounced. Mr. Foulkes is a son-in-law | the Kansas legislature this winter. 
of General Agent J. H. Lenehan. He | Governor Stubbs met Saturday with a 
was educated in the western depart- | "Umber of his political advisors in To- 
ment of the company and then went to | Pe¢ka and discussed the question to con- 
the San Francisco office, being on the siderable length and an announcement 
field staff at the time of the fire. After | Of the result of this conference may be 
the losses were cleaned up he became | ©XPected soon. ; , 
one of the managers of the Phenix of- From Governor Stubbs’ viewpoint 
fice in Chicago. Mr. Foulkes has made | there are a number of reasons why a 
a success and deserves credit for his | special session of the legislature seems 
achievements. imperative. The new insurance law has 

* ~ * not worked the way that he anticipated 
BLUE GOOSE LUNCHEON when he fathered its passage last win- 

Twenty officers, guards and members | ‘¢T- The bank guaranty law has been 
of the Titnele pond of the Blue Goose declared unconstitutional by the Fed- 
had luncheon together at Vogelsang’s, eral court. The state has been unable 
Chicago, on Monday. The question of to assume any control whatever over 
a downstate meeting was discussed, an the Bankers Guaranty & Surety Com- 
invitation having been received from pany, which was formed for the pur- 
Alton agents to hold the meeting there | P?*S of protecting the national bankers 
in connection with the local agents’ of the state. 
meeting in February. It was decided| ,.While Governor Stubbs expresses 
that the downstate meeting should be | himself as being displeased with the 
held on the second Tuesday in March| "€W insurance law, it is also a well 
at a point to be decided upon by a| known fact that the law is not just 
committee. Most Loyal Gander Holt-| what the insurance companies doing 
fodt appointed as this committee J. business in Kansas desire. In case a 
George Stauffer of Decatur, Frank H.| Special session of the legislature is 
Jones of Springfield, and U. S. Collins | called there will be a merry fight for 
of Chicago. It is probable the meet. amendments to this law, and there are 
ing will be held at Springfield Deca-| ™@ny who believe that it will be re- 
tur or Bloomington. It was decided | Pcaled. 
that the pond should have a luncheon 
on the first Monday of each month at 
a place in Chicago to be decided upon 
by the officers. 

A committee consisting of C. M. 
Cartwright, W. Sonnen and George 
A. Arens was annointed to draft a me- 
morial on the late Charles W. Leisch, 
a member of the pond. 

* * * 


INTEREST IN ADVERTISEMENT 

Western men are considerably inter- 
ested in the following advertisement 
appearing in the east: 

Assistant manager of western de- 
partment of prominent union fire insur- 
ance company is open for proposition. 





Robert Dickson’s New Venture 


Robert Dickson, former president of 
the Southern of New Orleans and the 
Guardian of Pittsburgh, now in the hands 
of receivers, and later connected with the 
German Union of Baltimore, now in 
process of liquidation, has purchased the 
charter of the Isthmus Lloyds of New 
York from Cortland P. Hull, Jr. The 
price is not given, but it is stated to be 
somewhere between $10,000 and $20,000. 





H. BR. Sackett—Harry R. Sackett, man- 
ager of subagencies for the American of 
Newark in the western department, has 
resigned, effective March 1, to become 
manager of an 1,040-acre apple ranch pur- 
chased by a syndicate of Rockford, Peoria 
and Springfield capitalists in the Bitter 
Root Valley, Montana. 











INCORPORATED 1854 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


~= Se eee 


WHILDEN & HANCOCK, Managing Underwriters 
105 William 8t., New York 











PITTSBURGH INSURANCE COMPARY °%337"° 


1808-11 Commonwealth Bidg., Pittsburgh, Pe. 
Capital. . .. $100,000.00 Net Surplus or 
Awets, January |, 1909 . - 375,250.59 Surplus to Policyholders. . "ee a 
Lisealle to a business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R J]. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, Genera! Agent 


-»- $144,465 34 
244,465.34 





ALLECHENY FIRE INSURANCE Co. 


1627 Beaver Ave., N. S., PITTSBURG, PA. 
CAPITAL, $200,000 SURPLUS TO POLICYHOLDERS, $226,000 


GERMAN FIRE 


Insurance Company 
ot Wheeling, West Va. 
ORGANIZED IN 1867 


Cash Capital $200,000.00 Net Surplus $237,557.58 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 





CAPITAL - - — $ 300,000.00 

SURPLUS To POLICY HOLDERS 406,162.75 | WILLIAMSON BLDG. CLEVELAND. OHIO 
ASSETS - - - e - 881,944.34 Special Agent for 

LOSSES PAID TO DATE 4,453,215.00 Ohio, Indiana and Michigan 





The Pittsburgh Casualty Company 


A its ion to Ohio, and desires to secure responsible Agents in every City and Town in the 
State at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 


Apply tt JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 








PiITTrsBURG UNDERWRITERS 
IRVAN NECKERMAN, Manager. Commonwealth Bidg. PITTSBURG, PA. 


UNDERWRITTEN BY COMBINED STATEMENT 
Allemannia, Fire Ins. Co., of Pittsburg, Pa. 


Capital. ~ - - - $1,3000.000.00 

Fa tac Ca of allognoer Ps Net Surplus, - = = = .604.834.89 
Teutonia Fire | ang Co., of Al vy. Pa. Assets, ° ad ° e 5.632.724 Ot 
National Ins. Co.. of All y. Pa. Surplus to policyholdera . - 2.924 334.93 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio. 





W. Steinmeyer, President 


C. P. Kellerman, Secretary 


C. B. Reiter, Assistant Secretary 








Organized 1868 


Fire Insurance Company, Pittsburgh, Pa. 


Assets $1,317,518.02 Capital $200,000.00 Surplus $416,322.99 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illinois, Missouri and Minnesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio at Detroit, Mich. 








FIRE INSURANCE 


Lohmeyer & Goshorn 
General Agents for West Virginia 
Charleston-on-Kanawha, W. Va. 
AGENTS WANTED IN UNOCCUPIED TERRITORY 


| BROKERAGE COMMISSION 


Allowed on Cincinnati Business.Placed with 
us by Outside Agents 


EARLS & JOHANSING 
First National Bank Building, Cincinnati 
Representing Aetna and Connecticut; General Agents 
Southern Ohio Empire State Surety Co. for Bonding 
and Burglary. Agents wanted. 


OHIO FARMERS INSURANCE COMPANY 
LEROY; OHIO 

FIRE, — AND TORNADO INDEMNITY 

STATEMENT JANUARY 1, 1909 

$1,487,930.64 

















Reserve for Reinsurance - 














Reserve for Losses - - 49,554.79 
Reserve for Contingencies - 125,000.00 
Net Cash Surplus -_ - 637,926.86 








Total Assets, - + $2,300,412.29 


JAS. C. JOHNSON, President 
M. L. BENHAM Secretary 


Organized in 1848 



































Losses Paid More Than $14,000,000.00 
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OHIO AND WEST VIRGINIA 


CINCINNATI CLUB’S MEETING 








Substitute Amendments Are Offered 
for Changing the Rules—Measures 
That Are Desired 





The Fire Underwriters’ Club of Cin- 
cinnati met in annual session at the 
Business Men’s Club, Jan. 7, enjoyed an 
informal dinner and held a short busi- 
ness meeting afterward. The govern- 
ing committee, consisting of Ben T. 
Clemons, F. J. Blain, E. F. Weiss, L. L. 
Rauh, Wm. Stredelman, A. W. Schell 
and Clifford Latta, were re-elected. 

The solicitor question came up and 
after some discussion was laid on the 
table. It will be taken up again later. 
In the meantime some _ substitute 
amendments have been circulated that 
are meeting with some support. The 
substitute amendments propose the fol- 
lowing: 

ents—Class A agents, consisting of 
sole or first agents or an officer of a local 


company may become members by de- 


positing $100 on election. 

lass B agents consist of those who 
are regularly commissioned in Hamilton 
county, who have not the sole or first 
agency, may be elected on making de- 
posit of $100, but they shall not be given 
a vote. 

Class C agents are those who are regu- 
larly commissioned and are considered 
as recording agents in Hamilton county, 
who are located outside the corporate 
limits of the city may become members 
on election and by depositing $25. 

Agency Limitation—No member of this 
club shall accept the agency of or repre- 
sent a company while said company is 
represented by another member of this 
club. This section to apply to all terri- 
tory within the corporate limits of Cin- 
cinnati. 

Regarding solicitors, the proposed 
substitute amendments provide that all 
solicitors shall devote their entire time 
to the insurance business, and that the 
deposit for solicitors shall be $25. It is 
proposed to abolish class B solicitors 
entirely. 

The general purpose of the proposed 
changes in Cincinnati is to reduce the 
number of incompetent and irrespon- 
sible solicitors. It is urged that the 
adoption of the substitute amendments 
will bring about these much-to-be-de- 
sired results: ; 

1. That the agencies eventually as- 
sume a sole or single agency basis. 

2. That the practice of issuing mem- 
berships in class B agencies be dis- 
continued. al 

8. A curtailment of issuing member- 
ships in class C (sub-agents north of 
McMillan street, etc.). 

4. A reduction in the numberless 
horde of solicitors, especially of the 
irresponsible solicitor of class B. 

It is to be hoped that out of the pres- 
ent agitation new conditions will be 
evolved which will be much more satis- 
factory to all those engaged permanent- 
ly in the business and devoting their 
whole time and attention to it. 

At the meeting of the governing com- 
mittee of the Fire Underwriters’ Club 
of Cincinnati Tuesday afternoon at the 
club rooms in the First National Bank 
building, Ben T. Clemons was re- 
elected president, Albert W. Schell was 
made vice-president to succeed Clifford 
Latta and William Stredelman, secre- 
tary, and E. F. Weiss, treasurer, were 
re-elected. It was decided to hold a 
special meeting of the club on next 
Tuesday to consider the proposed 
amendments regarding solicitors, etc, 





Toledo’s Good Record 

According t6 the annual report issued 
by Fire Chief Mayo, the total amount 
of the property loss by fire in Toledo, 
O., during the year of 1909 was only a 
little more than one-half of the amount 
of loss incurred during 1908. The 
property loss was $272,000 and the 
amount of insurance on the property 
involved was $3,861,000. The total num- 
ber of alarms responded to by. the fire 
department during the year was 612. 

During the year 1908 the property 
loss by fire amounted to $411,000 and 





861 calls were responded to. In the 
opinion of Chief Mayo, the marked de- 
crease in the number of fires during 
the last year and the consequent de- 
crease in property loss are largely due 
to the rigid inspection which was in- 
augurated a few months ago by Chief 
Mayo and Building Inspector Mc- 
Mahon and the enforcement of the fire 
protection ordinance. 


STATE REGULATION IN OHIO 








State Senator Gets Under the Wire 
With Proposition to Supervise 
Fire Rates 





A forerunner of the swarm of state 
rating bills expected in the various 
legislatures this winter has made its 
appearance in Ohio. This flower of the 
oil-fields was nurtured in the hot bed 
of Senator R. A. Beattie of Wood 
county, and its crowning glory is a pro- 
vision requiring the filing each month 
of a list of properties insured, with the 
rate on each. The other provisions 
are second hand and somewhat wilted, 
except the one requiring the agents to 
keep the rates on file for public in- 
spection. It may be that Ohio agents 
are not sufficiently active in soliciting 
business, and it is necessary to let the 
public do most of the work itself, or 
perhaps it is intended to enable the 
owner of a village sawmill to determine 
whether he is being discriminated 
against for the benefit of the owner of 
the brick bank building. 

The other provisions require the fil- 
ing of schedules with the superintend- 
ent, ten days’ notice before changes 
are made, and give the superintendent 
power to veto or modify all changes, 
as well as to raise, and perhaps some- 
times to lower, existing rates. The 
rates “shall be commensurate with the 
hazard, but in every case the rate shall 
be reasonable.” The bill has one seri- 
ous shortcoming, inasmuch as it does 
not endow the superintendent with the 
wisdom to know when a rate is com- 
mensurate with the hazard, or when it 
is reasonable. 

Rebating and deviation from the 
published rates are made punishable by 
fine and imprisonment as well as 
revocation of license. The superintend- 
ent is required to give the companies 
an opportunity to be heard concern- 
ing proposed changes. Methods of 
court procedure are prescribed, penal- 
ties provided, and one provision grants 
immunity to offending persons who 
turn state’s evidence. 





Ransom Makes a Change 

F. K. Ransom, formerly with the 
Royal in Cincinnati, has taken a second 
agency for the Aetna and will have his 
office with Earls & Johansing. W. H. 
Ellis, formerly with Chas. A. J. S. Rice, 
has also taken an agency of the Aetna 
under Earls & Johansing. This firm, 
by the way, will show a largely in- 
creased business for 1909 over 1908. 





National’s Annual Meeting 

The annual meeting of the stockhold- 
ers of the National of Cincinnati was 
held Monday and the old directors, con- 
sisting of . W. Anderson, H. L. 
Breneman, S. W. Smith, Joseph Raw- 
son, Godfrey Holterhoff, E. P. Rogers, 
Henry Urner and George W. Pohlman, 
Jr., were re-elected. P. H. Guthrie is 
a new director, succeeding Chas. D. 
Kinney, deceased. This is the first an- 
nual meeting since Mr. Pohlman suc- 
ceeded his father, the late George W. 
Pohlman, Sr., as president. The board 
met Tuesday and re-elected George W. 
Pohlman president and E. A. Winter 
secretary. The National is contemplat- 
ing making a considerable increase in 
its business during the coming year 
and will give much of its attention to 
developing its home state. The com- 
pany is also in Michigan and Illinois, 
where it has a small but growing 
agency plant. The National of Cincin- 
nati has the distinction of being the 
oldest “National” in the country, hav- 





GOOD -- BETTER -- BEST 


1908 was good—1909 was better— for which we have all our good, loyal agents 
to thank. We also wish to extend thanks for the prompt manner in which all our 
agents got in their remittances, enabling us to compile our Annual Statement with 


no outstanding account over 90 days due. 


January 1, 1910, is our fifth anniversary, 


and we eet to all loyal agents to make the coming year the best we have had;'a 


little new 


usiness from each agent will do the work. 


With best wishes for a happy and prosperous New Year to all— 


LOUIS H. SCHWEER, Sec’y 


Cincinnati Mutual Fire Ins. Co. 











COOPER 


Fire Insurance Co. 





of Dayton, O. 
DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


NATIONAL 


Insurance Company 
of Cincinnati, Ohio 


ORGANIZED 1851 





G. W. POHLMAN, JR., Pres. EDW. A. WINTER, Sec’y 





HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Gompany of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 


S44 WVVilliam Street 


NEW YORK 





W. IRVING OSBORNE, President 


JAMES A. PATTEN, Vice-President 


OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


iZ71i LaSaile Street, CHICAGO 





MERCHANTS AND 
MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI. 
CHARTERED 1838 PERPETUAL 
CAPITAL = «+ = $150,000.00 
ASSETS -« ee ae 257,195.21 

SURPLUS TO POLICY 
HOLDERS - = = 192,801.24 


William H. Calvert, President 
Winfield S. Hukill, Jr., Secretary 


404 First National Bank Building 


THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan.1, 1909 
I ii ce ce cicinee ei suea ial $250,000.8. 
Reserve for Reinsurance .,.............. 238,166.78 
EE CED 6. ccsasccnescesvesectceses 25,491.28 
PS seckucentsdisevecocescsadbius 227,806.1 
| ee $741,462.48 


P, A. ROTHIER, Prest. ADAM BENUS s**" 








THE CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


VAN WERT, OHIO 


ORGANIZED 1876. 


H. V. OLNEY, President. 
C. A. L. PURMORT, Secretary. 





Dayton Mutual Fire 
Insurance Co., "éme™ 
B. C. COLEMAN, Secy. 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 
Assets . . $926,663.89 
Cash Surplus’ .- - 120,284.25 
J. R. VERNON, Pres. J. AMBLER, Sec’y 





During its entire history the Company has continu- 
ously fulfilled every estimate of saving 
to the Policyholders 








Ohio Business Only Through Local Agencies 





Marsh & McLennan 


Surplus Insurance 


CAPACITY 





EIGHTY THOUSAND DOLLARS 


Automobiles 


Insured under floater form covering everywhere. 


REPRESENTING 





Chicago Office 


Off'ces also in 


Thevae bane - 159 LA SALLE STREET vay 
Law Lenaden 

















January 13, 1910. 


THE WESTERN 


UNDERWRITER. 7 








ing been organized in 1851. President 
Pohlman and Secretary Winter hope to 
build it up into one of the strong and 
conservative companies of the middle 
west. 


PUMPING STATION UP AGAIN 





Heavy Cleveland Losses Show Need of 
Separate Supply for High- 
Pressure System 





Cleveland, Ohio, January 10.—(Spe- 
cial Correspondence.)—The chamber of 
commerce will again take up the ques- 
tion of extending the high-pressure 
system and providing it with a pump- 
ing station. Since the heavy losses 
here the latter part of December, C. H. 
Patton, of the Cleveland Inspection Bu- 
reau, has urged the necessity of some 
action to prevent such excessive fire 
losses. In addition he*has undertaken 
to ascertain why the last few fires got 
so completely away from the depart- 
ment. The chamber of commerce has 
recognized the justness of the com- 
plaint and its insurance committee will 
take the matter up in connection with 
Mr. Patton and the insurance men. 

Fire Chief Wallace has not been 
backward in stating that the growth of 
the city has made installation of an 
exclusive pumping station for the high- 
pressure system necessary. He says 
that the fireboats are not sufficient for 
the service, and that the city should 
not only have a plant of that kind, but 
that the system itself should be ex- 
tended to the manufacturing and lum- 
ber districts. 


It has been ascertained that the de- 
struction of the building occupied by 
the Sunshine Cloak & Suit Company, 
just before Christmas, was due to a 
defective gas engine apparatus which 
was supposed to automatically cut off 
the supply when the machinery was 
shut down. In this case the breaking 
of a small pin in the gasometer al- 
lowed the supply from the street pipe 
to flow out into the building, and when 
the fire started it followed the gas all 
over the structure. The destruction 
was rapid and the firemen wert unable 
to do anything with it. 


Agents and field men state that the 
loss ratio in Cleveland for 1909 will be 
unusually heavy. Some put it as high 
as 75 or 80 per cent, but that is rather 
extreme, it would seem. Heavy fires at 
the close of the year contributed large- 
ly to the results. This is what brought 
about the demand to investigate the 
cause of the losses. The preceding 
half dozen or more years have shown 
very favorable records, however, and in 
breaking over Cleveland has done only 
what has been repeated in nearly every 
other city in the state. 

The fire insurance men’s banquet will 
be held at the Union Club on Feb. 12. 
The program of speakers has not yet 
been completed, but probably will be 





by the latter part of next week. The 
committee is anxious to have this din- 
ner eclipse anything that has ever been 
given and is working hard to that end. 





Teutonia Transfers at Cincinnati 

The Teutonia of Dayton has trans- 
ferred its sole agency at Cincinnati 
from Gunther, Plummer & Wuest to 
George W. Pohlman, Jr. 





Fire Loss at Parkersburg 

The fire losses in Parkersburg, W. 
Va., last year were $15,275. The new 
2,000,000-gallon pump which is to be 
used for emergency purposes at the 
waterworks p..aping station until the 
new waterworks is completed has been 
connected up with the present system 
and is now in operation. 





Millerburg’s Good Record 

A remarkable record of freedom from 
fires has been made by Millersburg, O., 
seat of Holmes county, with 2,500 pop- 
ulation, according to the report of the 
chief of the fire department, just made 
for 1909. There was not a fire during 
the year or a dollar of loss to a prop- 
erty Owner or an insurance company. 
In the five years just preceding 1909 
only twelve fire alarms were turned in. 
Three of these were false, and the fire 
loss was trivial. 





Ohio Agency Appointments 

Pitts. Und.—J. Tinnenderfer, Cleveland; 
H. C. Grafflin, Piqua; W. W. Williams, 
Shawnee; H. R. Cappell, Canal Dover. 

Phoenix, Ct—The Evarts-Tremaine- 
Flicker Co., Cleveland; T. H. Wells, Col- 
linwood. 

Royal—Mrs. Nora Heenan, Cincinnati. 

Aachen & 
Kahle, » q 
Cleveland; J. R. Cotabish, Lakewood. 

Aetna—F. K. Ransom, W. H. Ellis, S. 
T. Roth and F. L. Townley, Cincinnati; 
Long & Lafferty, Deshler; J. W. Fox, 
Glandorf. 





OHIO NOTES 


Lebanon, Ohio, suffered only $1,400 in 
loss by fire last year, there being six fires. 
The Glens Falls has placed a second 


agency in Cincinnati with Heister, Hunt- 
ington & Co. 


Stuart Morgan, Michigan special of the 
Agricultural, will be in Ohio for some 
weeks assisting Special Agent Julian. 


The Union Insurance Agency, with cap- 
ital of $10,000 has been incorporated at 
Youngstown, Ohio, by John J. Gerrity. 

O. A. Poulson has retired from the 
agency firm of Poulson & Schlupp of New 
eae Ohio. John H. Schlupp eon- 
tinues the ow in his own name and 
moves his office to 116 East High street. 

The joint committee of the Chamber of 
Commerce and the City Council of Akron, 
Ohio, has about completed a draft of a 
new building code, which will be submit- 
ted to the main bodies for consideration 
at an early date. 


The Mendenhall & Wilkinson local 
agency at Piqua, Ohio, established in 1878, 
has been dissolved, Mr. Mendenhall devot- 
ing himself to the live stock insurance 
business and Mr. Wilkinson continuing 
the local agency. 


The agency firm of Jones & Wilson a 
Marion, Ohio, has been dissolved. Mr. 
Jones takes the life and accident and real 
estate branches of the firm’s business 
while Mr. Wilson takes the fire, platé 
glass, surety and liability end. 





ORGANIZED 1881 


Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
STATEMENT JULY Ist, 1909 


Capital - = = « 
Losses Paid - . . 
ASSETS 

Cash on hand and in bank $ 22,336.17 


City and County Bonds ... 518,690.10 
Mortgages on Real Estate . 488,833.00 


ea 83,137.73 
Interest due and accrued.. 12,545.74 
Due from Agents and 
CE 6cceedave écccses SRO 
$1,224,888.95 
. W. O'BRIEN F, H. WHITNEY 
President Vice-President 


- $1,224,888.95 
ee 400,000. 
= = §,760,000. 
LIABILITIES 
Capital Gane. ss 0.006 045+ $ 400,000.00 
Amount required to rein- 
sure all outstanding 
rere secsenesce Glaeeee 


Losses unadjusted and 


BOE GUD. csccesctscese 29,682.43 


Mot GurpbUs ....csc0cccees 322,444.45 
$1,224,888.95 

E. J. BOOTH E. P. WEBB 
Secretary Ass’t Secretary 











FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets - ° e 
Surplus to Policy Holders - 


$1,335,.923.18 
481,083.02 | 





F. A. Hooker, President Robert Henkel, Vice President 
A. D. Baker, Secretary 
B. L. Hewett, Asst Secretary Ralph Rawlings, Ass*« Secretary 


























Ohio Indiana Michigao Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. Detroit, Michigan 


MONONGAHELA 


Insurance Company 


OF PITTSBURGH, PA. 
INCORPORATED 1854 


has entered Indiana and desires agents in all towns and cities. 
Address 


GEO. M. COBB & CO. 


INDIANAPOLIS, IND. General Agents 


ee 
ee 














MICHIGAN OHIO WISCONSIN KENTUCKY MINNESOTA ILLINOIS 
GENERAL ACENTS, DETROIT, MICH. 
COMPANIES REPRESENTED TERRITORY 
CONCORDIA FIRE INSURANCE CO., of Milwaukee, Wis. Michigan & Ohio 
NORTH RIVER INSURANCE CO., of New York ichienn @: Wissensia 
GERMAN FIRE INSURANCE OO. of Pitaburgh, Penn Michigan & Wisconsin, 
Te ET TAU TIRE INSURANCE CO ot Boothe chien ws 
oo FIRE INSURANCE CO» Seepedare N.C, Meee Ohio. Younes Minnesota 
COMMONWEALTH FIRE INSURANCE CO” af Ottumwa, la. Michisan, Ohio, Wisc. Ille., & Ky. 














BIERCE @ SAGE, Detroit, Mich. 
NATIONAL LUMBER company 

COMPANY 
LUMBER SPRINKLERS WOODWORKERS WAREHOUSES 


Agents controlling special hazards wanted at points in Indiana, Illinois 
and Michigan where not represented. 


The Only Specialist Company Observing Agency Practices. 








Home Office: BUFFALO, N. Y. 
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MICHIGAN AND INDIANA 


GIVE BANQUET TO BENALLACK 











Under Blue Goose Auspices New Head 
of Michigan Inspection Bureau is 
Honored by Associates 





In recognition of the high esteem in 
which W. T. Benallack is held by his 
friends and associates, the members of 
the Michigan Blue Goose, after their 
meeting held in the hall of the Fellow- 
craft Club, Friday night, tendered him 
a banquet in the banquet room. There 
was a large attendance and the affair 
proved to be a most enjoyable one. 
Telegrams were received from Most 
Loyal Gander Charles H. Pescay, from 
Lyman Root of Toronto, Joseph W. 
O’Brien and H. H. Wright, president 
of the Michigan Association of Local 
Agents, regretting their inability to 
attend and expressing a wish that he 
might have a long and successful career 
in his new line of work as head of the 
Michigan Inspection Bureau. Letters 
were received from Carroll L. DeWitt, 
Hart Darlington and O. A. Jenison. 
Most Loyal Gander D. W. Andrews 
acted as toastmaster. ; 

Before the banquet started a silent 
toast was given to the memory of the 
late E. F. Chapman. ‘ 

In the absence of F. H. Whitney, 
George P. McMahon of the Michigan 
Fire and Marine, responded to the toast 
“How to Get Along Without Daily 
Reports, Proofs of Loss and Inspection 
Slips Written in Poetry.” He told the 
gentlemen how hard it would be to get 
back to the old way of doing business. 
Mac is a dry proposition himself. He 
made good and pleased his listeners 
with his wit and humor. Keeper of the 
Golden Goose Egg H. A. Bartels re- 
sponded nicely to the toast, “They Say 
Money Talks.” Fred Guenther was to 
be present and speak in behalf of the 
national and state organizations of lo- 
cal agents, but was not able to make 
connections, so Understudy Eldridge 
was called on. They say the Under- 
study did about as well as the star. In 
closing, Mr. Benallack gave his hear- 
ers one of his famous talks. Mr. Ben- 
allack enters his new office with the 
best wishes of specials and local agents, 
and in their minds he is bound to be 


a success. Poet Jenison furnished the 
following effusion as his part of the 
program: 

Dear Dan— 


I just got your invitation 

To attend the Dutch collation, 
And it gives me palpitation 
To think I can’t be there. 


Sure it’s hell to be a quitter 
And to be so makes me bitter, 
For I’d rather be a sitter 
Than inhale the outside air. 


So then drink your toasts to Benny, 
Not too long, but oft and many, 
And I warn you, don’t leave any 
While you drive away dull care. 


Then pray touch the match to sorrow, 
Now is yesterday’s tomorrow, 

Why then of the future borrow 

When today is bright and fair? 


The reward of honest dealing 
Always leaves a pleasant feeling, 
At the end let’s all be kneeling 
As we offer up this prayer, 


Get the kernel, leave the tare, 
Or, in other words, “Get there.” 


JEN. 





Michigan Agency Appointments 
California—R. P. Craddock, Benton Har- 


fr. 
Caledonian—Webb & Walker, Jackson. 
State of Ill—D. A. Benjamin, Jackson. 
lL & L. 7 G., Eng.—J. H. Webber & 
on, Portland. 

y Nor. Union—A. J. Carlson, J. 8S. Dentty. 

J. M. Fors. i 3 ee H. G. Lytle 
da Geo. Tucker, Marquette. 

ee Rhode Island—H. H. Batdorff, Battle 

Crerx. 





Indiana Agency Appointments 

American, N. J.—Fellows & Booe, 
Bloomingdale J. P. Wall, Newberry; L. 8. 
Sparks, Selma; Fred Everbach, Seymour; 
J. R. Burks, Rockville. 

California—John Kinney, Ligonier; W. 
O. McLelland, Madison; John Jennings, 
Rome City. 





Camden—Homer Rainsberger, Laporte. 
City of N. Y.—E. H. Kinney, Columbus. 
Law, U. & R.—Weilsberg & Felthouse, 
Elkhart; E. E. Mummert, Goshen. 
Natl. Lumber—Wilmer Christian, Indi- 
anapolis. 
Rhode Island—J. D. Wood, Elkhart. 
Spring Garden—Wilson & Henderson, 
Franklin. 
Sun, Eng.—Harding & Lahmeyer, Fort 
Wayne. 





Indiana Blue Goose Elects 


The Indiana pond of the Blue Goose 
held a good meeting at Indianapolis 
this week. R. McHatton of the 
American Central and W. C. Shoe- 
maker of the North America were elect- 
ed to membership and initiated. The 
following officers were elected: 

Most Loyal Gander—F. A. Gantert, 
British America, 

Supervisor of the Flock—John R. En- 
gle, Germania. 

Custodian of the Goslings—H. N. Odell, 
Connecticut. 

Guardian of the Nest—George R. Bur- 


glehouse. 

Wielder of the Goose Quill—Irving Wil- 
liams, Rough Notes. 

Keeper of the Golden Goose Egg—c. A. 
McCotter, Grain Dealers National Mutual. 





MICHIGAN NOTES 


The fire loss for Hancock, Mich., last 
year was about $20,000. 


The agency of Erford & Edmunds, at 
Benton Harbor, Mich., is changed to Ed- 
munds & Co. A. R. ford retired some 
— F ah but the old name has been re- 
ained. 





INDIANA NOTES 


Harry W. Denny succeeds to the Denn 
& Denny agency, Indianapolis, . 4 
Denny, the senior partner, having retired. 

The George W. McKinley agency of 
Marion, Ind., has been incorporated under 
the name of the George McKinley Com- 
pany. 


The agency of the Atlas at Anderson, 
Ind., has been transferred from Netter- 
ville-Boland-Dye to the Jackson-Burr 
company. 

In the Hamilton County Farmers’ Mu- 
tual of Indiana the cost last year was 20 
cents on the $100 of insurance. The asso- 
ciation is thirty-six years old. 


The nonunion companies that were with 
the Mutual Trust & = Company, 
New Albany, that recently absorbed the 
Knirihm & Bruns agency with its twenty- 
three union a have been trans- 
ferred to the ew Albany Trust Com- 
pany, which has opened an 
agency. 

Fire Chief Miller of Richmond, Ind., 
makes the losses in that city by fire last 
year $29,480, but consultation with the 
insurance agencies indicated that it was 
about $75,000. The chief ascribes the de- 
ficiency to the fact that people in their 
reports to him do not give the correct 
figures. 


Indiana does not start off the new year 
in a friendly way to the insurance com- 
panies. There has been a $65,000 loss 
(with $52,000 covered) at the Muncie 
Glass Company’s plant, and over $100,000 
loss and insurance in the business block 
at Evansville, not to mention several other 
fair-sized fires. 


insurance 





The Colorado National Life of Denver 
is contesting the 2 per cent tax law of 
Colorado, on the ground that it originated 
in the senate, whereas revenue bills are 
required by the state constitution to 
originate in the lower house. If the law 
is knocked out the insurance companies 
will save $170,000 a year. 
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ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 William St., New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant General Manager 


ETERS EEE a ELT NET EEE EOI 
A CENTURY OLD IN 1909 


The North British and Mercantile Ins. Co. 


Losses Paid, over $167,000,000.00 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J LITTLEJOHN, Manager; GEO H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866. 


FIRE ASSOCIATION OF PHILADELPHIA 


ORGANIZED 1817 














Assets January ist, 1909, = 
Net Surplus, - - - - $2,019,851.48 

Surplus to Policy Holders, - 2,769,851.48 
5 Western and Pacific Coast Department: 
159 LA SALLE ST., CHICAGO, ILL. 
ae J. W. ROBERTSON, Manager 


GEORGIA HOM-E 


INSURANCE COMPANY OF COLUMBUS, GA., (Chartered 1859.) 


$8,097,410.61 








0 SE ee Hendebisnniics $ 300,000 
Assets, January 3, 1909..........ccccceee dosha wee 1,193,803 
Surplus to Policy-Holders.......... CoS beneE anecente 492,437 


Western Department, 159 La Salle St., Chicago 
Sherwood D. Andrus, General Agent 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


Assets, rape A ot rere $2,184,632.20 
Surplus in the United States ................ 726,218.62 
Losses paid in U. S. from 1874 to 1908..... 34,169,372.59 


HON. GEO. A. COX, President W. R. BROCK, Vice-President 
W. B. MEIKLE, General Manager 








Organized 1862 Capital $1,000,000 


HANOwW ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1909 
Assets, $4,395,625.89 Liabilities $2,332,581.88 Net Surplus $1,063,044.01 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 





KEN 


Ol INS. CO. OF AMERICA 


NEW YORK 





WESTERN DEPARTMENT 


CHICAGO 
P. D. McGREGOR, ° ws 7. 
A. R. MONROE, > a 





Assistant Manager 


Statement January 1, 1969 





TOTAL ASSETS - - - - .- $7,81 1,798.85 
Unearned Premiums - -  $3,585,615.93 
Unpaid Losses - - ~- 361,973.08 
Other Liabilities - - 142,907.96 
Capital Stock - - = = 1,000,000.00 
Manager NET SURPLUS - += = 2,721,301.88 





$7,811,798.85 $7,811,798.85 


SURPLUS TO POLICY-HOLDERS, $3,721,301.88 
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JOHN W. ALLING, Pres't. 
CHAS, E. CURTIS, Vice Pres't. 


CAPITAL $500,000. 


COLORADO ILLINOIS 





1041 


NEBRASKA 





New HAVEN, CONN. 


SURPLUS TO POLICY HOLDERS $990,372.58 


ASSETS $2,433,674.79. 






FIRE 


nsurance Co. 


of’ 





Western Department, Rockford, Ill. 


E. K. CRAWFORD, Acting Manager 


INDIANA IOWA 


NORTH DAKOTA 


KANSAS MICHIGAN 
SOUTH DAKOTA 





W. E. JONES, State Agent 
COLUMBUS, OHIO 


OHIO 


KENTUCKY 
AGENTS WANTED AT ALL DESIRABLE POINTS 


WEST VIRGINIA 


TORNADO 


WISCONSIN 


VICTOR ROTH, See'y 
WILLIS PARKER, Asst, See y 


MINNESOTA MISSOURI 











IN ILLINOIS AND WISCONSIN 


DOYLE WILL SPEAK AT ALTON 








New State Fire Marshal to Address the 
Illinois Local Agents’ Association 
Convention 


C. J. Doyle, the local agent at Green- 
field, Ill., attorney for the Illinois de- 
partment, who has just been appointed 
the first Illinois state fire marshal, has 
consented to be present at the Illinois 
Local Agents’ Association meeting 
February 15-16 at Alton and explain 
the features of the fire marshal law, 
how it will operate and how the agents 
can help the bureau. This will be very 
valuable information for the insurance 
men. O. B. Ryon, special attorney 
for the department, will also be on 
hand and give an address. 

President C. C. Jones of the Missouri 
Local Agents’ Association, has ac- 
cepted the extended invitation. He is 
a leading Kansas City local agent. Sec- 
retary H. H. Putnam of the National 
Agency Association is quite sure he 
can be on hand. C. S. Pellet, the Chi- 
cago agent, will speak. Company man- 
agers, officials and field men are now 
being corresponded with to interest 
them in taking a part in the pro- 
gram. 

The Alton agents will tender a 
smoker to the visitors on Feb. 15 at 
the Illini hotel. Under the auspices of 
the Alton agents a banquet will be 
given the following evening at $2 per 
plate. C. M. Cartwright of Tae Wesrt- 
ERN UNperwriter has been selected as 
toastmaster for the banquet. Many of 
the addresses will be at the banquet. 








SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicago 








The mayor of the city will be assigned 
a place on the program. 

The local committee on arrange- 
ments at Alton is J. B. Steck, chair- 
man; J. B. Maxfield and J. A. Giberson. 


_——— 


Take Up Several Towns 
The Wisconsin Field Men’s Club will 
take steps immediately to remedy un- 
favorable conditions in a number of 
smaller cities of Wisconsin, indicated 
in reports presented at the second reg- 
ular quarterly meeting of the associa- 
tion held on Tuesday afternoon. While 
the reports presented were in the main 
satisfactory, the urgent need of better- 
ment in several cities was shown by 
others. H. L. Barnes of Fond du Lac, 
Wis., of the Commonwealth, New York, 
was elected to membership. About 
thirty members were present. Beyond 
the interest aroused by the reports, 

nothing of consequence came up. 





Doubt As to Electrical Bureau 

Several business houses in Janesville, 
Wis., have had inspectors going over 
their premises and investigating the 
electrical conditions. They received 
bills for inspection fees. The owners 
seemed to think the inspectors repre- 
sented some insurance bureau. The 
state insurance department and the 
Wisconsin Inspection Bureau stated 
they knew nothing of these inspectors. 

It develops that these inspectors are 
attached to the Wisconsin Bureau of 
Electrical Inspection, F. Bruder, 
manager, a private enterprise that has 
no authority from the rating bureau to 
represent it, nor has it any insurance 
backing, so far as is known. 

On advice from Fire Chief H. C. 
Klein. of Janesville, a number of local 
merchants refused to pay fees demand- 
ed by two men purporting to be in- 
spectors working under the rules of the 
National Board, and have called the 
attention of the district attorney to the 
matter. An investigation is now being 
made. 





When certificates of inspection and 
the demand for fees were presented the 
merchants balked. They have been ac- 
customed to free inspections by the fire 
chief of Janesville and the inspections 
by strangers thus excited suspicion. 

In the certificates the word “osten- 
sibly” was associated with the word 
“inspected” in such a way as to arouse 
the district attorney to an immediate 
investigation. 





CHIEF FEARS CONFLAGRATION 





Large Section of Milwaukee Called a 
Vast Fire Trap—Want Fire 
Limits Extended 





Following the recent disastrous fire 
which destroyed the plant of the Amer- 
ican Bridge Company and resulted in 
the death of four men of the Milwau- 
kee fire department, Chief Thomas A. 
Clancy has designated the entire Men- 
omonee valley, the heart of Milwau- 
kee’s manufacturing district, as a vast 
fire trap, menacing the whole city. 
Chief Clancy has declared that while 
the building that burned was not a con- 
demned structure, it was identical with 
nearly all of the buildings of its class 
in the valley and was particularly sus- 
ceptible to fire. 

Nearly all of these buildings are 
frame. They have many doors, always 
open, and when there is a high wind 
it sweeps unimpeded through them. 
A fire once started cannot be stopped. 
All that we can do is to keep the fire 
from spreading, and some day we won’t 
be able to do this. When this day 
comes Milwaukee will sustain such a 
fire loss as she has never before known 
before, and the loss of life will be ap- 
palling. 

Insurance men of the city believe 
that the fire limits should be extended. 
The matter has been discussed with 
Building Inspector E. V. Koch and 
Chief Clancy, and it is believed to be 





advisable to widen the limits within 
which structures of a certain class only 
may be erected. It is proposed to ex- 
tend the line farther west in the Men- 
omonee valley, which at present is con- 
fined to the Sixteenth street viaduct, 
and also north on Third street. 





Cancel Schoolhouse Policies 


_ It is reported that all policies cover- 
ing the McMynn public schol at Ra- 
cine, Wis., have been canceled by the 
agents as the result of disclosures made 
by a National Board inspector last 
week. There have been four different 
janitors at this school in as many weeks 
and the last man hired was a novice. 
The fires under the two 60-horsepower 
heating boilers have been permitted to 
burn full blast when the water level in 
the boilers was at or below the mini- 
mum. A competent janitor has now 
been employed at a salary of $950 a 
year, as compared to the salary of $50 
a month paid to the other four. 





Illinois Agency Appointments 
Calumet—Foster & Foster, Ridge Farm. 
City of N. Y.—W. E. Hughes, Clinton. 
California—J. M. Allen, Bocatur. 
Franklin, Pa.—J. G. Welch, Waukegan. 
Ger. Amer., N. Y.—H. A. Marshall, 

Manito. 
Girard—Powell, Reid & Smith, Aurora. 
Hawkeye—Ward Reid, Greenville. 


L. & L, & G., Eng.—J. H. Goering, De 
Pue. 


Phoenix, Eng. — McKernon & Hay, 
Shawneetown. 

Spring Garden—H. G. Carter, Mound 
City; Henry Horn, Jr., DuQuoin. 

Aetna—C. P. Ray, Roseville; Henry 


Irving, Tennessee; D. M. Lockwood, Avon; 
A. R. Cooper, Pesotum; E. J. List, Ha- 
vana; C. 8S. Burgett, Newman; J. B. Belt, 
Harrisburg; G. C. Outten, Mr. Zion; Elisha 
Brown, Taylorville; H. B. Pinkerton, 
Hanna city; Griggs-Holland Realty Com- 
pany, Marion; Raymond Webber, Arrow- 
smith; P. A. Murphy, Joliet; W. F. Noll, 
Anchor; Stege & Schulze, Matteson. 
Amer. Natl.—D. A. Chamberlin, Bigin; 
G. O. Peterson, La Fayette; G. W ar- 
ner, Mackinaw; G. W. Moschel, Morton. 
Connecticut—G. W. Rogers, Cambridge; 
- W. Poorman, Humboldt; F. W. Chris- 
man, Chicago. 
Continental—C. L. Trace, 


Kankakee; 
Cc. K. Million, Murrayville. 
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California—J. A. Swisher & Co., Paris. 

Fed. Union—Joseph Roberts, Spring 
Valley. 

Firemens—Peter Niland & Co., Chicago. 

> of Ill.—Daniel Mather, Naperville. 

& L, . Eng.—A. G. White, To- 

mS Cc. J. Savage, Tallula 

New Hampshire—E. W. "Johnson, Mat- 
toon. 

Norw. Union—Frank Eldredge, Chicago. 

Royal—E. T. Gonderman, Orland Park. 

Western Empire—W. M. Umbdenstock, 
Chicago. 

Sun, Eng.—T. M. & T. A. Nichols, Chi- 
cago; H. E. Higgins, Antioch. 





Wisconsin Age ncy Appointments 

Aachen & M. arle Ingalls and Henry 
Moe, South Milwaukee. 

California—P. A. ommely. 2 iso 

Citizens, —— Hansen, Ellsworth. 

Concordia—J. M 4% Green Bay. 

Connecticut—H. M. Stewart, Bloomer; 
George Nelson, Boyd. 

Continental—Edw. W. Neefs, Phillips. 

Cooper—D. D. Usher, Stoughton. 

Fire Assn.—S. T. Shanley and H. D. 
Thomas, Hotigaae. 

Firemens—G. H. Guenther, J. H. Bruns, 
Sheboygan. 

Firemans Fund—N. L. Swanson, Bald- 


win 

Franklin—Edgar and William C. Fair- 
weather, Sheboygan. 

_, Ger. Amer.—C. J. Schafensteiner, Cass- 


Home—H. D. Thomas, Hollandale; H. 
Cc. inenttegs 


Sheboygan; L. G. Graham; 
Alex "Hfeeins, Eagle River; F. C ' Douville, 
West 


State of Ill.—A. and E. Ewers, Richland 
Cevorth A Cc. P. Prosser, Seymour. 
or mer.—C. . 
State of Pa.—L. J. Cook, Packwaukee. 
Lumbermens—K. J. Abbott, Waukesha. 
Mechanics—K. J. Abbott, ‘Waukesha. 
Mercantile—M. T. Park, Wauwatosa. 


Mich. F. & M.—S. H. Robinson, Amery. 

Monongehela—R. E. Carncross, Apple- 
. Pa—J. W. Collins, Port 
Washington. 


Natl. Union—E. F. Denia Iron River; 
A. Kolbskoff, Marshfiel 
a Brunswick—H. 8. Park, Madison. 
a. oe shire—Don Van Wart, Be- 
loit; F. Crary, Hudson; O. A. Prell- 
witz, dvateuaett _ 2 Hagegarty, Park 
Falis; L. D. Russell, Medford. 
~ N;, "Ww. Natl—A. F. Simons, Humbird; 
Godfrey, North 


Fee ure Morte A 

Phenix—Mrs yrta A. 
s ehenian William A. Zilley, Beloit; 
H. A. Miller, Neshkoro; Alex Reynolds, 
oo Ct.—N. W. Evans, Oconomo- 
woc; Reinhard Kopelke, Gresham 

Security, Ia—A. B. Calhoun, Milwau- 
kee; B. C. Bomier, West Bend; A. L. Rob- 

Dod geville. 

bing, 8. *Lioyds—J. H. Harper, Superior. 





ILLINOIS NOTES aie 

1 t Ruebsamen has open a - 

nes and real estate office at Decatur, 
1. 


has. S. McKamy retires from Siler & 
iackamy at Robinson, Ill, and opens @ 
new agency with the Agricultural. 

J. H. Weilepp, who has been connected 
with one of the Decatur, IIl., offices, has 
opened an agency, taking the Teutonia of 
Louisiana. 


WISCONSIN NOTES 

Mayor John F. Lamont of Wausau, Wis., 
has opened new real estate offices and 
will soon enter the fire insurance field. 

A recent blaze at the big manufacturing 
plant of the Filer & Stowell company of 
Milwaukee disclosed the fact that the 
company has paid out more than $150,000 
in insurance premiums during the past 
forty years, and has experienced but 
$2,000 in fire losses. 








c. D. Dunlo Vice-President C. D. Dun- 
lop of the ovidence Washington, has 
been at the western department offices 
for some days. 





THE WEST AND NORTHWEST 


ST. PAUL HAD A BAD YEAR 











Losses Heavier Than in Any Other 
Twelvemonth Since 1900 Amount- 
ing to $862,000 in All 





St. Paul, Minn., experienced during 
the year 1909 the heaviest fire loss it 
has had since 1900, according to the 
record kept at the office of the city fire 
department. In the course of the year 
$862,000 worth of property went up in 
smoke, while in 1900 the amount was 
$923,000. January was the worst month 
of 1909, the loss then totaling $314,000, 
of which $250,000 was in one big con- 
flagration. The second biggest fire of 
the year occurred in December and net- 
ted a loss of $100,000. 

There were 1,006 alarms during the 
year, of which but 27 were false, and 
the average cost of each fire was $350. 
A curious fact connected with the 
causes of the various fires is that out 
of 69 fires which were due to careless- 
ness with matches only 30 are charged 
to children, adults being responsible for 
the remaining 39. Three fires were due 
to spontaneous combustion, 34 to gaso- 
line stoves, 10 to electric wires, 32 to 
sparks from locomotives, 2 to Christ- 
mas trees and 223 to unknown causes. 





Farmers Increases Its Capital 
The Farmers of Cedar Rapids, Iowa, 
has declared a stock dividend of $100,- 
000 and added it to its capital. 


Officers of St. Paul Exchange 

At the annual meeting of the Insur- 
ance Exchange of St. Paul, composed 
of the active fire insurance agents, the 
following officers were elected for the 
ensuing year: 

President—F. G. Warner. 

Vice-President—F. L. Powers. 

Secretary and Treasurer—W. H a 

Executive ae: A. 
Quincy Haas, D. Smith, Val. J. antoth. 
schild, Chas. ee John Rogers, oe 
Jos. A. -— Percy w. —~ 
Benjamin, G, Strickland, G. ee 
ger, John fovubend. 

It was reported at the meeting that 
W. S. Gilliam was no longer a member 
of the exchange. The reports of the 
officers showed the exchange to be in 
a flourishing condition. ; 

It was also reported that President 
Gunther of the National Association of 
Local Agents had appointed Joseph A. 
Rogers of St. Paul a member of the 
executive committee of the National 
association. 








Nebraska Field Men to Meet March 14 

The Nebraska Fire Prevention Asso- 
ciation and the Nebraska pond of the 
Blue Goose will meet in Omahg March 
14 to have a talkfest and several other 
kinds of fests. Committees are now 
working up the plans for both meet- 
ings. These affairs were first planned 
for January, but were postponed until 














Capital Stock - 
Liabilities . 


Net Surplus - 


Philemon L. Hoadley, Pres’t. 
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FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund 


Total Assets 


CHAS. E. SHELDON, 
Manager Western Department 
Rockford, Il. 


$ 750,000.00 
4,743,032.63 
300,000.00 
1,954,999.45 


$7, 748, 032.08 


C. Weston Bailey, Sec’y. 




















H. H. CLEAVELAND, Pres, 


FIRE AND TORNADO INSURANCE 


American National Insurance Company 


ROCK ISLAND, ILLINOIS 


F. C. DENKMANN, Vice-Pres, M. P. VORE, Ses’y 


Applications for agencies solicited from responsible agents 
in the desirable cities and towns where the company is 
mot represented in the States of Illinois, lowa, Missouri, 
Minnesota, Wisconsin, Michigan, Indiana and Ohio. 


Applications should be addressed to the 


Home Office at Rock Island, Illinois 





JEFFERSON FIRE of of Philadelphia 
WESTERN 


For Illinois, Indiana and Nebraska. 
UNION INSURANCE COMPANY of 
Philadelphia For Illi Illinois, s Indiana, ana, lows. 


nesota, Missouri and Wisconsin 


GERMAN AMERICAN FIRE of Balti- 


MONTGOMERY & FUNKHOUSER 


159 La Salle St., . Chicago. 





CENERAL ACENTS FOR 
THE INSURANCE COMPANY of the 


braska and South Dako." “°™™ Ne) State of Pennsylvania ,, Na indians lows 
Northern a Mi 
GHWAN?‘s; PITTSBURGH | — S<'Wicono % 


LLOYDS PLATE GLASS INSURANCE CO. 


Of New York ,,,¥er,tincis, wisconsin, 


Nebraska, eon North and South Dakota. 


FARMERS AND MERCHANTS INSUR- 
ANCE CO. of Lincoln, Neb. ,,.,.e 














Rhode Island Fire Insurance Co. 


We have a binding centract wi 
and 


We are also atto: and have tate to bind and issue policies for the follo ay 
L’Union (Est, 1823) of La Metropole (Eat 1870) of of Paci. LArinine (at 
aris. D°Ass "eo Gener aloe (ean 9) of Pais. Du te Cat IBLE or La 
fianee (Est. 1844) of Paris. Sun (Est. eats of Paris. ‘Te ‘Netto Est. va of Paris. Stand- 
95 ee. S aoe. m ord (Est. 1840) of Paris. 
(Est. 1857) of ws. La France (Es TSP of Pane use have money on 

devin tha cory eet tor the payment of :osses. 

stern Office: 159 Le Salle St. t., Chicago. HH. V. Burrows, Manager 


Illinois, 
— Wisco: 
more, Md. For Illinois. Mi ~ pd r Minnesota. Michigan, Ohio, 
NEW YORK CHICAGO PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER ‘LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 
Sovereign Fire Assurance Co. 
OF CANADA 


See Lee LINES 


th London L tates, Canada 
exico, ya tO on, Lloyde for United ne ° 


























c. 
J. 


“STATE” 


B.“ WHITEHEAD, Vice-Pres. 


F.HENRY, PRESIDENT W. F. WOODRUFF, TREASURER 


A. W. WORTHINGTON, Ass’r. Sec’y 
GEORGE L. WILEY, SECRETARY AND MANAGER 


FIRE AND TORNADO INSURANCE 


Susurance Company 
ees if] — 


OF ROCKFORD. ILLINOIs. 
CASH CAPITAL, : $300,000.00. 


which is a guarantee 
yf am conservatively yet pro- 


COOK COUNTY DEP'T 


159 La Salle St., Chicago 
HOME OFFICE, ROCKFORD, ILL. 


of future 8 


ILLINOIS 
CeKE op Newburger & Co., 
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the later date at the much-expressed de- 
sire of the interested insurance men. 


Will Move About Feb, 1 

The Consolidated Fire & Marine of 
Albert Lea, of which F. E. Kenaston of 
Minneapolis and O. A. Robertson of St. 
Paul recently acquired control, will 
probably remove to Minneapolis about 
Feb. 1. There is still considerable to 
be done in the way of closing up the 
office at Albert Lea and securing suit- 
able quarters in Minneapolis, but agents 
of the company believe everything will 
be accomplished by the date mentioned. 
Mr. Kenaston has succeeded C. F 
Ransom as president, and John H. Grif- 
fin, secretary of the company. with a 
force of twenty-five employes, will 
move to Minneapolis. 








New Companies in Iowa 
Fifteen new fire insurance companies 
have either been formed in Iowa or 
have been admitted from other states 
to do business in that state during 1909. 
They are as follows: 
Iowa 


Pire Companies—Sioux Fire 
(oto), Sioux City; Lutheran Mutual, 
urlin 


field; Druggists Mutual, Algona. 

Poreign Fire Companies—Boston, Bos- 
ton, Mass.; Columbia, New Jersey; Fed- 
eral, New Jersey; Mannheim, Germany; 
Mechanics & Traders, Louisiana; Monon- 
gahela, Pennsylvania; State of Pennsyl- 
vania; Peoples National, Philadelphia; 
Union Marine, England; Central National, 
Chicago. 





Sums Up Inspection Work 

The General Inspection Company of 
Minneapolis has rendered a_ report 
showing its very satisfactory service 
for 1909. Among other things the re- 
port says: 

We find 229 towns were inspected and 
estimates published and 157 towns were 
mapped during the year. 
To towns now rated............. 
Total towns now mapped........... 

The apportionment is as follows: 

S INSPECTED 
763 Issued 1909, 93 


ff eae 393 Issued 1909, 75 
ee 312 Issued 1909, 61 
,468 229 
TOWNS MAPPED 

Seer ee 388 Issued 1909, 62 
i BE vseeseccnes 231 Issued 1909, 59 
Se ere 132 Issued 1909, 36 

751 


The above represents only a portion of 
the work, as the cities have estimates on 
the card system and therefore they do 
not show in above apportionment. Neither 
does the correspondence feature with 
6,500 agents + in above. 


Comparison for ten years: 
TRated. Mapped. 
ed. Ma 4 
Sy Atdsecsaepasesnaesnaed 530 . 201 
SEED bsrécevsvssecerideesed 1,468 751 





Losses in Davenport 
The National Board report on Daven- 
port, Iowa, which was recently pub- 
lished, shows that the losses in five 
years amounted to $734,164, varying 
from $31,060 in 1904 to $290,529 in 1907. 
The average number of fires annually 
was 167, with an average loss of $880. 
The per capita loss averaged $3.67 an- 

nually, which is a high figure. 





Edmundson Assistant Secretary 

H. Clyde Edmundson, who has for 
past five years been connected with 
the firm of H. E. Palmer Son & Co. of 
Omaha, has resigned his position to 
take the position of assistant secretary 
of the Missouri Valley Fire of Omaha, 
which commences business ‘April 1 with 
B. L. Baldwin as secretary. 





Entering North Dakota 
The London & Lancashire and the 
Orient are entering North Dakota. 
John F. Stafford of Minneapolis is to 
be in charge of the field. 





Acts on Loss Payable Clause 
; The North Dakota department says: 
“It is reported to this department that 
certain local agents in the state have 
been and are in the habit of attaching 
to some policies the following clause: 
Loss payable immediately after proofs 
shall have been received and approved 
and accepted by the company.’ Upon 
request this matter was referred to the 


on; Iowa Farmers Mutual, Green-- 





attorney-general, who holds in effect 
that this is a violation of one of the 
provisions of the standard policy which 
all companies are required to issue in 
this state, and it is therefore suggested 
by this departroent that the use of the 
clause above referred to be discontin- 
ued in this state.” 





Migrations at Omaha 

The ushering in of the New Year 
sees several changes in locations of the 
prominent real estate and insurance 
firms in Omaha. The purchase of the 
New York Life building by the Omaha 
National Bank and the vacating of the 
basement and first floor and the 
crowded condition of the other office 
buildings forces several well known 
firms to move out of locations where 
they have been for years. The Build- 
ers Exchange goes to the Elks build- 
ing on Fifteenth street, the Payne In- 
vestment Company takes the entire 
third floor of the Ware block formerly 
occupied by the Elks. The insurance 
department of N. P. Dodge & Co. un- 
der the management of W. G. Dickey, 
has grown to such an extent that it 
forces N. P. Dodge & Co. to give up 
their location at 1714 Farnam street 
and take larger offices in the Withnell 
building, Fifteenth and Harney streets, 
where they have over a 1,000 feet of 
floor space with ample stock room and 
offices. This firm will have charge of 
the building, and have several applica- 
tions for offices from real estate and 
insurance fifms. With the coming of 
N. P. Dodge & Co. into the same block 
with Martin Bros., Ringwalt Bros., and 
the Payne Investment Company, Fif- 
teenth street, between Farnam and 
Harney, will become quite an insurance 
center. 





Quartette of Near-Bachelors 

There is a coterie of near-bachelors 
in Minneapolis. President Leach of 
the Northwestern F. and F. is alone, 
as his family is in Florida, State Agent 
L. F. Daniel of the Queen has his fam- 
ily in California, ditto State Agent W. 
O. Chamberlin of the Commercial 
Union and Palatine. The family of 
John F. Stafford of the London & 
Lancashire and Orient has gone to 
Florida. 





Referees Must Be Residents 

In the case of Agnes Schoenich, re- 
spondent, vs. the American Insurance 
Company et al., appellants, the su- 
preme court of Minnesota has decided 
that referees appointed to adjust fire 
losses in the state must be residents of 
Minnesota. The decision expressly 
states that the question of whether this 
provision of the law may be waived by 
the insured accepting a referee known 
to be a nonresident is not decided, as 
in the case before the court the evi- 
dence clearly showed that the insured 
had no such knowledge. 

Strike Affects Grain Insurance 

The strike of the switchmen on the 
northwestern railroads is still having a 
serious effect on the grain insurance 
situation in Minneapolis. There is very 
little grain in the elevators. About six 
million bushels is said to be en route 
to Minneapolis, some of which was 
shipped from North Dakota points as 
much as two weeks before the begin- 
ning of the strike on Nov. 30. This 
condition of affairs makes the line of 
grain insurance carried by Minneapolis 
fire insurance agencies exceedingly 
light for this time of the year. 





May Recover from Undergrounder 

The Minnesota Farmers Mutual of 
Minneapolis has not only been denied 
the right to write insurance in Minne- 
sota by Commissioner Hartigan, but it 
has just lost five law suits which were 
heard before the Minnesota supreme 
court. These suits were brought by 
Iowa policyholders to recover losses 
which the company had refused to pay 
because it maintained that, having no 
license to write insurance in the state 
of Iowa, the contracts were void. The 





AMERICAN 


Insurance 


Proposed Capital, $1,000,000 


Correspondence invited from Agents 





OF PHILADELPHIA 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut Street, Philadelphia, Pa. 


UNION FIRE 


Company 


Proposed Surplus, $1,000,000 


(Union) where not already committed 











ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


Reserve for all other Liebilities........... 136,991.14 
LLL TR 161, 
RR RS ERA IIARES: 1, 8? 


GEORGE BRUMDER, President 

GUSTAV WOLLAEG Jr., Vice President 
H. AUG. LUEDKE, Vice President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


BIERCE & SAGE, General ts for Michigna 
and Ohio, Whitney Opera Block, 
troit, Michigan. 

SPECIAL AGENTS: J.T. KIRKWOOD, Cleve- 

joWIAE heecies Tee: OBO 8. 
Ishpeming, 


LONDON & 
| ANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


$74 La Salle St., 





Chicago, Ill. 





NORTHERN INSURANCE CO. 


OF NEW YOR 


1 Liberty Street, 
NEW YOR EK 


FINANCIAL STATEMENT, JANUARY Ist, 1909 
Capital, $350,000.00 Assets, $1,041,638.91 


Surplus to Policyholders $510,670.22 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 





B. CREMER, President 


ESTABLISHED 1876 


CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 





Of PEORIA, ILLINOIS 


Admitted Assets - $809,095.85 
Policyholders’ Surplus $275,051.71 





Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 





SEABOARD F. & M. INSURANCE CO. 


J. H. LANGBEN, Sec’y 


B. ADOUE, Pres. 


GALVESTON, TEX. 


C. C. BOWEN, Ass’t Sec’y 


RESOURCES DECEMBER 31, 1908 


ASSETS, $433,529.95 





CASH CAPITAL, $250,000 
ADDRESS HOME OFFICE FOR AGENCY: 
Pacific Coast Department: Merchants Exchange, San Francisco 


NET SURPLUS $69,545.21 





H. W. COLSON, Manager 





STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Mep 
is Solicited. 





GERMANIA 


FIRE INSURANCE CO. 
NEW YORK 


ORGANIZED 1859 


Cash Capital, - = $1,000,000.00 
$5,874,016.00 


Assets - ~ - 
rf $1,509,442.33 


Net Surplus - - 
Surplus for Policy Holders $2,609,442.33 


HEAD OFFICE: 





William and Cor. Cedar Streets 
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court holds that in the absence of an 
express statute making contracts of the 
kind noted void, the policyholders 
whose money the company has taken 
are entitled to recover. 





Agents Endorse Kansas Law 

Eighteen local agents at Salina, Kan., 
representing over seventy companies, 
last week adopted resolutions express- 
ing their satisfaction with the present 
Kansas antidiscrimination law and as 
desiring “to go on record as being em- 
phatically opposed to its repeal or to 
any action that would nullify or ham- 
per its enforcement, declaring it to be 
our firm conviction that a return to 
the old practices would prove demor- 
alizing and ruinous.” 

Agents at Topeka, Wichita, Abilene, 
Hutchinson and Kansas City, Kan., are 
also giving the subject consideration. 





Cancelling at Lamro, S. D. 
Companies are said to be generally 
cancelling their business at Lamro, 
S. D., an inland town which the Chi- 
cago & Northwestern survey misses 
about two miles. Business men are 


moving to the new railroad town site 
winner. 





Charged with Burning Hotel 

Charged with setting fire to the hotel 
building which they owned at Winnebi- 
goshish dam on May 18 last, E. H. Phelps 
and his son Ray were recently arrested at 
Cass Lake, Minn., and taken to Grand 
Rapids for trial. The building in question 
stood upon government dam property and 
it is said the government had ordered it 
removed before July 1 last, fixing confis- 
cation as the alternative. It was insured 
for $600, through the agency of H. N. 
Harding of Cass Lake, and the state will 
attempt to prove that E. - and Ray 
Phelps set fire to the building to avoid 
the expense of removing it from the site. 


Missouri Agency Appointments 
Hartford—W. J. Davis, Ke ts 
Cusick, Mooresville; J. M. Cotnes, ‘eon 
ells; . arper, Net > J. . 
Hunter, Russellville. ae ae ae 
: i -—L. A. Wetzel, Greenfield: 
W. Mathews, Versailles; bd 
lame, ——s, es; Adams & Wil 
ercantile—G. H. Adams, 
L. Hamrick, Clarence. ee 
= Mech.—Fowler & Long, Kansas 
Natl. Lumber—Drennon-Schaffer & Co 
Kansas City; F. C, Whittemore, St. :: 
W. T. Campbell, St. Louis. _— 
Phoenix, Ct.—J. M. Houston, St. Louis. 
St. Paul—Meffert Bros., Centralia. 
Springfield—Hardman & Kunkel, New 
Point; A. C. Heins, Corder; T. R. Ford, 
Altamont; L. D. Kennedy, Frankford. 





Minnesota Agency Appointments 
Connecticut—S, B. Erickson, Minneota; 
A. _R. A. Landon, Redwood Falls. 
L & L. G., Eng.—L. H. Haeger, 
Walters; J. Heinen, Hastings; B. 4 
Blums, St. Michaels; A. E. Mosher, A. H. 
Grover, Zumbrota. 
fe... W. Natl.—C. K. Goodnow Hutchin- 
Royal—N. H. Olson, Balaton; M. G. 
Swenson, Chandler; F. D. Pickney, Gar- 
vin; L. H. Haeger, Walters. 
paarins Garden—E. G. Campbell, St. 
aul. 


Western, Pa.—J. H. Field, Minneapolis. 


MINNESOTA NOTES 


The California Fire has transferred its 
Minneapolis agency from the Harring- 
ton-Skiles Company to the White-Darling 
agency. 

There were 1,671 fires in Minneapolis 
during the year 1909 and the total fire 
loss in the city was $930,000 according to 
Chief Canterbury of the fire department. 

A. J. Smith of Sauk Center, Minn., an 
insurance agent well known all over the 
state and frequently accused of rate cut- 
ting. has sold his business to M. F. Wond- 

ury. 


The Colonial Assurance of New 


Yorr. | 
has been admitted to Minnesota. Fred 
erick O’Brien is the state agent, with 


headquarters at 
Minneapolis. 


W. C. Planalp and B. C. Schram have 
formed a partnership and will conduct an 
insurance and lan business at Wood 
Lake, Minn., under the name of the 
Planalp Land Agency. 

The following towns have recently been 
rerated by the General Inspection Bureau: 
East Grand Forks, Hanska, Mayer, New 
Germany, Brewster and Worthington, 
Minn., and Alexandria, S. D. 

The Davies-Walker Company of Man- 
kato, Minn., is seeking a temporary in- 
junction to restrain D. C. Davies from 
continuing in the insurance business. It 
is claimed that when Mr. Davies sold his 
share in the Davies-Walker Company an 
agreement that he would not re-engage 


305 Phoenix building, 





in the insurance and real estate business 
in Mankato for a period of five years was 
embodied in the contract. 


The Fred B. Bossom Agency at Vir- 
ginia, Minn., one of the oldest and best 
known agencies in the northern part of 
the state, has been sold to Murphy & 
Roney, who will take charge of the local 
business of the several companies repre- 
sented by the old agency. 


BE. Eichorn & Sons, 4% Washington 
avenue south, Minneapolis, are no longer 
agents for the Northwesternu National 
of Milwaukee. L. T. Parker, manager at 
Minneapolis, expects to appoint another 
agency in their place at an early date. 

Plans for the construction of an arcade 
connecting the Sixth and Seventh street 
shopping districts in St. Paul were 
thwarted because of the increased hazard 
to buildings in the block selected, in case 
of fire. It was found that the construc- 
tion of the arcade would cut off the alley 
running through the block and might 
make it very difficult for firemen to reach 
a blaze which started in the interior of 
the block. On this account agents threat- 
ened to cancel all the existing policies 
on the buildings and contents in the entire 
block and only consent to renew them at 
much higher premiums. 


—_——— 


GENERAL WESTERN NOTES 


In Iowa the Farmers’ of Cedar Rapids 
last year received $331,737 premiums and 
incurred $139,935 losses. 


N. P. Dodge & Co., a large insurance, 
surety bond and real estate firm at Oma- 
ha, is moving its offices from the Bee 
building to the Granite block. 


New companies admitted to North Da- 
kota in 1909 were the New Hampshire, 
Calumet, Central National, Commercial 
oo. of New York and Columbia of New 

ersey. 


Hanford & De Veuve of Seattle, 
through their lumber indemnity exchange, 
are raising havoc with rates on wood- 
workers and making serious inroads upon 
the business of board companies in con- 
sequence. Not only rates are disturbed, 
but forms and warranties. 


Frank C. Case has returned to the in- 
surance business at St. Louis, now being 
connected with the office of Delafield & 
Snow. He is a brother of Charles Lyman 
Case, United States manager of the Lon- 
don, and of E. B. Case, of Moore, Case, 
Lyman & Hubbard of Chicago. 


Seeley & Co. have sold their Tacoma, 
Wash., local agency to R. E. Anderson & 
Co., intending to remove their main office 
to Seattle and engage wholly in general 
agency work. Seeley & Co. now represent 
the Stuyvesant as general agents. It is 
reported that ney A & Co. have secured 
the general agency in Washington for the 
Western & Atlantic of Nashville, having 
become a of a block of stock. 
J. F. Cobb gets the Western & Atlantic 
for California. 


After carrying the name of Thomas 
Brennan, a former partner in the busi- 
ness, and close friend and office associate, 
for five years since he ceased to be a 
member of the company, the Brennan- 
Love Company of Omaha has changed its 
name to the Love-Haskell Company. For 
the past five years A. J. Love has been 
the president and Frank J. Haskell the 
secretary. The company does an exten- 
sive insurance and surety bond business, 
its officers being also officers of the State 
Fire of Nebraska. Mr. Brennan, who has 
a large real estate and loan business, 
continues to share offices with the com- 
pany. 


COMMISSION WORKED HARD 
(CONTINUED FROM FAGE 1) 


imperative. The adoption of structural 
standards, and along with these a sys- 
tem of scaled charges and credits for 
variations, became necessary. Then the 
hazards of occupancy were recognized, 
and in this way the different basis rates, 
with their attendant charges and credits, 
came into existence, along with separate 
tariffs, known as basis schedules; for 
the different property classes. 

As towns and cities expanded and the 
variety of hazard increased, the com- 
plexity, difficulty and expense of rating 
became so great that it was impractica- 
ble for each and every company to apply 
such schedules to all its risks, for the 
schedule made it necessary for the rater 
personally to inspect each building in 
order to rate it intelligently. 


Companies Unite to Save Expense 


Companies that believed in this neces- 
sity formed associations and towns were 
rated by visiting committees, the rate of 
every risk in a town being printed in a 
book known as the local tariff, for the 
use of all companies doing business in 
the town. These associations for rat- 
ing date back beyond the memory of liv- 
ing men. They are not at all a new 
thing in the industry. 

Rating gradually became so compli- 
cated that ordinary insurance men could 
not do it and the work fell into the 
hands of salaried experts. Finally, in 
view of the antagonism of state laws, 
these men were dismissed, when inde- 
pendent raters started bureaus for the 
purpose of measuring hazards and sell- 





ing their publications to 
companies. 


Universal Mercantile Schedule 


About 1893 a concerted effort to create 
a@ satisfactory method of rating led to 
the publication of the Universal Mer- 
cantile Schedule. This schedule has 
never been used in its entirety any- 
where, though its general arrangement 
has been utilized in constructing sched- 
ules in a number of large cities, the 
charges and credits being charged ac- 
cording to the prevailing notions of each 
locality, and modified to meet changes in 
loss ratios or current criticisms. This 
feature of incoordinate and irresponsible 
changes was common to both the old Na- 
tional Board and Universal schedules. 
The work of rerating every building was 
so slow, however, that before it could be 
completed the new rates were inaccurate 
and another rating had to be undertaken. 
The raters also were so busy that they 
had no time to keep pace with the con- 
stant changes in individual risks. When 
extraordinary losses made an increase of 
premiums imperative to save the com- 
panies, the only method was a percentage 
advance in all existing rates. Thus rates 
that were too high and should not have 
been increased at all, were increased more 
. proportion than those that were too 
ow. 

Complexities of Rating are New 

In justice it is but fair to say that the 
entire rating problem in its present com- 
plex form was new. The growth of mod- 
ern industries since the war has be- 
wildered other industries besides fire in- 
surance, and its tariffs, even at their 
worst, were more exhaustive, logical and 
equitable than those of the railroads, or 
other branches of insurance, or for that 
matter, more fair than any governmental 
schemes of taxation. | There is not a 
charge that has ever been made in re- 
gard to the injustice of fire rates, that 
could not truthfully be met by more se- 
rious charges against every other indus- 
try. including the industry of making 
aws. 

The general confusion always has been 
in large measure due to the competition 
of companies and agents who have no 
use for schedules except to use them as 
landmarks to indicate how far they need 
deviate from established rates in order 
to secure business. Mr. Dean said there 
has been no time in his recollection when 


subscribing 





a large majority of the companies have 
not been ready to cut a rate in order to 
secure a risk, 

The mathematical difficulties of mak- 
ing schedules have been increased im- 
measurably by the confusion resulting 
from competition. “Special terms,” dis- 
crimination and favoritism ought to be as 
criminal in fire insurance as in railway 
rates. 

Discrimination in Rates 

There are three ways of discriminating 
in fire insurance rates. 

First, by allowing some agents higher 
commissions than other agents, enabling 
them to rebate a part, or if they do not 
do this, it helps to increase the average 
cost of insurance for they profit at the 
expense of the public. There is another 
evil in high commissions, which attract 
agents without knowledge or principle, 
who accept business at any rate that 
should not be insured at all. They thus 
help to maintain risks that are a dan- 
gerous menace to life and property. 
These risks burn, and burn other risks, 
adn help swell the cost of insurance to 
the public. 

aenin, it is possible to discriminate 
by what is known as blanket insurance. 
This is one of the most subtle and fre- 
quent forms of discrimination and ap- 
pears in so many ways that it is difficult 
to make the subject clear to the lay 
mind. 

No just rates can be made except on 
the assumption of adequate insurance to 
value. As an illustration, A and B each 
own a building worth $10,000, same rate 
and under same grade of fire protection. 
A, who is cautious, poor or in debt, can- 
not afford to take any chances and in- 
sures his building for $8,000. B_ feels 
his maximum loss cannot exceed $4,000, 
insures his property for that amount and 
takes a chance on the rest. In the large 
majority of cases B receives as much in- 
surance as A at half the cost. This is 
the least objectionable form of discrim- 
ination by blanket insurance, because 
really takes a manly chance on part o 
we | oe form is on movable property in 
several buildings or divisions. The own- 
er cannot tell where the values will be 
at any given time and naturally v— 
protection wherever they may be. ~ 
can easily see that he needs only —— 
insurance to protect him against probable 
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loss in one or two divisions. Thus, with- 
out a coinsurance clause, the companies 
will protect him in all divisions for the 
premium they should receive on one or 
two. No mathematical solution can be 
found for the lack of coinsurance. Older 
civilizations have given up the problem 
and enforce coinsurance universally. In 
many parts of Europe it is required by 
law. Blanket insurance without coinsur- 
ance inures almost exclusively to the 
benefit of large insurers at the expense of 
the small ones. This discrimination runs 
through all classes of risks, even dwell- 
ings. 


Term Rates are Discriminatory 


The next form of discrinmation is 
found in term risks. Beyond the interest 
on the premium and the saving in the 
work of an agent and company, there 
is no just reason for granting a lower 
rate on term risks than on those written 
annually. The discrimination again is in 
favor of the wealthy. Besides the dis- 
crimination among insurers, term rates 
disturb the statistics of the class. 

These forms of discrimination, how- 
ever, are not part of the rate-making but 
exist in the usages of the industry. The 
law maker, if he desires consistency, 
must not regulate rates alone, but com- 


missions, blanket insurance and term 
risks as well. 
Scientific Rating Possible 
On the question of scientific rating, 


which he declared possible, Mr. Dean took 
considerable time to make clear what he 
meant by science. His statement, while 
clear and free from the technical terms 
and technical use of common terms that 
make some of his books hard reading, 
is too long to be given here. It was 
interesting and racy, and not overly re- 
spectful toward those who maintain that 
fire rating cannot be made scientific. 
He suggested that one should know some- 
thing of either fire rating or science be- 
fore uttering final opinions. 

The object of the fire schedule is to 
establish a process of regulation through 
which each factor or group of factors 
drops into its position with reference to 
the whole and its parts. 

Fire insurance does not make its rate 
estimates upon probabilities but upon its 
recent experience. There is no possibility 
of measuring except from grand averages. 
Fire insurance has but one average. 


Discrimination Immaterial to Public 


The real complexity in fire insurance 
does not lie in its grand aggregates but 
in its details—in dealing out mathemati- 
cal justice to each buyer of indemnity. 
This is the vital problem of the industry 
and the chief source of its complexities 
and troubles. But its problem is no more 
vital to public welfare in fire insurance 
than in any other form of activity. What 
merchant or manufacturer could tell the 
actual cost or margin of profit on any 
given thing he handles any more accu- 
rately than a fire company can tell the 
actual cost or margin of profit on any 
given policy. 

In every mercantile establishment some 
goods are sold below cost, some at 10 
percent profit, and maybe some at 100 
percent profit, that is, as nearly as the 
seller can crudely determine cost or 
profit. The same condition is found in 
transportation lines, life insurance, and in 
every form of activity. Yet law-makers, 
courts, executives, and propertyowners 
generally are raking the affairs of the in- 
dustry with a fine tooth comb to know 
how it makes its rates, and charging it 
with knowing nothing about its business 
and with being in a conspiracy in re- 
straint of trade, because the necessities 
of its business compel united effort in 
analyzing and estimating the cost of each 
minute part. 

The public has no interest in these 
internal analyses of any industry in feat- 
ures where there is and can be no mo- 
tive to discriminate. The public does 
not care to know whether a packer is 
discriminating among the buyers of tal- 
low and glue and fertilizer, so long as 
he has no motive for discriminating. It 
is only interested in knowing he is not in 
a trust that is driving out competitors 
by unfair means. No one cares to know 
how the Standard Oil Company makes the 
prices on its thousand products of petro- 
leum. It is its dangerous monopoly that 
has roused the public clamor. 


Competition Makes Schedules Necessary 


The point of all this is that the deter- 
mination or analysis of cost in each in- 
dustry is an internal not an external 
necessity and the state can hardly afford 
to start a universal vivisection of its in- 
dustrial organizations. The state itself 
Probably would not stand such vivisec- 
tion with entire credit to itself. 

In fire insurance there is no motive or 
incentive to be unfair in the rates of in- 
dividual risks or groups of risks. Every 
tariff in the slow evolution of tariffs must 
have had its origin in the necessity for 
greater accuracy and nicer discrimination 
in the measurement of hazard. In fact, 
discrimination is most prevalent and dis- 
Satisfaction greatest in classes where it 
has not yet been possible to formulate 
any acceptable schedule. Discriminations 
have occurred under various schedules, 
but not by design. At their worst they 
have not been as bad as the discrimina- 





tions in taxation, for instance, or even in 
the penal code, ~ 
Analysis of Fire Hazard 

Fire hazard when analyzed naturally 
divides itself into three main divisions, 
structure, occupancy and exposure. Prob- 
ably one-third of all hazard in this 
country is chargeable to exposure, and 
the importance of occupancy may be in- 
ferred from the fact that of two build- 
ings constructed of the same materials 
the occupancy of one may make its rate 
from twenty to fifty times as much as 
the other. 

Fire insurance as an industry rests upon 
averages. Fire hazard appears in vary- 
ing quantities in individual risks and it 
is the function of the rating schedule 
to measure and establish these varying 
quantities in individual risks through one 
common method of measurement. It fol- 
lows that every basis tariff is simply an 
analysis and evaluation of the factors in 
each risk. 

Classification of risks is of doubtful 
benefit. Rating is the attempt to apply 
quantitative measurement to hazard in 
property. The inconsistency of grouping 
risks of widely varying hazard, that have 
only a name in common, is obvious. For 
instance, two mercantile risks, one in a 
one-story brick building of small area, 
the other in a six story building of 
large area, with entire floors occupied by 
manufacturing processes and attendant 
hazards, are thrown into the same class, 
when one is of four times the hazard of 
the other. 


Units of Fire Hazard 


It is evident that the real units in fire 
hazard are not risks as wholes, but their 
analyzed parts, and it is in these parts 
or real units that the actual averages of 
fire hazard exist. It is true that if it were 
possible to collect 1,000 or 10,000 identi- 
cal risks in one group, the law of aver- 
age would manifest itself, but it would 
be an average of combination in which 
the combined effects of the units would 
manifest themselves. No collection of 
such risks, however, can be made, 
cause risks vary as much as the linea- 
ments of human faces, no two being 
identical. 

A given number of laborers, for in- 
stance, engaged upon materials of like 
combustibility, must in respect to casual- 
ities be subject to the laws of average 
as certainly as a given number of lives 
engaged in a given occupation are sub- 
ject to the life expectancy tables, or 
a given number of like power devices 
or furnaces must under like circumstances 
and in like manner have their law of 
average. The same will hold good with 
the combustibility of contents or other 
units of hazard. In the nature of things 
it is as impossible for reliable data re- 
garding these parts as it is to classify 
in one group any considerable number 
of identical risks. The assumption, how- 
ever, that the parts have each their law 
= average is the basis of schedule rat- 
ng. 


Relation of Units is Constant 

But if this assumption is true, it leads 
to another equally important. If each 
part has its law of average, the parts 
a bear constant relations to each 
other. 

In making the Dean schedule, the prob- 
lem was to establish these relations. The 
first question was not how to make ac- 
curate rates, but how to make rates that 
should be high or low in the same pro- 
portion on all classes of property included 
in the schedule. If the relations of the 
parts of the hazard were to be established 


they must be established on an estimated 
ratio of some quantity of hazard com- 
mon to all risks. The only thing common 
to all was the basis rate. The basis rate 
stood for all the innumerable things too 
obscure for analysis, or too unimportant 
to be worth it. But theoretically, taken 
singly or collectively, they are as much 
subject to the law of average as the 
more important parts. 


Difficulties of Schedule Making 


Mr. Dean dealt at some length with 
some of the difficulties and requirements 
of a practical schedule. He also went 
into the analyses by which certain units 
were separated from the whole, or what 
he said amounted to the same thing, by 
which differences in basis rates were 
found for different circumstances. It 
would be possible to rate everything 
from one table, but an immense amount 
of figuring in the application of the 
schedule is saved by working out tables 
on different basis rates. The basis rates 
have caused more inquiries than any 
other feature of the schedule, but Mr. 
Dean’s explanation is too long for pub- 
lication here. 

In compiling the schedule Mr. Dean 
did not concern himself in the slightest 
degree with the question whether it made 
high rates or low rates, as he was only 
interested in formulating a method of 
measuring hazard stated relatively. 

The complaint that the system is com- 
plicated does not come from raters, but 
from underwriters who as a rule could 
not apply any existing schedule. So far 
there has been no difficulty in securing 
competent raters. 

Use of Combined Classification 

Underwriters of every class will take 
great interest in Mr. Dean’s answer to 
the following question: 

“In establishing the charges and cred- 
its in the Analytic Schedule did you ob- 
tain any help or suggestions from com- 
bined classification?” 

Mr, Dean’s answer was in part: 

“It all depends upon the sense in which 
the word classification is used. I infer 
from your question that you wish to 
know whether the classifications of their 
experience with property groups kept by 
each company would be of any help in 
establishing each charge or credit in the 
schedule scientifically from the combined 
experience of the companies. 

“This combined experience of the com- 
panies with property groups would be 
simply a record of the total premiums 
received and the total losses paid for 
each property group, provided it were 
possible for the companies to agree upon 
a common classification, and further pro- 
vided they were able to keep their rec- 
ords in strict compliance with the classi- 
fication as agreed upon. The result 
would give no clue whatever as to the 
proper basis rate, or as to any one of 
the charges and credits that enter into 
the make-up of every individual rate. 
No classified statistics will ever be of 
the slightest use in 4 the prop- 
er analysis of hazard or the proper 
charge or credit for each of the analyzed 
parts.” 


Mr. Dean went into detail to show how 
impossible it is to get at the value of a 
unit of hazard from such statistics or 
from statistics of causes of fires. 

Charges and Credits in Dean System 


The next question also brought out an 
answer of great interest, dealing with the 
method of determining the charges and 
eredits in the Dean system, and the rea- 
sons for considering them acceptable as 
well as accurate in their results. 
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The question was “But if we are com- 
pelled to admit this (the uselessness of 
statistics), must we not also admit the 
impossibility of establishing scientifically 
the basis rate, charges and credits in 
fire schedules?” 

he answer was that while classified 
experience never has and never can give 
any help in schedule construction, all 
these things can be established in con- 
formity with one of the most interest- 
ing and most valuable generalizations of 
science, known as the Law of Errror. 

t were a mere question of guessing 
at basis rate, charges and credits, it is 
fair to assume that at least some under- 
writers after long experience and innum- 
erable comparisons should have _ estab- 
lished a faculty of this kind, like the ex- 
perienced buyer who can guess the weight 
of a steer. The schedules are to be ap- 
plied to thousands of risks in perhaps hun- 
dreds of towns. Any willful overcharge 
would be applied by scores of raters non 
particeps, and ready to detect any irregu- 
larity. The man, or men, who make the 
schedule could not vent their prejudice 
or greed against any given property owner 
without first learning whether his prop- 
erty had the feature overcharged and 
without at the same time overcharging 
every other owner of similar property. 
He would not be unfair if he could, and 
could not if he would. 

At the worst, the public at large is no 
more concerned in the exact relativity of 
the charges and credits in fire schedules 
than it is in the same relativity in the 
prices of glue, fertilizer and pickled pork 
sold by the packers. 

Range of Error Small 

The range of error in the estimated 
charges and credits made by experts may 
be assumed to be much smaller than in 
a similar number of estimates made by 
Tom, Dick and Harry. Hence their ex- 
tremes will vary much less from their 
true mean than an equal number of un- 
trained guesses. Where these different 
charges and credits appearing in various 
schedules that have been in actual use, 
are subjected to the best of commercial 
average, according to the number and 
amount of each charge and credit, we 
reach practically the same result that 
would be reached by the rigid applica- 
tion of the law of error, which stands un- 
questioned as an admitted scientific gen- 
eralization. 

Mr. Dean reiterated his views as to the 
impossibility of any property group, 
whether of territory or class, bearing its 
own loss, and as to impossibility of re- 
adjusting rate relations by means of 
statistics. 

When all rates have been mathemati- 
cally related, they should be increased or 
decreased only by common percentage ad- 
vances or reductions, based upon the ag- 
gregate experience for five year period. 
Mr. Dean went at great length into the 
impossibility and undesirability of any 
territory or class being rated on its own 
experience. Fire insurance rests upon the 
cornerstone of Distribution. 


Preferred Classes Condemned 


Mr. Dean’s objection to preferred classes 
is well known. In his testimony he 
called preferred business “‘the red-light 
district of fire insurance.” He made no 
defense of high commissions and high 
rates on dwellings. He explained the 
lack of a public demand for a reduction 
in rates on the class by the smaliness 
of the tax on each policyholder, who 
would as soon think of dickering for a 
low price on yeast or matches as on his 
dwelling insurance. But as matches and 
yeast have built up powerful trusts, so 
some of the strongest companies in the 
business owe their success to the dwell- 
ing class, which they have sought by 
hook or by crook. The company that 
makes a specialty of dwellings does not 
need to have any underwriting ability. 
It only needs to keep up the rates and 
buy the business from the agent, and 
prosperity is assured. 

A considerable minority of underwriters 
have long recognized dwelling rates as 
the greatest single evil in the business. 

A simple schedule for dwelling is prac- 
ticable, and sufficient for all the hazards 
of the class. The exposure hazard is 
negligible, and distance from other dwell- 
ings need not be measured. There is lit- 
tle or nothing to analyze in the interior 
hazard except flues and chimneys that are 
not standard. This leaves only municipal 
protection to be analyzed. Thus dwell- 
ings could easily be taken out of the 
preferred class. 

Views on State Regulation 

As to state regulation, Mr. Dean thought 
the states have made a poor record so 
far. Their regulation has been mostly 
of the law abiding, tax-paying elements of 
the industry. He thought the industry, 
if left free, could regulate itself with 
more benefit to the public. He suggested 
freedom of association, or in fact com- 
pulsory association, with no secret meet- 
ings, would do more good than all the 
laws a state could enact. He laid most 
of the evils the public complains of to 
the rate cutting and high commission 
companies, whose competition disturbs the 
equity of established rates. They are re- 
sponsible for the inequalities in rates 
and the high cost of doing business, 
which the public must bear. He quoted 
from a recent work on ethics the ideal of 
the thief, and challenged any one to s0 
distinguish it from the ideal of such 
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SHOULD PROBE DEALS 


THE question whether insurance depart- 
ments should investigate all the details of 
a merger or reinsurance between life com- 
panies, or a change in control, and espe- 
cially with reference to whether the offi- 
cers of a mutual or assessment company 
have a right to accept a consideration or 
sell out their “contracts,” received some 
light in the investigations of the New 
York department into the proposed 
“sale” of the Peoptes Mutuat Lire In- 
SURANCE ASSOCIATION AND LEAGUE, a fra- 
ternal organization of Syracuse, with 12 
millions in force, 48,000 members, assets of 
nearly $3,000,000, and an annual income of 
over $1,500,000. In the deal is involved Lieu- 
tenant Governor Horace Wuite of New 
York, who appears to have handled a fund 
of $150,000 in Canadian money, charged 
to have been illegally used to purchase the 
control of the Propres, and who it is 
said was to receive $20,000 for his services 
and to satisfy “old obligations.” Superin- 
tendent Hotcuxiss has begun an action in 
the county court of Syracuse to block 
the scheme of transfer and to get posses- 
sion of the assets of the company. The 
attorney general will soon bring suits to 
protect the interests of the policyholders. 

The deal was an attempt on the part of 
Lexington, Ky., parties to secure control 
of the League and its three millions of as- 
sets by the payment of $150,000. JoHN 
Tevis of Lexington was associated with 
an official of the Farmers Bank of Can- 
ada and the plan was to buy control and 
certain commission contracts held by the 
old officers valued at about $90,000. Lieu- 
tenant Governor WuirteE in his testimony 
to the department stated that he distrib- 
uted the money among the officers and di- 
rectors as follows: President I. C. Reep, 
$15,000; Secretary-Treasurer W. H. Peck, 
$31,500; Dr. E. O. Kinne, $30,000; E. E. 
DeBarr, $13,500; Cuas. F. Wayte, $10,- 
000; Stayton Laycox, $5,000. What be- 
came of the remainder of the $150,000, 
Lieutenant Governor Wuuire declined to 
state. 

The whole question of the reinsurance, 
merger, or sale of control of contracts 
which officers make with themselves is one 
which it would seem is deserving of more 
attention by insurance departments than it 
has heretofore received. Recently a rep- 
resentative of THE WESTERN UNDERWRITER 
asked the insurance commissioner of an 
important state whether, in the case of a 
transfer of a mutual company to a stock 
company organized for the purpose of tak- 
ing it over, he considered it any part of 
his duty to investigate as to whether any 
consideration had been paid out of the 
funds of the stock company to the officers 
of the mutual either as payment for mak- 
ing the transfer or for commission con- 
tracts which they might hold, and the com- 
missioner’s reply was that he did not be- 
lieve that such investigations came. within 





the scope of the insurance department. 
Many insurance men feel that the details 
of such deals should be carefully investi- 
gated and the details made public. 





HAS THE BIGGEST COMPANY 

Cuicaco has at least one distinctive 
point insurancewise. It has within its 
confines the largest company that writes 
only health and accident insurance. Its 
premium income has reached $3,000,000 
and has assets of $2,000,000. We refer, 
of course, to the ConTINENTAL CASUALTY. 
More than $1,000,000 a year is paid out 
in claims. President H. G. B. Atex- 
ANDER has built up a splendid organiza- 
tion and a strong producing machine. He 
is famed not only as a company executive 
but has taken a prominent part in all 
organization work. 





OVERINSURANCE ON LIVES 

THE announcement that a cement manu- 
facturer of Kansas City has taken $1,500,- 
000 life insurance, in addition to the 
$1,000,000 which he already has, suggests 
that there is a limit to the amount of in- 
surance which a man should be allowed 
to take and that possibly some of the 
companies are not careful enough in this 
particular. 

It is doubtful to our mind whether there 
is an insurable interest in any man’s life 
to the extent of two and a half millions 
of dollars, and we question seriously 
whether the experience of the companies 
on lives insured for large amounts is a 
favorable one. The mere fact, publicly 
known, that a man is insured for two and 
a half millions, would in our opinion con- 
stitute an additional hazard to that man’s 
life. 


SUPERVISION OVER PROMOTION 

THE insurance departments that have 
given some investigation to concerns sell- 
ing stock, especially those with chief of- 
fices within their respective jurisdictions, 
have been able to get some useful infor- 
mation to guide the public or if such in- 
formation is withheld, the people are told 
that the promoters refuse to submit to 
reasonable investigation. 

If a company is being seriously pro- 
moted on the square and only a reasonable 
expense is allowed for organization, it 
does not object to furnishing facts and 
permitting its books to be examined. An 
insurance commissioner has no authority 
to examine the affairs of a company in 
process of organization but, even at that, 
honestly promoted institutions would not 
hesitate to be investigated by official au- 
thority. 

While the laws make it the duty of an 
insurance department to protect the public 
in its supervision over licensed companies, 
the public is at the mercy of grafters and 
irresponsible men who are selling stock 
of many dubious concerns being or- 
ganized. The public is not informed as to 
the desirability of investing in these stocks. 
If the public was informed as to the cost 
o! promotion, the commissions paid stock 
salesmen and the amount retained by the 
promoters, on part of several institutions 
now attempting to separate a man from 
his money, there would be precious little 
stock sold. 

It seems to us that each insurance de- 
partment should investigate the promotion 
enterprises in its state. If information is 
refused or the books are not allowed to 
be open for examination, then the depart- 


ment should so notify the public and other 
state departments. 








Personal Side of the 
Insurance Business 


The Friendship Club, composed of 
present and former Illinois field men, 
held its eleventh annual meeting in 
Chicago last week. E. G. Carlisle of 
Springfield was reelected president, 
and F. B. Luce of the Phoenix of Hart- 
ford secretary. It was “Jim Johnson 
night.” A silver candelabra was pre- 
sented to J. J. Johnson, Illinois special 
of the Hartford, to honor his return 
to the field and his marriage some 
months ago. 





Henry K. Miller, general agent of the 
National Board, died last week. For a 
long time he was secretary of the 
Eastern Union. 


George C. Main, past most loyal 
grand gander of the Blue Goose, ac- 
companied by Mrs. Main, left Minne- 
apolis last Thursday evening for the 
Pacific coast. He planned to go first 
to San Francisco and spend a week 
there attending the convention of the 
Pacific coast underwriters before pro- 
ceeding to Seattle, where he is to go 
into business as an independent ad- 
juster. 


Eugene Satterlee, president of the 
Rochester German and president of the 
Lincoln National Bank of Rochester, 
— away after a short illness last 
week. 


Charles B. Erringer, who was form- 
erly connected with the Liverpool & 
London & Globe, then manager of Com- 
mercial Mutual Accident at Cincinnati, 
and later casualty manager for the 
Detroit Insurance Agency that had the 
Casualty Company of America in De- 
troit, is visiting in Chicago. He is now 
owner of the stock farm, Roslyn, near 
Paris, Ky., in Bourbon county. 


Just one week was the heart of C. I. 
Hitchcock of the Insurance Field, glad- 
dened by the life of his first born, a 
son. His home was saddened last Fri- 
day when the spirit of the little boy 
passed out into the Great Shadow. Mr. 
Hitchcock’s friends, who rejoiced with 
him in this new relationship, sincerely 
sympathize with him and his good wife 
in this day of sorrow. 


Charles E. Campbell, secretary of 
the Capital and of the Merchants & 
Bankers prior to their merger, and 
probable secretary of the new com- 
pany, has seen the advantages of com- 
bination, and has organized a matri- 
monial union, to be solemnly completed 
Feb. 8. On that date he will be mar- 
ried to Miss Mabel Horn of St. Paul. 


Thirteen special agents whose com- 
panies were represented in the Knirihm 
& Bruns agency at New Albany, Ind., 
which was recently taken over by the 
Mutual Trust and Deposit Company, 
sent Herman Knirihm, senior member 
of the firm, a loving cup as a Christmas 
present. Mr. Knirihm has retired from 
the insurance business, with which he 
was connected for thirty-five years. 


On Jan. 5 T. H. Bliss of Rochester, 
Minn., celebrated the forty-first anni- 
versary of his entrance into the insur- 
ance business, he having acted as an in- 
surance agent continuously for that 
period, and having always been located 
in the same office. He became a clerk 
in the office of Jones & Chadbourne 
on Jan. 5, 1869, and continued in that 
capacity until December, 1874, when he 
purchased the business, which he has 
since conducted. 





T. Magill Patterson—T. Magill Patter- 
son, who was special agent of the Girard 
in Pennsylvania and West Virginia, be- 
comes assistant secretary. 





Report of Examination 
of National Surety 


The report of the examination of the 
National Surety by the New York de- 
partment made public last week showed 
that on June 30, 1909, the company had 
total admitted assets of $3,320,596, and, 
in the opinion of the examiners liabil- 
ities of $2,108,433 and net surplus of 
$462,164. The examination was made 
to verify the increase in the company’s 
capital from $500,000 to $750,000 by the 
capitalization of $250,000 surplus. The 
examiners reduced the amount of pre- 
miums less than three months due by 
$16,989, this figure representing pre- 
miums on bonds which became effective 
before April 1, but not reported to the 
company until after that date. The ex- 
aminers gave the company about $9,000 
more admitted assets than it claimed. 

Loss Reserve Increased—The exam- 
iners increased the company’s loss re- 
serve by $256,469, as follows: 





Company’s Dep’t 
Estimate. Estimate. Increase. 
Fidelity $186,039.86 $236,340.46 $ 50,300.60 
—— 286,499.36 380,337.58 102,838.22 
urg- 
lary 14,705.58 18.036.04 3,330.46 





Total .$487,244.80 $643,714.08 $156,469.28 


Approximately $24,000 of this in- 
crease was due to the examiners not 
allowing credit for reinsurance in the 
Munich. The examiners say, “In our 
opinion, the loss reserve in a number of 
cases was underestimated by the com- 
pany, and we believe the amount car- 
ried in this statement is a fair estimate 
and a sufficient loss reserve.” From the 
language it will be seen that the ex- 
aminers simply have set their own 
opinion on this point against that of 
the officers of the company. 

The examiners state that no reserve 
is carried for possible claims under 
certain fidelity bonds on which a year 
after expiration is allowed in which to 
discover embezzlement and make claim. 
The number of claims reported under 
these bonds is small, however. 

Unearned Premium Reserve—The ex- 
aminers place the unearned premium re- 
serve at $1,271,552, an increase of $97,235 
over the amount reported by the com- 
pany. The company has computed this 
item according to the statement blanks, 
viz.: 50 per cent of all premiums in force 
on bonds running one year or less and 
pro rata on longer term bonds, and had 
taken credit for all reinsurance, 
whether in companies admitted to New 
York or not. The examiners cut out 
this last credit. They computed the 
reserve on annual business on a half- 
monthly basis, holding this to be neces- 
sary on account of the increased busi- 
ness written during the first six months 
of 1909. 

It will be seen that this examination 
is on a bed-rock basis, disallowing 
practically all credits about which there 
is any doubt and computing liabilities 
at the highest figures. Ene result 
showed a net surplus of $462,164 as 
against $753,153, which the company 
claimed. 

The examiners criticise the company 
for purchasing and selling securities 
through firms of which certain of its 
directors are members. 

Question of Large Bonds—The ex- 
aminers state that on June 30 the com- 
pany had in force 298 bonds, the pen- 
alty of which was in excess of $145,000, 
which amount was ten percent of the 
company’s capital and net surplus at 
that date according to Its own state- 
ment. The examiners, however, point 
out that there is much uncertainty as 
to what constitutes “exposing itself to 
any loss on any one risk or hazard to 
an amount exceeding 10 percent of its 
capital and surplus” as prohibited by 
the law of New York. The examiners 
found that in two cases the company 
was exposed to loss of over $150,000 
by issuing two or more depository 
bonds-on one bank. In both these 
cases the company had reinsurance 
which reduced the amount at risk to 
less than $150,000, but it was in un- 
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News of Life Insurance 





TWO COMPANIES’ BANQUETS 
CALL AGENTS TO CELEBRATE 


Illinois Life Gathers Together Home 
State Men and Central Life Has 
Annual Function 





There were two life company ban- 
quets of note last week. On Friday 
evening the Illinois Life celebrated its 
reaching the $50,000,000 mark in insur- 
ance in force by having its [Illinois 
agents in Chicago and feasting at the 
LaSalle hotel. 

On Saturday evening the Central 
Life of Ottawa, Ill, had its annual 
agency banquet, at which ths record of 
the year was presented. 

The Illinois Life has been remark- 
able in its growth until to-day it ranks 
well up in the list. At its banquet were 
Superintendent F. W. Potter of the II- 
linois department, Attorney C. J. Doyle 
and Special Attorney O. B. Ryon of 
the department. Another guest of 
honor was President Joseph E. Otis 
of the Western Trust and Savings 
Bank of Chicago. The editors of the 
Chicago insurance papers were also 
present as guests. 

The Central Life is one of the newer 
companies, content to develop conserv- 
atively, whose management is square. 
It has practiced economies in adminis- 
tration whereby it is able to make good 
returns to its policy holders. 

Both companies are a credit to their 
state, the one older, larger and able to 
put on more steam because of its size, 
the other smaller and yet furnishing 
excellent indemnity, growing naturally 
and expanding as its resources war- 
rant. 

Tilinois Life’s Celebration 


The red banquet hall of the Hotel 
LaSalle was a bower of beauty. The 
table was in circular form, at which 
were seated 100 men. In the center 
was a bank of flowers and plants, from 
which an electric globe of green flashed 
the figure “50.” The Illinois Life’s 
trademark color, green, was every- 
where in evidence, even in the green 
ribbons across the shirt fronts of the 
waiters. Vice-President R. W. Stevens 
asserted the color was not in honor to 
the Hibernians present, but was taken 
from the old French Revolution days 
when green was adopted by the revolu- 
tionists to mean “Hope.” “We have used 
it, too, to indicate ‘hope’,” said Mr. 
Stevens, “but it now means protection.” 

R. W. Stevens, one of the brainiest 
and most efficient agency men in the 
country to-day, acted as toastmaster, 
and in that position he was easy and 
resourceful. Before the speaking be- 
gan, E. C. Wharf arose and presented 
Mr. Stevens $115,000 of applications 
taken during the two or three days 
previous in his honor. One was a 
$10,000 single premium fifteen-year en- 
dowment with a premium of $6,600, 
written by Henry Sterchi of Olney. 

A telegram of regret at — unable 
to be present was read from Superin- 
tendent Barnes of Kansas. 


Work of the Year 


Mr. Stevens announced the average 
examined busines per month in 1909 
was $1,400,000. The amount paid for 
will be about $12,000,000. The amount 
in force is $50,537,500. The Illinois 
agents produced $5,950,000 in 1909, and 
have promised $12,000,000 for 1910. 

President J. W. Stevens, the leader 
who wields the “green baton,” was in- 
troduced, and paid his respects in a few 
words. 

Superintendent Potter in his talk said 
the help and advice given by Secretary 
Arnold of the Illinois Life in the forma- 
tion of the new life laws of Illinois, 
were most excellent. An agent must 
believe in his company to create loy- 
alty, and he must combine that faith 





with energy. If agents know their offi- 
cials are honest and stand for integrity 
in their community, it stimulates them 
and cements their loyalty. Mr. Potter 
advocated simple policies, easily un- 
derstood. He said the department had 
not had a single complaint as to the 
Illinois Life from a policy holder last 
year. “It speaks well for both the 
management and the men in the field,” 
he said. 


Byon and Doyle Give Addresses 

Special Attorney Ryon of the de- 
partment in his address said there had 
been a change in sentiment as to life 
agents. The business has been ele- 
vated, and it should take a position 
along side with banking or the profes- 
sions. Life agents should be leaders 
in their communities. 

Attorney C. J. Doyle of the depart- 
ment called attention to the fact that 
in the country especially men insure 
with the agent. They do not know the 
company, but do have confidence in 
the agent. This puts no light respon- 
sibility on the agent. An agent should 
help his company by selecting as far 
as he can good moral and physical 
risks, and he should see to it that the 
good people remain in his company. 

Mr. Doyle expressed the opinion that 
of the personal assets a man possesses 
at his death there is a shrinkage of 50 
percent except the amount he has in 
life insurance. 


Joseph E. Otis’ Tribute 


Joseph E. Otis, president of the 
Western Trust and Savings Bank, paid 
a high tribute to President J. W. Ste- 
vens and the Illinois Life. He had 
been brought into close contact with 
President Stevens, and has always ad- 
mired his ability and character. He 
said he took pleasure in recommending 
the Illinois Life. Mr. Otis said that 
the Hotel LaSalle was _ conceived, 
planned and financed by J. W. Stevens, 
and it stands as a monument to him. 

General Counsel-H. W. Price, Secre- 
tary O. J. Arnold, Medical Director 
Hawley, Assistant Agency Manager 
Karl B. Korady of the company and 
the representatives of the press were 
called on to speak. 

During the afternoon the agents 
were called into a business session, at 
which plans for the year’s work in II- 
linois were framed. The company has 
a splendid Illinois organization. 


Central Life’s Meeting 


The Central Life of Ottawa, IIl., is 
directed by a body of substantial, con- 
scientious, conservative men. It has 
no frills, no fancy paraphernalia. It is 
built on very much the same style as 
the Equitable of Iowa. 

During the afternoon of Saturday the 
agents met, the session being in charge 
of Dr. W. F. Weese, agency director. 
Secretary T. W. Appleby gave a very 
illuminating talk on the history and 
construction of the mortality tables, 
showing the sufficiency of those in use. 
He explained the danger that any com- 
pany exposed itself that disregarded 
the tables. Mr. Appleby dwelt on the 
preliminary term or modified prelim- 
inary term plan and stated it was the 
fairest method of valuation because 
every risk stands on its own bottom. 

r. T. W. Burrows, the medical direc- 
tor, in his talk told the agents what 
risks to avoid in order to save their 
time and expense of the company. In 
other words, he explained what classes 
of risks the company would reject. He 
further expatiated on some of the med- 
ical rules of the Central of practical 
value to the field men. 

M. H. Walt of LaSalle, Ill., told his 
methods of soliciting farmers, mer- 
chants and mechanics. H. B. Hill of 
Quincy talked on the best way to over- 
come assessment competition. W. Z. 
‘Mead of Chicago presented a few of 
the large city problems. Dr. Weese 





closed with a stimulating talk on field 
work. 
Agency Banquet is Held 

In the evening Dr. Weese presided 
over the banquet, making a number of 
happy hits on the speakers. Secretary 
Appleby presented the new financial 
statement showing the results of the 
year’s work. Charles Nadler of Peru, 
Ill, one of the directors, paid his re- 
spects in a humorous way to the mem- 
bers of the executive committee. 

S. J. Winegar of Chicago gave illus- 
trations of the practical benefits of life 
insurance. N. H. Walt of LaSalle said 
his district would be on hand with an 
increased business for 1910. 

Fay G. Smith and his men from the 
Rochelle district gave two songs with 
appropriate wording that took the ban- 
queters by storm. County Judge W. 
H. Hinebaugh, the Central Life’s coun- 
sel, said in his talk that every agent 
should build up a satisfied clientele in 
his community. 

President Johnson Extends Greetings 

Judge H. W. Johnson, president of 
the company, extended his greetings 
and congratulations on the year’s work. 
Al Richards of the Ottawa Journal 
stated that the newspapers of the city 
had watched the growth of the Cen- 
tral Life and were satisfied it was be- 
ing conducted on the lines of the most 
efficient service. A year ago the Ot- 
tawa papers offered a loving cup to the 
agent producing the most personal 
business. N. H. Walt of LaSalle won 
the trophy, and Mr. Richards presented 
it to him. 

. M. Cartwright of THe WestTERN 
UNpERwRITER talked from the _ stand- 
point of the policyholder, holding in 
brief that the company and the agent 
that were rendering the most intelli- 
gent and capable service were the best 
for the policyholder. 





Holier Than Thou Papers 


_ The Insurance World, in comment- 
ing on “Holier than thou” insurance 
papers whose circulation is pretty 
much of a farce and which lack much 
of the really vital, substantial, helpful 
matter that attracts readers, says: 

You know the holier-than-thou breed. 
Every phase of life is festered by some 
prominent—ofttimes obnoxious—specimen 
of the species, which can be heard chant- 
ing its own praises and hissing damnation 
in the trite phrase—“I would not as oth- 
ers be.” The species is hard to classify 
—it is not mammal—it might be of the 
serpent class—but the sting is not dan- 
gerous, only annoying. 

Recently one of the class exposed itself 
in the ranks of insurance journals. A 
western journal old enough to know bet- 
ter, formerly a monthly, but lately tri- 
monthly, endeavored to separate the 
“wheat” from the “chaff” of insurance pa- 
pers, using as a basis the absence or 
presence in the papers’ columns of the 
advertisements of assessment and frater- 
nal associations and societies. In the 
“chaff” class was the Insurance World, 
together with such journals as the Insur- 
ance Field, Western Underwriter, Eastern 
Underwriter, Spectator, Insurance Post, 
Insurance Press, United States Review— 
in fact the papers that really circu- 
late. Among the “wheat” are Stand-— 
ard and Weekly Underwriter—good ones, 
bunched witu a crowd of “also-rans,” 
many of which you never saw or read 
and probably never will. 

As for ourselves, we are not sore. We 
really rather fancy the “chaff” class. We 
qualified for the “chaff” by advertising 
the Bankers Life Association of Des 
Moines, and we are willing to qualify 
twice or three times with the advertise- 
ments of any similar reputable, honestly 
managed associations. True, frankly ad- 
mitted, we prefer the legal reserve sys- 
tem of life insurance, but with capable, 
honest management, many assessment 
companies are doing much good. 

The Insurance World publishes a let- 
ter from the Argus soliciting advertis- 
ing from the Bankers Life of Iowa and 
a letter from Secretary Nollen turn- 
ing it down. 





Takes Pittsburg Life and Trust 

Oliver M. Crosby, agency instructor 
in the E. Woods agency of the 
Equitable Life at Pittsburg, has _re- 
signed to become agency supervisor 
of the Pittsburg Life and Trust, with 
headquarters in the Union Trust build- 
ing, Cincinnati. Mr. Crosby, prior to 
his Pittsburg connection, was instruc- 
tor of agents in L. A. Cerf’s agency of 





the Mutual Benefit Life in New York 
City. He succeeds Franklin J. White, 
who has left the Pittsburg to go with 
the Mutual Benefit. 


———— 


BOUGHT MINORITY INTEREST 





President Caldwell of Western & 
Southern Takes Stock of Secre- 
tary Williams and Others 





The differences which have existed in 
the board of directors of the Western 
& Southern Life of Cincinnati for 
some time past came to a focus this 
week when Secretary W. J. Williams, 
Vice-President John E. Bruce and Di- 
rectors W. D. C. Innis and Charles F. 
Williams disposed of their stock hold- 
ings to Dr. Frank Caldwell, the presi- 
dent. They will retire from the board 
and from connection with the company 
at the annual meeting Jan. 25. The 
purchase by Dr. Caldwell, who already 
owned the controlling interest, now 
gives him about 90 per cent of the cap- 
ital stock of the Western & Southern, 
which consists of $100,000. 

The minority interest, represented by 
the retiring directors, held about $40,000 
of the stock and, it is understood, de- 
sired to secure control. The offer was 
made to Dr. Caldwell either to buy or 
sell on a certain basis and Dr. Cald- 
well bought. B. H. Kroger, president 
of the Provident Savings Bank & Trust 
Company and a millionaire capitalist of 
Cincinnati, it is understood, financed 
the purchase of the additional shares 
for Dr. Caldwell. He will probably be- 
come a director of the company. 

The change is the culmination of a 
difference in views as to the policy of 
management to be pursued, which has 
existed for a considerable time. Dr. 
Caldwell was the creator of the com- 
pany and piloted it through the early, 
struggling years. At one time he as- 
sisted it by mortgaging his personal 
estate to a | Bone extent. This was sev- 
eral years ago, and of recent years the 
company has transacted a_ successful 
and increasing business. It is the one 
successful industrial company which is 
now being conducted in the west on 
any considerable scale. Its growth has 
been gradual but along the lines of 
sound conservatism. It is one of the 
few companies in the west which does 
not operate on the preliminary term 
basis. The ordinary department, which 
started a few years ago, has been de- 
veloping nicely and now has eight mil- 
lions in force. During 1909 there was 
an increase of $1,227,000 in insurance in 
force, built up under the able super- 
vision of George A. Boissard, manager 
of the ordinary department. 

The statement of the company as of 
Jan. 1 will show total insurance of 
$47,000,000 and total premiums of $1,- 
924,992, an increase over last year from 
$1,816,894.- The ledger assets will show 
$4,369,390, an increase from $3,460,249. 
The death losses during 1909 were 
$500,289, as compared with $468,442 in 
1908. The premiums on ordinary last 
year were $232,425. 

At the annual meeting new directors 
to succeed those retiring will be elect- 
ed and a new secretary and vice-presi- 
dent will also be chosen. These have 
virtually been decided upon and will be 
announced later. 

Secretary Williams, who will retire, 
has been in that position for many 
years and has many friends in Cincin- 
nati and in life insurance circles. He 
will doubtless continue in the life in- 
surance business in an important ca- 
pacity and the announcement of his 
plans will be received with interest. 

The Western & Southern is a fine 
company and will continue in its career 
of uninterrupted success under the 
direction of President Caldwell and his 
associates. Mr. Williams and the others 
who have sold out with him did not 
care to continue in the minority and 
wished the control of the company. 
Dr. Caldwell desired to remain at its 
head and to continue to direct its af- 
fairs along the lines on which he 
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wished to see it conducted, therefore he 
bought out the minority interest, pay- 
ing a handsome figure for the ‘stock. 
One of the minor objections made to 
Dr. Caldwell was that he loaned $50,000 
or $60,000 on a large rice plantation in 
the south in which he was personally 
interested. He considered the security 
perfectly good, but to forestall all crit- 
icism has now assumed the obligation 
personally and relieves the company 
from carrying it further. The friends 
of the Western & Southern, which is 
one of the companies of which the west 
has reason to be proud, may have every 
confidence in its successful future. 


COL. AINSWORTH IS LET OUT 





Bankers Reserve Fund Reinsurance 
Goes Through Without Payment 
of Bonus to Former Secretary 





The reinsurance of the Bankers Re- 
serve Fund Life of Cincinnati in the 
First National Life & Accident of 
Pierre, South Dakota, brought about 
some interesting developments in Co- 
lumbus and Cincinnati last week. As a 
result Col. F. B. Ainsworth, who was 
to be secretary and general manager 
of the First National, is out of the 
company and will, it is understood, de- 
vote himself to his South Dakota land 
interests. After considerable negotia- 
tion it seems that the Bankers Reserve 
agreed to transfer its business to the 
South Dakota company for a consider- 
ation, to be paid Col. Ainsworth, it is 
reported, some $60,000, as a sort of 
bonus. The Bankers was represented 
to have some three and a half mil- 
lions of business, for the most part 
upon the best risks of South Dakota, 
and to have several thousand dollars 
of surplus in excess of the reserve lia- 
bility. It is understood that as a mat- 
ter of fact the company was impaired 
some twenty-five thousand dollars, and 
that the amount of its business in force 
had been greatly padded. This came 
in the nature of a complete surprise to 
the purchasing company, and, it is un- 
derstood, also to Attorney Arthur I. 
Vorys, who wrote the merger contract, 
and to Superintendent of Insurance 
Lemert. As a consequence, pressure 
was brought upon Col. Ainsworth to 
give up his claim for the bonus and to 
allow the reinsurance to go through, 
he himself retiring from all connection 
with the consolidated company. It is 
understood that the reinsurance with 
Col. Ainsworth left out has been con- 
summated with the approval of the 
Ohio insurance department. 





Bohl Is Chosen Vice-President 

Henry Bohl was elected vice-presi- 
dent of the Columbus Mutual Life of 
Ohio at its meeting this week. Mr. 
Bohl has had an extended experience in 
life insurance. He is now a member of 
the Board of Review at Columbus, O., 
a director in four or five financial in- 
stitutions at Columbus and a director 
of the Ohio Mutual Fire of Salem, O. 

The Columbus Mutual Life has de- 
cided to establish a commercial acci- 
dent department. It has been doing a 
fine industrial disability business. 

It was voted to increase the capital 
stock $25,000 for the purpose of estab- 
lishing a commercial accident branch. 
This will make the total capital 
$125,000. 





Charged with Child Murder 

Mattie Troy, a negress, is confined 
in jail at Topeka, Kan., charged with 
murdering children to secure their life 
insurance. She was arrested at the in- 
stance of the Metropolitan Life on the 
charge of obtaining money under false 
pretenses in securing $500 on the polic 
of her son, who is claimed to be still 
alive in Illinois. She arrived in Topeka 
in October, accompanied by a boy who 
she claimed was her son and who short- 
ly afterward died with every indica- 
tion of arsenical poisoning. She col- 
lected from the Metropolitan on his 
policy. Investigation showed that she 





also collected on a policy on a little 
girl who died in Kansas City last April. 
In her trunk was found a large amount 
of arsenic. 


New Officers of Nebraska Association 


At Omaha last Saturday evening the 
Nebraska Life Underwriters Associa- 
tion enjoyed its annual meeting in con- 
nection with its regular monthly dinner 
at the Paxton hotel and elected these 
officers for 1910: 

President—John Steel. 

Vice-President—F, B. Burchmore. 

Secretary—cC. T. Pis tt. 

Treasurer—W. H. Squier. 

oe a Committee—Je ohn Dale, chair- 

H. eely, G. W. Noble, H. R 
Gould aa we L. Killy. 





Want Taxes Reduced 

With the possibility of a special ses- 
sion of the Wisconsin legislature in 
view, it is reported that the general 
agents in Wisconsin of the Northwest- 
ern Mutual Life are preparing a plan 
of campaign among policyholders to 
protest against the present high rate of 
taxation and request a reduction to the 
basis in force in other states. A meet- 
ing of pee agents is to be held in 
Milwaukee some time next week, it is 
said, to discuss the matter. The 
Northwestern Mutual will be required 
to pay about $460,000 in taxes to the 
state for 1909. 





To Go on Stock Basis 


Plans have been made for changing 
the Guaranty Mutual Life of Daven- 
port, Ia., into a stock company. The 
new company, which will be known as 
the Guaranty Life Insurance Company, 
is to have a capitalization of $100,000, 
divided into 1,000 shares of stock. The 
location of the company’s main office 
and the general nature of its business 
will continue to be the same as in the 
past. 





Travelers Changes 

Joel L. Stoddard, formerly special 
agent at the Indianapolis (Ind.) branch 
office of the Travelers, is appointed 
special agent at the ‘Grand Rapids 
(Mich.) branch office. 

W. H. Bussell, formerly special agent 
at the Grand Rapids (Mich.) branch 
office, is appointed special agent at 
Portland, Me. 

Forrest Braden of South Bend, Ind., 
is appointed special agent at the In- 
dianapolis (Ind.) branch office. 





Changes in Iowa 
The Central Life of Des Moines has 
appointed T. H. McWilliams, formerly 
with the Mutual Life of New York, 
as its agency supervisor. C. L. Lunt, 
district manager in southeastern Iowa 
for the Central Life, has been made su- 
perintendent of agents for Iowa. Mr. 
Lunt was formerly with the Fidelity 
Mutual and the Pacific Mutual. Casper 
Schenck of the law firm of Berryhill & 
Schenck has been made general attor- 

ney for the Des Moines Life. 





Admitted to Iowa in 1909 

The following life companies and as- 
sociations were organized in Iowa dur- 
ing 1909, or were admitted to the state: 

Standard Life (formerly Limited 
Term Life), Des Moines; Central Life, 
Illinois; Missouri State, St. Louis; 
Union Life, Chicago. 





December Its Banner Month 
December was the best month the 
Security Mutual of New York ever 
had. Its new business approved and 
issued was $2,598,000. The company 
will show a gain of $1,700,000 in in- 
surance in force as of Jan. 1. 





Scranton Life Indiana Agency 

The Scranton Life, under District 
Manager M. J. Furnas of Indianapolis 
is building up a solid agency organiza- 
tion. It has written about $1,000,000 
in this agency since May. Neither Mr. 
Furnas nor H. O. Winter, assistant 
manager, had any previous life insur- 





Look Up Our Record 


inaaniniai halls YET PROGRESSIVE 


Annual Dividends and Non-Par Forms. 

Guaranteed Coupon Policies. Disability Riders. 

Liberal First-Year and Non- Forfeitable Renewal 
Commissions. 


S INDIANA, OHIO, MICHIGAN, PENNSYLVANIA 


LINCOLN NATIONAL LIFE 


FORT WAYNE, INDIANA 


SECURITY LIFE 


INSURANCE COMPANY OF AMERICA 


ROOKERY BUILDINC, CHICAGO 
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W. O. JOHNSON, President 





OPPORTUNITIES 


Address J. B. SELLS, 
FOR HUSTLERS 


Assistant to President 








Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 


: LIFE 





S CONSIN NATIONAL [, 


—_— GEO.M. PAINE presioent 
HOME OFFICE OSHNOSH-MILWAUREE OFFICE CASWELL BLOCK. 








Wiis 


INSURANCE COMPANY 


Oshkosn, Wisconsin 


Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 
NO ESTIMATES 4 & & EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 


United States Annuity and Life insurance Co. 


WILLIAM T. SMITH, Secretary 
Home Office: Heyworth Buliding, Chicago 








Issuzs Porierss THat Ss_t Bucause or 


Anaual Dividends. 


Management expenses limited by policy contract. 
Reserve d with State of Illinois. 


Annual ad on Twenty Payment Life and Endowment, 


Maturity when reserve and accumulations are sufficient. 
For attractive contract and territery, address 





ZENO M. HOST, Director of Agencies 
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ance experience. Mr. Furnas was a 
member of the Indiana legislature. 


SEVERAL CHANGES AT OMAHA 








Life Men of That City Take New 
Places at Beginning 
of Year 





According to the reports gathered 
by one of the old time life insurance 
men of Omaha there have been more 
changes at the beginning of the year 
there in the life insurance business than 
have been known at any one time be- 
fore for many years past. 

Harry O. Steel, who has just retired 
as assistant general agent for the 
Northwestern Mutual Life, has ar- 
ranged for a new general agency for 
Omaha, that of the Union Central Life, 
which has been represented for all Ne- 
braska heretofore by J. H. Edmiston 
& Sons of Lincoln. Mr. Steel secures 
that part of Nebraska north of the 
Platte river, and has opened offices at 
311-12 Ramge building. 

His father, John Steel, who has been 
the general agent for the Northwestern 
Mutual for twenty years, following ten 
years of other service with the com- 
pany, retired Jan. 1, and his successor. 
Theodore von Rolf of West Union, 
Iowa, has arrived and taken charge. 

H. R. Gould has resigned as general 
agent for the Prudential, and has re- 
turned to the banking business. He 
has taken a position with the United 
States National Bank of Omaha. His 
successor is O. C. Wolcott, late of To- 
peka, Kansas, who has moved the 
offices of the company from the Bee 
building to the Merchants National 
Bank building. 

The general agency of the Hartford 
Life has not been permanently filled 
for some time past, but William Mc- 
Kelvey of Kansas City has now arrived 
to keep up the duties of the general 
agent. 

“Ward F. Palmer, who resigned from 
the general agency of the Home Life a 
few weeks ago to accept a position 
with Frank B. Burchmore, general 
agent for the Connecticut Mutual, has 
bidden goodbye to the life insurance 
business, and has gone to selling shoes 
for an Omaha — house. 

George M. Cooper has resigned as 
general agent for the Capitol Life of 
Denver. 





Gets Out Monthly Income Policy 
The Penn Mutual has begun the issue 
of vy income policies calling for 
so small payment as $10. Upon the 
ordinary life form at age of 25, 240 in- 
stalments (20 years) call for an insur- 
ance of $2,400, premium $48.43. If, as 





most desirable, the monthly instalments 
are to be continuous during the life of 
the beneficiary (age 31) the extra $5.60 
is to be ad » making the gross pre- 
mium $54.03. 7 


LIFE APPOINTMENTS 
Ohio 





pages. Iowa—O. F. Scott, Washing- 
ton, C. 


Conn. “‘itutual_wm. H. Weisehan, Cin- 


cinnati; Hawk, ss 
Equitable, N. Y.—A H. Drysdale, 
Cleveland; We Webb: * alliance: Jd. i. 


O’Neill, Canton. 

Home—Geo. Held, Sr., Fremont 

Mass. Mutual—J. P. Kraus, Cleveland; 

. P. Bowman, Portsmouth. 

, a N. Y.—H. N. Rownsefell, Cleve- 
and. 

Mut. Benefit—T. 4 Williams, Eaton. 

National, Vt.—E. as Cleveland. 

N. W. MutualoF L. Hess and F. C. 
Fritzinger, Ashland; Julia F. Brockway, 
New Lynne; D. A. McGinnis, Ada; E. W. 
Bennage, Cuyahoga, Falls. 

Provident L. & T.—L. L. Harding, 
Cincinnati. 

Pittsburgh L. & T.—F. R. Clark and 
Eugene Ledegar, Cleveland; A. S. Brown, 
Warren; G. C. Boltenberg, Uhrichsville; 
E. A. Black, Kiene; Fred Graham, Fra- 
zeysburg. 

Royal Union Mut.—F. Farmer, Free- 
port; C. E. McAllister, Limavilles Loman 
Hawk, New Philadelphia. 

State, Ind.—R. B. Boone, Lexington; E 
H. Hux, Dixon. 

Ihle, Pomeroy 
Security Mut.—F. A. King, Cleveland. 
Travelers—L. H. Randall, Medina; C. B. 
Michigan 
, Fidelity Mut.—Albert Gittleman, De- 


roit. 

Illinois—William W. Lewis, 
Rapids. 

Mut. Benefit—A. A. Graham, Detroit. 

Phoenix Mut.—C. V. Shafer and J. W. 
McDermott, Detroit. 

1 Savings—G. H. Cunningham, De- 
troit. 


Eaton 


Indiana 
Amer. Assur.—Joseph Miller, 
Haute; F. S. Straley, ndianapolis. 
Amer. Cent.—M. F. Messrs, Gary; I. L. 
Evans, Mount Liberty. 
Hartford—E. B. Lane, Anderson. 
Mut. Benefit—James Walker, Lawrence- 


burg. 
Dlinois 


New York—H. B. Gustine, Canton; R. H. 
Kirby, Dallas City; T. M. Walsh, Cam- 


pus. 
P. Maher, Chica 


Terre 


State Mut.—J. go. 

Travelers—W. J. Stone, Gibson City; H. 
R. Corbett, a pei 

Bankers, N. Y.—H. S. Rosenthal, Chi- 
cago; T. E. Shaw, Decatur; R. E. Bell, 
Springfield. 

Mass. Mutual—J. D, Leek, Chicago. 

N. W. Mutual—C. B. Stauffer, ry Moille; 
J. G. Wittick, Paris; C. Spence, 
Moweaqua; E. E. Haller, Forreston; A. F. 
Bates, rg a L. Mack, South 
Bend, Ind.; iH’ wilson, Foesland; L. E. 
Tolman and W. S. Bradley, Chicago. 

Prov. Savings—C. E. Moore, Chicago. 

Amer. Cent.—H. D. Merrell, Evanston. 

Equitable, N. Y.—S. L. Strauss and S. 
P. Boswell, Chicago; J. H. Smith, Galena. 

John Hancock—F. A. Webb, Chicago. 

Merchants, Ia. — Wm. Gersbacher, 
Springerton. 


Mut. Benefit—D. F. Campbell, Evans- 
son William McCormick, C ampaign; A 

Spielmann, Chicago. 

© jae York—J. Y. McFeeters, Rushville; 
Charles Rayhorn, Grant Park; D. 
Stetson, Atlanta. 





$3,400,000.00 ASSETS 


Of First Farm Mortgages. Lowest net cost of insurance 
of any company in America. That’s why we grow. 


Old Line Bankers Life Insurance Company 
LINCOLN, NEBRASKA 





THE FIRST NATIONAL LIFE 
& ACCIDENT INSURANCE CO. 


OF PIERRE, SOUTH DAKOTA 
CHARLES L. HYDE, President 
Entered in South Dakota and Ohio, and 
Will Enter Intervening Territory as Soon 
as Suitable Connections Are Assured 


Capital $250,000.00 


$100,000.00 iberited with the Insurance Department of South Dakota 


BACKED BY THE SUBSTANTIAL 
INTERESTS OF SOUTH DAKOTA 


OHIO DEPARTMENT, 425 E. Fourth St., CINCINNATI 


AGENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretary 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 








This Company is operated on careful and conservative lines, and is meeting with exceptional success. 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very attract 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - - - PHILADELPHIA, PA. 


REPRESENT A WESTEKN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


The Success of 1900 
International Life Insurance Co. 


St. Louis, i. SS. AG 


Write today for new Gaspentend Monthly Salary Bond Contract. 
agency line, providing satisfactory remuneration for the present, and guaranteeing an Income for Life. 
Policy contracts up to the second, and sell at sight. If you are an ‘*Izzer’* there’s an for you. 


MASSEY WILSON, jJ~ lee BABLER, 
President. General Manager of Agencies 








Something entirely new in the 





Time was, is past, thou 
canst not it recall; 

Time is, thou hast, improve 
the portion small; 

Time future is not and 
may never be; 

Time present is the only 
time for thee. 


It is with this thought in mind that we extend to 
Life Insurance ‘Representatives, individually and col- 
lectively, throughout the United States our sincere wish 
that the twelve months of 1910 prove to be the happiest 
and most prosperous year they ever had. 


A connection with {the Union* National, on a 
special proposition, will help 'you to “make good” that 
resolution on New Year’s day. Heed the above 


Don’t wait, but write to 


WILLIAM E. A. WHEELER, 


PRESIDENT 


UNION NATIONAL LIFE INSURANCE COMPANY 


HOMEIOFFICE: 


PENNSYLVANIA BUILDING, PHILADELPHIA, PA. 
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Prov. Savings—F. J. Dickson, Chicago. 
Pn +A Mut., Mass.—Henry Von Glanhn, 


cago. 
Travelers—M. D. Holton, Scales Mound. 





LIFE NOTES 


The Equitable of New York wrote 
$5,000,000 of new business in Chicago 
this year. 

The Cateasnt Life is being organized 
by Dr. L. C. B. Vonnahme at East St. 
Louis, Ill. 


The only life company admitted to 
North Dakota last year was the Central 
Life of Iowa. 


L. A. Alexander of Salina, Kan., nee 
been elected president of the “Producers 
Club” of the Great Western Life. 

The New York Life has sold its ten- 
story office building at Minneapolis in 
accordance with the New York law re- 
“Seer 


Mana E. A. Ferguson of the Union 
Central 7 Illinois pescuces $4,200,000 of 
new business in 1909. His territory is 
north of Springfield. 

The Union Central Life stockholders 
held their annual meeting Monday and 
reelected the old directors. The officers 
will be the same as last year. 

Wilbur Eck, for twenty years agent in 
western Iowa for the Aetna Life, with 
headquarters at LeMars, died suddenly 
last week while at Milford, Iowa. 


Frank M. Joyce of Minneapolis, state 


C. W. Heiser of Portland becomes agency 
manager for Idaho, succeeding E. T. Mc- 
Ilvain, transferred to Cheyenne. 


The North American Life of Newark, 
N. J., is seeking admission to Iowa. Le 
Durstine, president of the company, was 
formerly with the uitable of New York 
as state manager for Iowa and main- 
tained offices in Des Moines. Vice-Presi- 
dent J. H. McNamara was also formerly a 
Des Moines resident. 


Sidney A. yeotee, secretary of the Royal 
Union Mutual Life of Des Moines, who 
challenged President Taft to a golf game 
while the president was in Des Moines 
last fall, now ae ses that the booster 
organizations of e city secure the in- 
ternatianal golf ye A for 1911. 
Mr. Foster has been named as one of the 
committee of three to take the prelimi- 
nary steps. 


The United States Postal Insurance 
Corporation of Denver, which proposed 
to sell life insurance by mail, has not yet 
completed the placing of its capital stock. 
The Colorado department has made an 
examination revealing an unwarranted ex- 
pense ratio, largely due to excessive sal- 
aries and the president and secretary 
have resigned. The new officers, the de- 
partment thinks, are honest. 


The Equitable Life must pay an an- 
nuity of $53.47 to W. H. Timlin of Mil- 
waukee, under the decision of the Wis- 
consin supreme court, handed down on 
Tuesday. Mr. Timlin “claimed he was en- 
titled to $53.47 under a policy for $1,000, 





agent for the Mutual Benefit Life of | issued in 1886, but the company contended 
ewark, has gone to Honolulu to s — that he was entitled to but $19.85. In the 
the winter. rs. Joyce accompanied —_ — a — was ae Ss 
George J. Deuell, for twenty-five years | 2nd, Interest for three years, i 
with the actuarial department of the | verdict is now ee by the tice of 
Washington Life, has been appointed | court. Mr. Timlin is now a justice o 
actuary of the Colorado insurance depart- | the Wisconsin supreme court. 
men 





A. M. Anderson of Watertown, S. 
has been Ss general agent for the 
Germania fe at Omaha. He succeeds | tends to examine all the Missouri com- 
R. E. Leonard, who resigned to go with — this year and will recommend a 
the Royal Indemnity of Omaha. aw making annual examinations compul- 

The annual banquet of the agency force | 80ry. His men are now at work on the 
officers and directors of the Commercial | St. Louis companies. 

Life of Chicago was held this week in the 


Commissioner Blake of Missouri in- 





@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

FraNK CALDWELL, President. 





























AMERICAN _ || /he Columbian National Life 
ASSURANCE Insurance Company 
COM PANY of Boston, Massachusetts 
cata Life, Accident and Health insurance 
ACCIDENT 
SICKNESS anpD The Only pneontpanette 
DEATH Non -Participating Company 
COMBINATION POLICIES 
(Monthly Premiums) ane <~ Columbian Policies on. 
sold to men and women, all occupations. are nexcelled in Clearness 
SALESMEN WANTED Now. || Liberality. 
Contracts and Ter- 
CARL, SAUER. Gott Comty Manes Tony for Good Producers 
> aan ARTHUR E. CHILDS, - - President 














banquet room of the Chicago Athletic 
Club. Eighty-five agents were present. 

The Church Life Insurance Association 
has been incorporated at Denver to fur- 
nish life, endowment, health and accident 
insurance to members of evangelical 
churches only on the assessment plan. 

I. A. Nadau, who was director-general 
of the Seattle exposition, has been ap- 
pginted agape manager for the Equitable 

New York in western Washington. 


MR. LIFE MAN: 


ESTABLISH YOURSELF in 
Life Insurance. Build up a BUSI- 
NESS OF YOUR OWN witha 

ogressive young company, POPU- 

R WITH POLICY-HOLD- 
ERS AND AGENTS because of 
LARGE ANNUAL DIVI- 
DENDS and established record of 


square dealing. 

Have yourOWN TERRI- 
TORY and a CONTRACT DI- 
RECT WITH COMPANY. 

NEW TERRITORY open in 
Illinois and Indiana. 


INDIANAPOLS LIFE INS. CO. 
7 ~ som? Smee Vice-President. 
Chicago Office : La Salle St. 
jay 2! HAMIL, General Agent. 








The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPMIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For laformation Apply te 
ALEXANDER McENIGHT, Vice-President 


——L. G. Fousz, President—— 


ip a * 
Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIF E ASSURANCE COMPANY 


Odd Fellows Building, xe INDIANAPOLIS, IND. 


A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 
Life Insurance for protection on a Modern Reserve Fund System. Attractive, 
plain a with Disability Benefits that appeal to bankers and business men. 
ite both men and women on ages 18 to 55, on amounts from one to five thous- 
and + nego Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. 
If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 


’ State managers wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Re. Ark., Utah and Wash. Leading 
district managers wanted in Mich., ‘Ind.,” Wis., IL. iowa, Mo., Kan., Tex., Colo., Wyo. and N. Mex. 


Address HENRY PYLE, See’ yaad Mgr. "AT 0NAL, Ure posomation 























DES MOINES, IOWA 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidemt 


OFFERS FIRST CLASS RENEWAL CONTRACTS TO GOOD RELIABLE 
MEN. PARTICIPATING INSURANCE AT NON-PARTICIPATING RATES. 
Edward R. Millett, Supt. of Agents, Home Office 





Life Insurance Agents will find our new Policies the 
most attractive contracts to sell now on the 
market. 

The Cleveland Life led all other 
companies in increase in Ohio 
for the year 1908. 









The 
Cleveland Life 
Insurance Company 


WM. H. HUNT, President. . 
HOME OFFICE: 


CHAMBER OF COMMERCE. BUILDING, CLEVELAND, OHIO 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 
The Western Underwriter. 
Say, Mr. Agent! You’ve looked for the square deal 
company for many moons—it’s here— 

















Ghe 
MODERN LIFE INSURANCE COMPANY 
of INDIANA 





Liberal Commissions and non-forfeitable renewals. 
The best policy contract extant. Honest Individual Accounting. 
Modern in every respect. Ask to be shown. 


Home Office: SOUTH BEND, INDIANA 
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Casualty and Surety News 





STONE’S ANNUAL REVIEW 


SOME UNDERWRITING RESULTS 
President of Maryland Casualty Talks 
of the Year’s Work in the 
Casualty Field 








President John T. Stone, of the 
Maryland Casualty, in his annual re- 
view predicts a good year in the cas- 
ualty business in 1910, based on author- 
itative statements of improved general 
business conditions. His comments on 
the business for the past year are in 
part as follows: 


Stock Dividend 


On Dec. 13, the board of directors 
recommended to the stockholders that a 
stock dividend of $250,000 be declared. 
This will doubtless be done at the annual 
meeting of stockholders on Jan. 11. The 
amount named will be transferred in 
actual investments from surplus. to 
capital, and new certificates will be issued 
ratably to each stockholder. As much 
loose talk has been current recently re- 
garding the alleged enormous profits of 
casualty insurance companies, a bit of 
light on this stock dividend is not amiss. 
Our stockholders paid into our surplus 
account (in addition to paying the full 
par for their shares) the sum of $550,000, 
on which no dividends have ever been 
declared. Hence, in shifting this $250,000 
to capital, we are just placing on a divi- 
dend basis not quite one-half of their 
contribution to the company’s surplus. 
Of course, this is only practicable by rea- 
son of the es ge having become large 
enough, through annual accretions from 
earnings, to permit of the transfer with- 
out reducing the remaining surplus be- 
low_ the increased capital. It has taken 
twelve years to accumulate a fund suffi- 
cient to do this, and it has only been pos- 
sible by retaining every cent of under- 
writing earnings, and a considerable por- 
tion of interest earnings for reserves and 
surplus. Every dollar of dividends paid to 
our stockholders has been furnished from 
interest on investments. 


Taxation and Legislation 


The most conspicuous evidence that 
taxation of insurance has come to stay 
is the enactment of that section of the 
act of Congress (approved ~- 5, 1309) 
known as, “The Corporatién Tax Law,” 
and which, while including all corpora- 
tions, specifies mone except insurance 
companies. It has been surmised by some 
that the framers of the law had in mind 
@ purpose to open up a way by which 
insurance companies may be brought 
under Federal supervision. 

Another very live subject of insurance 
legislation in 1909 was that of uniform 
provisions in policy contracts. The pros- 
pect now is that the insurance commis- 
sioners will try to secure the enactment 
in a number of states of laws requiring 
personal accident licies to be drawn in 
compliance with the report on this sub- 
ject adopted at the commissioners’ con- 
vention at Colorado Springs last summer. 
Doubtless they will succeed. Probably no 
one will be hurt if they do. 

There is one class of laws—resident 
agent laws—where there is great need 
for a very simple change which would 
mean great convenience to the companies 
with not the slightest degree of damage 
to the state or the agent. These laws, as 
they now stand, ignore altogether certain 
circumstances which frequently arise in 
the various casualty lines and which 
render compliance extremely difficult or 
even impossible. 


Workmen’s Compensation 


By far the most frequently discussed 
subject of legislation which now engages 
the attention of casualty insurance men 
is workmen’s compensation. And, in pass- 
ing, it may be said that while the sub- 
jects previously mentioned interest only 
insurance men, this one has already 
awakened the keenest of many classes 
of persons to whom casualty insurance 
is as an unknown tongue. The influence 
which molds, after all, legislative action— 
public opinion—is under constant pres- 
Sure from sources of great power to 
the end that there shall be a statutory 
recognition of the doctrine that every 
employe shall be compensated for in- 
juries during employment, regardless of 
the circumstanses or cause of the acci- 
dent in which they were incurred. 

Our especial task is to be ready, when 
the time is ripe, with such policy con- 
tracts and such premium rates as will 
meet the needs of the new conditions 
under which employers will hire and 
workmen will be employed. It would 
not be a great surprise if in some states 
that situation presents itself in 1910. A 
by-product of the discussion of workmen’s 
compensation is the Py quickened in- 
terest in the prevention of accidents. 

The Liability Insurance Association, or- 
ganized in 1907, now seems to be recog- 





nized as having place and potency among 
the other cooperative instrumentalities 
of casualty insurance. 

The Liability Conference has been nu- 
merically strengthened by three acces- 
sions during 1909, and now includes nine 
companies in its membership. 

The International Association of Acci- 
dent Underwriters increases in impor- 
tance and influence each year. 

During the last three or four months 
of the year the Burglary Insurance Un- 
derwriters Association seemed to have 
grown heartily tired of being good, and 

roceeded to kick up various sorts of rows 
n sundry localities. The doctors have 
been consulting, prescribing, administer- 
ing emetics, applying emollients, and the 
latest bulletin announces that the patient 
is in a very fair way to be cured and to 
take up once more the regular business 
of writing burglary insurance for profit, 
which had been abandoned for the more 
exciting diversion of throwing away coin 
to be scrambled for by brokers and policy- 
holders. 

The Board of Casualty and Surety 
Underwriters has added another year to 
its lengthening record of good works. 
Out of the fifteen hundred or more bills 
dealt with, extremely few that were ob- 
jectionable became laws. 


Some Maryland Results 

The Canadian business of our company 
in 1909 was $203,747.67 net premiums, an 
increase of $61,839.36, or 43.58 percent 
over 1908, and 31.5 percent over 1907. 

In Mexico the net premiums in 1909 
were $14,569.64. 

Our accounts are in better condition by 
far than ever before. While our net busi- 
ness for the last three months of 1909 
showed an increase over the same months 
of 1908 of $175,607.02, our outstandings 
on Dec. 31 only exceeded the outstand- 
ings on Dec. 31, 1908, by $39,557.66. The 
net premiums written in November and 
December were $753,497.84, while the un- 
paid premiums on Dec. were $643,- 
162.08; so that, our collections are on a 
better than sixty-day basis by $110,335.76. 

Our cancellation ratio for August, Sep- 
tember and October, 1908, was 22.73 per- 
cent of premiums written; and for the 
entire year 1908 was 21.83 percent. For 
the year 1909 the cancellation ratio was 
18.49 percent, and although even that 
figure signifies a frightful waste of time, 
thought, labor and money, yet there is 
great encouragement in the fact that this 
waste has been reduced in one year by 
2.34 percent. 

A year ago we stated our purpose to 
make a thorough study of the subject of 
liability inspections. Last month we 
announced as the result of this study, the 
establishment of the bureau of liability 
inspections. The detail plans of this bu- 
reau are being rapidly worked out and in 
a very short time it will begin actual 
operations. 

Work of Claims Division 

The record of suits under liability poli- 
cies is as follows: Pending Dec. 31, 1908, 
807; new suits entered during 1909, 954; 
won in 1909, 287; lost in 1909, 50; settled 
in 1909, 608; pending Dec. 31, 1909, 816. 

The claim division disbursed for claims 
and attendant expenses, under all forms 
of policies during the sum of 
$1,583,427.87, the ratio of which to the 
net premiums written, less reinsurance, 
is 40.5 percent. The departmental dis- 
tribution of this amount, and the depart- 
mental loss ratios were as follows: 


Loss 

Payments. Ratio. 

BAY ov civsscesasevves $956,532 48.3 
Accident and health...... 404,319 41.4 


Sprinkler leakage and 


water damage ......... 32,493 19.4 


Boiler and fly-wheel...... 22,942 9.6 
EE ceiccécvedscese . 70,670 24.8 
PURSD GIGS co ccccccoccccce 5,942 35.9 


Our liabilit 
law) is $869,114.87. 


Publicity and Extension 

The publicity campaign of the company 
during 1910 will be aimed directly at the 
known prospects of each agent. We will 
continue to advertise in a few of the 
better insurance papers, but our principal 
advertising energy and expenditure will 
go into the development of a plan which 
has already been put in operation. This 
contemplates soliciting by mail lists of 
prospects furnished by the agent, and 
known by him to be probable purchasers 
of a certain line. 

At a very early date our agents will be 
apprised of some plans we are now r- 
fecting, designed to convince the best 
producers in every town in North Amer- 
ica, who are not now with us, that their 
best interests lie in enlisting with en- 
thusiasm and earnestness in our agency 
army. The sole aim of the extension 
division is to extend to the last available 
man the advantages of membership in our 
organization. This is a job that requires 
preparation, —-, progressiveness, 
persistence. There will be constant study 
of conditions in every district, right down 
to the local details. 


Liability Department 
The total net liability premiums, in- 
cluding elevator and physicians’ defense, 
were $1,985,925.87,- which is an increase 
in premium volume of $310,949.13 over 








AMERICAN FIDELITY CO, 


MONTPELIER, VERMONT 
Liability, Burglary, Pereomal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements te Agents and Brekers 


HUTCHINSON & COOLEY, ““sri.tee"* 159 La Salle St., Chicage 
CHRIS. SCHROEDER & SON, S7:22'* 83-85 Michigan St., Milwaukee 
E. J. SCOONOVER, Sirus" 509 Law Bullding, indianapolis 
TRAFFORD WN. JAYME, i"’scinoscs: 709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr. , “outta to's" 312 Johnston Bldg., Claclanati 
RUSS L. WHITNEY,  Wetwef‘one 739 Relbold Bldg., Dayton 


Western Ohio 
The Aetna Indemnity Company 


of Hartford, Connecticut 








ExecuTes— 
Surety bonds for Contractors, 
S.wety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
- positions of public and private trust. 
UES— 


Burglary insurance policies. 


Plate glass insurance policies. 
Health insurance policies. 


Personal accident policies. 





We have desirable territory for agents and would be glad to correspond with 
iness producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


o 
Security Casualty Company 
OF INDIANAPOLIS 

A company up-to-the-minute in its methods, ideas and policies. Protect 
the producer, Wants agents and special representatives on salary or 
commission basis. Writes Commercial or Industrial Health and 
Accident, Automobile, Fire, Theft and Collision Insurance. 
respondence with producets solicited. Address the Company 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 


The Union Health and Accident Company 


DENVER, COLORADO 
SURPLUS, $38,000.00 CASH CAPITAL, $100,000.00 


Issues all the latest forms of Health and Accident policies on both commercial and iadustriel plea, 
State Agents wanted in Pennsylvania, West Virginia, Kansas, South Dakota, Washington and California. 
District Managers desired in Colorado, Wyoming, Utah, Alabama, Arkansas and Arizona. 





CAPITAL 
$100,000.C0 














EE décwieneeneess PTETTTTITiTTTier 
Surplus and Capital ...... erccccccess 460,323 
DRRNUND TOE 0 00. ce pccoccswaccéaecces GE 


NORTH 
AMERICAN 
ACCIDENT 

INSURANCE CO 
CHICAGO 


- 





Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago 


The FRANKFORT “““™ 
MaRING ACCIDENT INSURANCE CO. 


and PLATE CLASS 
UNITED STATES DEPARTMENT, 100 William St., New Yore of Frankfort-on-the-Main, Germany 


INSURANCES TRANSACTED 
BU! 








LIABILITY— e , Vesoel 

mployers, leneral, essel Owners, WORKMEN’ LLECTIVE 

Public, Landlords, Contigent, INDIVIDUALS secioent 6 HEALTH 
Tesms, Elevator. Druggists and Physicians INDUSTRIAL ACCIDENT 6 HEALTH 


M. J. GROGAN, Resident Sec’y Cook County Branch, National Life Bldg., Chicago, Ill. 
THOS. M. ROBBINS, Resident Sec’y Ohie, New Engiand Bldg., Cleveland, Ohie 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 
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1908, and of $249,086.37 over the highest 
previous year. This came in some meas- 
ure from several risks of exceptional 
nature and temporary duration, which 
aid quite a large premium in each case. 

hese amounted to $47,000. There was a 
slight decrease in excess pay-roll pre- 
miums as compared with 1908. 

ut aside these items, there is left an 
ncrease of about $260,000 in initial pre- 
miums on normal and renewable risks. 

After twelve years of experience, conti- 
nental in area, all inclusive in variety of 
risks, and among the leaders in volume of 
premiums, we have deduced certain creed- 
al statements which it may be well to 
set down here, because they relate to 
those conditions in liability insurance 
which are of general prevalence. 

We believe it is vain to talk about this, 
that, or the other company cutting rates. 
We believe there are numerous risks so 
qualified by favorable factors as to jus- 
tify the company that knows the case in 
making a rate that to an uninformed 
underwriter would seem impossible. We 
believe that the making of binding agree- 
ments among companies, fixing hard and 
fast rates, is of very doubtful value; and 
that provision for s ial ratings on ex- 
ceptional risks as a denture of such agree- 
ments is apt to be productive of as much 
harm as good. We believe that the ab- 
sence of rate agreements during the post 
few years has developed among liability 
underwriters a quality of judgment which 
gives very dependable assurance of safety 
and profit to their companies. We be- 
lieve that the liability insurance business 
is steadily finding solid ground by way 
of the combined data of the Liability Con- 
ference, the careful keeping of experience 
by each company, and the friendly ex- 
change of information regarding unde- 
sirable risks; and we believe this not- 
withstanding the close and keen compe- 
tition and the changing outward circum- 
stances of legislation and litigation. 


Accident, Plate Glass, Burglary 


The volume of business in this depart- 
ment—$1,020,468.91—-was just about the 
same as in 1908, which is a great disap- 
pointment. 

Total net premiums in the plate glass 
department in 1909 were $267,511.85. 
larger volume was hoped for and, in a 
way, legitimately due us, yet there are 
several good reasons why this hope was 
not realized. The past twelve months 
have witnessed the entrance of two of 
the larger casualty companies, and one 
or two smaller companies, into the plate 
glass field. Their inauguration of plate 
glass departments has had its effect on 
the rates in some localities. The rates 
in most localities have been driven so 
low that to make even a nominal profit 
requires the constant pruning of the busi- 
ness and the elimination of those risks, 
which, through physical defects or change 
in the character of their surroundings, 
have become extra hazardous. 

In burglary insurance our premium 
volume in 1909 was $302,885.2i, an in- 
crease of $13,235.79 over 1908. In view 
of the numerous varieties of demoraliza- 
tion which have been afflicting this 
branch of casualty insurance during a 
large part of the year, the record is 
creditable to the agents and the depart- 


ment. 
Other Departments 

The increase in premiums in the boiler 
and fly-wheel department for 1909 over 
1908 is $43,078.23, sending the record for 
the year up to $236,804.38. Of this sum 
$21,535.30 was for  fly-wheel policies. 
The growth of the latter class of our 
business is exasperatingly slow. 

There has never been any sort of co- 
operation among boiler insurance com- 
panies, although there is room for it 
without venturing into the field of pre- 
mium rates. The Hartford Company has 
recently indicated a disposition to take 
the lead in a movement toward closer re- 
lations among competitors in this class 
of insurance. 

The net writings in the sprinkler leak- 
age department, including water damage 
premiums, were $167,560.66, which is 
$26,310.54 more than in 1908. A total of 
nine companies are now writing sprinkler 
leakage risks. Agents should emphasize 
the possible menace to life and limb and 
property by tanks erected on buildings. 
Nine tanks collapsed in 1909, located in 
eight cities. Probably there were others 
of which we were not advised. The ap- 
proximate loss, direct and contingent, was 
estimated as over $200,000. A very large 
proportion of this figure covered the 
building item. 

General water damage insurance has 
again been a source of keen disappoint- 
ment this year. Our losses have been 
much heavier than our income. This, we 
believe, is not because the hazard is un- 
insurable, but because of the limited vol- 
ume of premiums we have received. 

During the four years since we intro- 
duced general water damage insurance we 
have had a total income of $18,026.55, and 
a total outgo of $15,044.95. 





Federal Union Reincorporates 

The Federal Union Surety of Indiana 
has been reincorporated, the capital 
stock remaining at $500,000. The pur- 
pose of the company it to take advan- 
tage of the amended insurance act of 
1909 and enable it to do a general sure- 
ty business, covering every depart- 
ment. 





SURETY PROSPECTS G00D 


VIEWS OF MEN IN THE FIELD. 
General Agents Discuss the Present 
Situation in Their Fields and 
Forecast Future Growth 





Tue WESTERN UNDERWRITER recently 
wrote to a number of representative 
general agents and managers of surety 
companies in the western field asking 
their opinions regarding the pro- 
gress made by the business during 
the past year, where the growth 
took place, how effective the work of 
special agents had been, which lines 
seemed to be developing best, whether 
new companies were starting, and what 
the prospects for the new year are. 
Replies have been received from sev- 
eral, as follows: 

Conditions in Iowa 

Des Moines, Ia., Jan. 4—The surety 
business is “small potatoes” compared 
with liability and accident lines, as 
you know. However, we will show a 
good general increase of premiums for 
the last year. Personally, I have not 
seen much of the work of the special 
agents; the increasing lines seem to be 
in the fidelity, contract and judicial 
business. We have not had any im- 
portant changes in our representation 
in this territory recently. 

Iowa people are not organizing any 
surety companies; the returns are not 
attractive enough. I understand that 
the Consolidated Casualty Company 
has placed some stock here in the 
state, and expects to enter this field in 
the near future. 

Business Grows in Michigan 

Detroit, Mich., Jan. 5—My observa- 
tion is that the business is showing a 
good growth in Michigan generally, 
and in Detroit particularly. Agents in 
the smaller places are alert, but many 
bonds are still signed by personal sure- 
ties. The work of the special agent 
representing this company in Michigan 
shows good returns; in fact the oftener 
he can cover the territory the better. 
Agents and business men manifest the 
curiosity which augurs well for in- 
creasing business. 

All classes of this business seem to 
be increasing with the exception of de- 
pository risks. This line may show a 
slight decrease, which might be charged 
to the increased rates. 

There have been no changes in com- 
pany representation that I know of, nor 
any prospects of new companies organ- 
izing. 

Detroit Associaticn’s Good Work 

Since the organization of the Detroit 
Surety Association, which was one of 
the first to organize about two years 
ago, the questions of rebates and com- 
missions have been settled. The rebate 
and the broker have been entirely 
eliminated and abolished. There are 
now no rebates or commissions to 
brokers. The business is entirely 
in the hands of the surety un- 
derwriters, and the fire insurance agent, 
lawyer or real estate man who tells 
the surety agent about some business 
and then comes around a couple of 
weeks later asking for the larger por- 
tion of the commission, gets nothing 
but a friendly smile and the assurance 
that his efforts are appreciated, but 
cannot be compensated. It went hard 
with the brokers for awhile, but now 
they are accustomed to it, and I believe 
in consequence life is really more pleas- 
ant for them. It’s certainly pleasant 
for the surety man, and better for the 
public. 


Colorado in Good Shape 

Denver, Col. Jan. ?—The surety 
business shows a good healthy growth 
in this territory with indications of a 
larger continued increase in the busi- 
ness by reason of the activity of the 
various local representatives. The 
growth is not confined to the larger 





cities, as the agents of the smaller 
places are beginning to appreciate the 
possibilities of the bonding business, 
and they are fast taking advantage of 
them. In the smaller places the busi- 
ness generally starts as a result of 
fidelity bonds for public officials, which 
results in the local agencies making 
connections with bonding companies, 
and thus becoming familiar with the 
possibilities of branching out into other 
lines of bonding business. 

We are not fully prepared to render 
an opinion as to the effect of the com- 
panies’ special agents upon the terri- 
tory, but we doubt very much if they 





“PERFECTION” POLICIES 
are issued only by the 


Continental Casualty 


ompany 
CHICAGO, Illinois 
spp ts artiat sot Hath rt wn 
eae nr Ont 
H. G. B. ALEXANDER 
President and General Maasgu 
8208 Michigan Ave. Chicago. Il. 





In laying 


ur 


plans for 1910 -- 


Don’t overlook the immense possibili- 


ties in the Casualty Line. 


Send for 


our book “‘Some Information and a 
Question’’— it is invaluable for the 
broad-gauged man with enough dis- 
crimination to SEE an opportunity 
and sufficient push and enterprise to 
GRASP it. A postal will do. 


The Pennsylvania Casualty Company 


M. G. NICHOLS, 3RD VICE Pres. 


694 LINDEN ST., 


SCRANTON, PA. 





Earn More! Write 


Live Stock Insurance! 


It will pay you well to add this branch to your business. This Company 
insures horses, mules and cattle against death from any cause. Attractive 





Agents 
Wanted 











policies, fully protected by deposit of securities with Indiana In- 
surance Department. Unlimited opportunities. 
petition. This is the only recognized company of its kind, en- 


No real com- 


dorsed by all the large breeders and importers. Write now about your territory. 


LOSSES PAID IN 1908, $87,522.00 
Indiana & Ohio Live 


(Estab. 1886) 


SURPLUS AS TO POLICYHOLDERS, $131,897.94 


Stock Insurance Co. 


CRAWFORDSVILLE, IND. 








Wanted. 


A first class Accident solicitor and 
organizer to handle Arizona for a 
company just entering the state. 
None but first class solicitors need 
apply. State experience and give 
references. 

Address, 


Northern Accident 
Insurance Company 





Aberdeen, South Dakota. 


German Commercial 
Accident Company 


Authorized Capital, $300,000.00 
Surplvs to Policyholders, $132,374.92 
$100,000.00 Deposited with Insurance Dept. 


“*Definite” Policies of Accident, Health and 
Disability Insurance are “Standard” 
Re ea emtaae 


Three Departments: 
Commercial, Industrial and Coupon 


OPERATING IN FIFTEEN STATES 


Address 
Horace B. Meininger, Sec. and Gen. Mgr. 
1011 Chestnut Street, PHILADELPHIA, PA. 








Three or four experienced 
WANTED Accident and Health Field 

Men to organize and devel- 
op territory in our Commercial, Industrial 
and Railway Installment Departments. 
Good contracts, salary or commission to 
right parties. 
COLONIAL CASUALTY CO., Huntingten, W. Va. 


‘THB OHiO CUMPANY. 


The Bankers Surety Company 
Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Pak 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 








200.000 Doposited with Insurance Commissions 





ME creamer 





WANTED 





Hustlers desiring top notch contracts in growing, progressive Compan 
Popular Up-to-Date Health, Accident and Death Policies. 30,000 risks ” 


in force in thirty States. 


Liberal compensation guaranteed. 


Monthly and Annual Premiums. 


Cash Capital and Surplus, $260,000. 


FEDERAL CASUALTY COMPANY, Detroit, Mich. 
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are having any effect whatever. Per- 
haps the greatest growth has been in 
the fidelity and judicial branches. The 
depository business has been made 
good by force of circumstances. 

Plan of Denver Contractors 

The contract business has been some- 
what interfered with in Denver, where 
the bulk of the business is to be had 
by an organization formed by the Mas- 
ter Builders’ Association of Denver. 
The master builders became incensed 
because the surety companies increased 
the rate on contract business to $5 a 
thousand, and organized a bonding as- 
sociation. Each of the members signed 
a note for $1,000. This formed the cap- 
ital of the association. When a con- 
tractor wanted a bond he submitted 
the plans, specifications and bid to a 
committee of contractors, and, if they 
passed favorably upon his ability to do 
the work for the price bid, they would 
become his bondsman. The contractor 
then paid a premiumof $5 a thousand 
for the bond. This premium was en- 
dorsed on the back of his note in re- 
duction of the note. In case of the 
failure of a contractor to complete a 
contract the association would com- 
plete the work and deduct the cost 
over and above the contract price from 
whatever money had been paid in on 
account of premiums. The scheme in- 
volved some payment of dividends at 
the end of the year out of the funds 
on hand, although how they intended 
reconciling this with the fact that the 
premiums paid were considered in re- 
duction of the notes of members does 
not appear. 

Could Not Comply With Law 

The Master Builders’ Bonding Asso- 
ciation discovered that it could not is- 
sue bonds without complying with the 
laws of the state of Colorado relating 
to surety companies, and not being in 
condition to meet the requirements 
thereof, the master builders adopted 
the plan of becoming co-contractors 
with the principal. In other words, 
they signed the contract as co-con- 
tractors, which guarantees the comple- 
tion of the work. In some cases this 
has worked out. In fact we believe it 
has worked out so far to the detriment 
of the contract bond business in this 
territory. Now architects and owners 
are beginning to realize that inasmuch 
as the association has no legal stand- 
ing, its signing as co-contractors sim- 
ply means that in case of any dispute 
under a guarantee, the owner would be 
obliged to sue the sixty individual 
signers of notes in an effort to recover 
anything that might be due him by 
reason of the failure of the principal 
contractor to complete the work under 
contract. 

If this condition of affairs does not 
cause the dissolution of the associa- 
tion, it will suffer a violent death when 
the first loss is incurred, as none of 
the signers of the notes in question had 
any ee of ever being called upon to 
pay a loss, when signing same. To 
prove to the doubtful that losses are 
suffered in the surety business in Col- 
orado, we have only to point to the 
published reports of the insurance com- 
missioner of the state of Colorado. 

As Seen From Kansas City 

Kansas City, Mo., Jan. 8—Taking the 
business as a whole, 1909 has seen but 
little change if any in the surety busi- 
ness in the state of Missouri. Depos- 
itory bonds heretofore carried by indi- 
viduals, firms and corporations as a 
matter of precaution and not as a re- 
sult of municipal, county or state re- 
quirement, have decreased in volume 
at least 80 percent. 

Owing to the doubling of rates, the 
contract business has about held its 
own. The large increase that was an- 
ticipated for the fall did not material- 
ize, owing to the fact that he railroads 
did not let the volume of work that had 
been expected, and because the wealthy 
contractors who have taken contracts 
of upwards of a half million dollars, 
have given to a large extent personal 
instead of corporate surety. To my 





own knowledge, personal bonds have 

been filed on ten million dollars’ worth 

of work let to contractors in this state. 
Judicial Business in Large Cities 

The judicial business has shown no 
remarkable increase, and it is a regret- 
table fact that this class of corporate 
surety in the state is confined to the 
larger cities. At numerous county seats 
probate records show practically no 
corporate sureties. 

It is a notable fact that in the mid- 
dle western states corporate sureties, 
except in the larger cities, is not as 
freely used as in the east or further 
west. There are at this time many sec- 
tions where it is held that the filing of 
a corporate surety bond is an indication 
that your friends have not the neces- 
sary confidence in you to become your 
surety. How are these sections to be 
educated? The question has not yet 
been satisfactorily solved. A_ local 
agent who has the brains, the energy 
and will take the necessary time to at- 
tempt the education in his territory, 
also has the necessary brains to realize 
that the same amount of the aforesaid 
qualities expended on say liability or fire 
business will bring in larger results, 
and he therefore acts accordingly. 

I do not think that the work of the 
special agents as to production of busi- 
ness is showing much result, except 
with possibly two companies. As a 
matter of fact the average special agent 
makes very little effort if any along 
the lines of production. 

Pidelity Business Grows 

The fidelity business has probably 
shown a steadier increase for 1909 
than other lines. It is true that 
the increase of rates has caused the 
loss of a volume of small individual 
risks, but the larger “lines have been 
retained and a fair volume of new busi- 
ness written. 

The Kansas City Casualty Company 
has just opened up with head offices 
in this city, stating that it is prepared 
to write bonds, accident, plate glass, 
burglary, boiler, health and elevator in- 
surance. The officers are all local busi- 
ness men experienced in their respect- 
ive lines, but I know of no surety un- 
derwriter connected with the company. 





Company Enters Oklahoma 

The National Fidelity & Casualty of 
Omaha has just completed arrange- 
ments to enter Oklahoma. E. A. J. 
Sweeney, who has had several years’ 
experience as an accident and surety 
solicitor at Omaha, has been selected 
as state agent, with headquarters at 
Guthrie. 





Gets a Big One 

The Fidelity & Deposit has negotiat- 
ed the $2,000,000 bond required of the 
Thompson-Starrett Company, which se- 
cured the contract for the $6,000,000 
New York municipal building. The 
Fidelity & Deposit took $450,000 net 
and fourteen other companies took the 
remaining $1,550,000. This is one of 
the largest construction bonds ever ex- 
ecuted, if not the largest. Vice-Presi- 
dent J. R. Flynn of the Fidelity & 
Deposit, who is also a director in the 
Thompson-Starrett Company, handled 
the deal. 





Urges State Boiler Inspection 


State inspection of steam boilers is 
urged by J. D. Beck, commissioner of 
labor and vital statistics of Wisconsin, 
in his biennial report now in press. 
Mr. Beck calls attention to the fact 
that there is now no law requiring in- 
spection or examination of boilers, ex- 
cepting the power granted to munici- 
palities “to provide for the inspection 
and examination of stationary steam 
engines and boilers.” No city has 
taken advantake of this statute. 

During the last year the number of 
boilers in use in Wisconsin was 5,103, 
with a total horsepower of 478,941. 
The report ‘.~2 that there is an 
inviting field for enterprise to estab- 
lish insurance companies to do busi- 
ness in this line. “The object of boiler 
insurance,” says Mr. Beck, “is not so 





much to reimburse for losses due to 
explosion as to prevent explosions by 
adequate and systematic inspection.” 


CASUALTY COMPANY RESULTS 
Maryland Casualty Has a Prosperous 
Year—New Jersey Plate Glass 
Shows Good Results 








The Maryland Casualty shows total 
assets $5,087,420, increase $790,199; 
premium reserve, $1,869,136; —in- 
crease $205,448; premium tax reserve, 
$66,487; reserve for unadjusted claims, 
$1,032,798, increase $253,245; net sur- 
plus, $1,367,673, increase $210,126; total 
net premiums written, $3,911,348; un- 
derwriting expense, $1,724,455; claim 
expenditures, $1,583,428; total expendi- 
tures, $3,307,882; net earnings on under- 
writing $603,466; investment income, 
$177,603; total net earnings, $781,069; 
dividends paid, $120,000. 


New Jersey Plate Glass—Total as- 
sets, $602,045; increase, $64,542; capital, 
$200,000; premium reserve $194,263, in- 
crease $15,382; net surplus $164,393, in- 
crease $42,818; plate glass premiums 
$317,619, increase $23,339; plate glass 
losses $111,603, increase $3,120; bur- 
glary premiums $60,837, increase 
$10,173; burglary losses $16,868, de- 
crease $208. 


Pacific Mutual—Accident premiums 
were over $1,000,000, or a gain of over 
20 percent. Its accident collections now 
are $100,000 a month. 


Northwestern Trust Company, Grand 
Forks, N. D.—Capital, $100,000; fidel- 
ity and surety premiums, $3,439, with 
no losses. 


Continental Casualty—The company 
closed the year with more than $2,000,- 
000 assets. Its premiums leaped be- 
yond the $3,000,000 mark. 

In less than four years since he be- 
came president, H. G. B. Alexander 
stimulated the growth of the company 
in every state and territory, and has 
seen its premium income increase 50 
percent. 


Security Casualty.—The Security Cas- 
ualty of Indianapolis received $56,614 
premiums and paid $22,072 losses in its 
home state last year. The business was 
divided as follows: Premiums—Acci- 
dent $23,686, health $23,420, defense $30, 
benefit $1,638, automobile property dam- 
age (including fire and theft) $7,841. 
Losses—Accident, $10,393, health $7,- 
032, benefit $760, automobile $3,887. 





New Department Not Yet Started 

The Continental Casualty has not 
started to write burglary and plate 
glass yet. The company did not want 
to inaugurate a business campaign 
with the burglary conditions in some 
of the large cities in an unsettled state. 
The plate glass conditions, too, are still 
chaotic. While it contemplated taking 
up liability lines it has decided to defer 
it. Liability rates are demoralized and 
the workmen’s compensation problem is 
unsolved, with the likelihood of state 
laws requiring some sort of compul- 
sory payment for accident or death, 
the liability companies may be forced 
to make changes. 





Royal Indemnity Nearly Ready 

F. W. Heron of Omaha has resigned 
as general agent for the Fidelity Mu- 
tual. He is head of the Royal Indem- 
nity, which he has been promoting for 
several months past, and has now got- 
ten ready for incorporation. This com- 
pany has $100,000 capital and it pur- 
poses the writing of accident insurance, 
the policies being good for life, being 
paid for in full at the time of issuance, 
with indemnity payable in a lump 
amount divided into ten equal annual 
installments. The secretary of the com- 
pany is Ed. L. Culver, late secretary of 
the Lion Bonding and Surety Company. 





Mr. Heron’s successor with the Fidel- 
ity Mutual has not yet arrived. 

R. E. Leonard, general agent for the 
Germania Life at Omaha, has also re- 
signed to go with the Royal Indemnity 
Company. His successor is A. M. Ander- 
son, late of Watertown, S. D 





Travelers Appointments 

Special Agent L. E. Sawyer, liability 
department of the Travelers, has been 
appointed assistant manager, Bridge- 
port district, with headquarters at the 
Travelers branch office. 

Special Agent Guy H. Biby of St. 
Louis, Mo., has been assigned to the 
Springfield, Mass., district. 

Robert L. McKeon of Corona, L. L., 
N. Y., has been appointed special agent, 
liability department of the Travelers, 
subject to future assignment. 


HEAVY DAMAGES ARE CLAIMED 
Pabst Brewing Company Demands 
from Hartford Steam Boiler $25,000 
Besides Insurance of $114,000 








Charging the Hartford Steam Boiler 
with being careless, reckless and neg- 
ligent in making inspections of its boil- 
ers, defects in which resulted in the 
explosion of Oct. 25, 1909, which caused 
the death of one man and injury to an- 
other, and with negligently failing to 
inform it as to their true condition, 
the Pabst Brewing Company of Mil- 
waukee has brought suit against the 
insurance company for $25,000 damages 
for losses sustained while prevented 
from carrying on its business. This is 
in addition to suit for $114,361.94 under 
its boiler policies. The grounds on 
which this suit is based are said to be 
new. 

When the brewing company entered 
into contract with the Hartford Steam 
Boiler on Jan. 28, 1908, one of the stip- 
ulations was, it is alleged, that the in- 
surance company should make skillful 
and careful inspections, at such inter- 
vals as might be necessary to deter- 
mine the safety and condition of the 
boilers insured, and to report any de- 
fects discovered to the brewing com- 
pany. It is now alleged that on and 
prior to Sept. 4, 1909, the insured boil- 
ers contained defects which were direct- 
ly responsible for the catastrophe of 

ct. 25. Further, it is alleged, the de- 
fects were of such nature as to be ob- 
vious to any one having such special 
knowledge and skill in examining boil- 
ers as was claimed to be possessed by 
the insurance company’s inspectors. 

The contention of the Pabst Brew- 
ing Company is that, by the agreement, 
inspection of the boilers was compul- 
sory, not advisory, and that not only 
the damage to property which might 
result from the explosion of boilers and 
which is covered by insurance, but all 
loss sustained by the brewing company, 
must be covered by the insurance com- 
pany. 

The second cause of action in the suit 
is for the recovery of $114,361.94 insur- 
ance. The insurance company insured 
the boilers up to a limit of $150,000, 
with the limit for one explosion of 
$50,000. The Hartford contends that 
when the three boilers let go they went 
at once, constituting one explosion, and 
therefore coming within the $50,000 
limit. The brewing company contends 
that there were three explosions, and 
that it is therefore entitled to the full 
amount of its loss, within the $150,000 
limit. Whether there were one or 
three explosions is the main question 
involved in this part of the case. 





Another Decision on Accident Policy 

The New York court of appeals has 
given a decision holding the Great 
Eastern Casualty liable for one-half the 
principal sum under an accident policy 
for death by septicemia, although the 
septicemia was not caused by an acci- 
dent. The policy had the usual clause 


providing benefits for death or injury 
caused by “external, violent and acci- 
dental means,” but in a separate clause 
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it insured against “loss of life only, re- 
sulting wholly or in part from sun- 
stroke, freezing, septicemia, hydropho- 
bia or the involuntary or unconscious 
inhalation of gas.” One-half the prin- 
cipal sum was to be paid under the 
latter clause. The court held that the 
latter clause was not only separate and 
independent of the other, but that it 
was intended to be so. It applies to 
deaths from causes that in the past 
have led to controversies as to the lia- 
bility of the companies under the acci- 
dent clause, and was inserted to put 
the question beyond dispute. 


BACKING MAKER’S GUARANTEE 








Bankers Surety Executes Bonds Guar- 
anteeing That Incubators Will 
Do What Makers Claim 





In conjunction with a prominent ad- 
vertising agency, O. W. Huncke, agent 
of the Beahers Surety at Chicago, has 
worked out a plan for backing the 
guarantees of manufacturers with sure- 
ty bonds. Advertisements of the Sure 
Hatch Incubator Company at Fremont, 
Neb., are now appearing in many pa- 
pers, stating chat the manufacturer will 
furnish a surety bond executed by the 
Bankers Surety guaranteeing that the 
Sure Hatch incubators or brooders will 
do what their manufacturers claim for 
them, provided directions are followed. 

The Bankers Surety has issued the 
bonds in a form similar to those of 
coupon accident policies. They are put 
up in books with two stubs, on one of 
which the manufacturing company 
keeps the date, name and address of 
purchaser, and the amount of his pur- 
chase. A similar one is made out and 
sent to the surety company as the re- 
port on that bond. The bonds have 
been signed in blank by necessary 
agents of the surety company, and are 
ready for the insertion of the name 
of the obligee and the signature of the 
principal. The penalty of each bond 
is $500. 

Mr. Huncke believes this opens the 
way for a large line of business which 
has not heretofore been developed. He 
believes that purely as an advertising 
proposition and aid to salesmen, manu- 
facturing companies can well afford to 
back their guarantees by surety bonds. 
If that be true other manufacturers 
will not be long in adopting the plan, 
and a large volume of this business 
might easily develop. 


Alleged Agent in Jail 

E. M. McCollum is in jail at Alex- 
andria, S. D., charged with Somes 
money under false pretenses and wit 
soliciting insurance in the state with- 
out a license. McCollum is alleged to 
have represented himself as the agent 
of the General Accident and to have 
secured several hundred dollars from 
farmers about Alexandria. Not receiv- 
ing their policies, they notified the com- 
pany and were informed that it had 
no agent named McCollum, and that 
it was not doing business in South 
Dakota. McCollum claims St. Paul as 
his home, and says he has_ established 
insurange agencies in South Dakota. 
and will have no trouble in clearing 
himself. 


Bloomfield Is General Agent 
Thomas Bloomfield has_ resigned 
from the John S. Spann & Co. agency 
at Indianapolis to become general agent 
of the Massachusetts Bonding. He was 
at one time Indianapolis manager of the 
Fidelity & Casualty. 





Strike Insurance Company Organized 

A strike insurance company has 
been organized at Wheeling, W. Va., 
under the name of Employers Indem- 
nity Company. Fred T. Crichton is the 
promoter. The prospectus estimates 
the loss from strikes in twenty-five 
years at $159,358,601, but does not show 
what losses are taken into account. It 
states that a rate of 1 percent on pol- 
icies of $10,000 each, if all the strikes 





had been covered by insurance, would 
have paid the companies carrying the 
risks a profit of $112,751,899. The pros- 
pectus does not mention the increase 
of strikes that would have occurred if 
eee had been indemnified against 
oss. 





Increases Its Benefits 

At the twenty-ninth annual meeting 
of the Commercial Travelers Life and 
Accident Association, held at Cleveland 
early in the week, an amendment to the 
constitution was adopted which extends 
the time of payment for total disability 
from fifty-two to 104 weeks and provid- 
ing that payment shall be made for par- 
tial disability, without any increase in 
the cost. 

The offices will be moved into the 
new Engineers building when it is com- 
pleted in April. During the past year 
636 new members have been received, 
making a total of 4,020. 





SOME CHANGES AT CLEVELAND 


Owen Succeeds Reese in General 
Agency—Thomas Coughlin Back 
in the Business 





F. Buchanan Owen has purchased the 
interest of the estate in the agency of 
the late E. Shriver Reese of Cleveland, 
who, in addition to being general agent 
of the Fidelity and Deposit for north- 
ern Ohio and city agent of the Ocean 
Accident, had a general business. The 
agency will be known as the Reese- 
Owen Agency. Mr. Owen has been 
appointed resident vice-president of the 
Fidelity and Deposit and will continue 
in the same territory as the agency has 
heretofore controlled. The offices will 
remain at 912 Society for Savings 
building. 

Mr. Owen started in the Maryland 
office of the Employers Liability in 
1897. Two years later he went with 
the American Bonding. After an office 
experience of eight years with another 
company he became Maryland state 
agent of the American Surety, a posi- 
tion which he occupied for three years. 
In February, 1909, he went to Seve 
land and entered the office of Mr. 
Reese, who was then ill. 


Thomas Coughlin has again become 
senior member of the firm of Coughlin 
& Laurenson, general agents for the 
American Bonding and the Standard 
Accident at Cleveland. For the past 
three years Mr. Coughlin has been city 
auditor of Cleveland, in which position 
he established an enviable record. 
Prior to his taking that office, he was 
general agent of the American Bond- 
ing Company for seven years, and has 
a thorough knowledge of the surety 
business. The other members of the 
firm are Charles R. Laurenson, form- 
erly assistant secretary of the Amer- 
ican Bonding Company at its home 
office, and W. J. Coughlin. 

In addition to controlling twenty- 
three counties in northeastern Ohio for 
the two companies named, the firm will 
branch out in general insurance lines, 
and proposes to take on several strong 
firecompanies. 





Cleveland Association Amends Articles 

The Cleveland Board of Surety Un- 
derwriters has amended the constitu- 
tion and by-laws so that hereafter 
there will be two classes of members. 
Class A will consist of the direct agents 
of the companies, and Class B of the 
brokers. By adopting this plan and 
requiring all brokers placing business 
with members to belong to the associa- 
tion, it is believed that much better 
practices will obtain. The noninter- 
course idea worked out is about the 
same as is popular among fire insurance 
associations. Every requirement, how- 
ever, has been modeled upon legal 
plans, and the association has nothing 
to do with rates. Each company has 
its individual manual, and all its agents 
use this. There is no Cleveland rate 
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and no Cleveland understanding. 
Agents are working along friendly lines 
and the association is a promotor of 
correct practices and good feeling 
among them. Jealousies have practi- 
cally disappeared from the ranks of 
the surety men, and each is working 
in harmony with the other. Of course, 
there are a few who are lukewarm, 
but with the exception of one office 
all are members. This is a new office 
in the surety field, and it is expected 
that it will apply for membership 
shortly. 


COMPANY WILL SOON BEGIN 








Commercial Casualty Company of 
Newark, N. J., Now Has Its Funds 
All Subscribed 





The Commercial Casualty of Newark, 
N. J., now has its $250,000 capital and 
like surplus subscribed. It will be 
ready for business soon. W. J. Gardner, 
New York City, accident and liability 
manager of the Aetna Life, who has 
resigned to become general pom 
of the new company, is well qualified 
for the position. 

The Commercial Casualty was organ- 
ized by the insurance firm of Gray & 
Mandeville. They have an agency 
contract for New Jersey and Pennsyl- 
vania, and the same firm has organized 
the Commercial General Agency Com- 
pany, which will be the general agents 
in twenty-two counties of New York 
state. The officers of the new con- 
cern are as follows: David O. Watkins, 
former banking and insurance commis- 
sioner of New Jersey, president; 
George W. Jagle, president of the 
Hockinjos Company, treasurer; Robert 
Hi. McCarter, former attorney-general 
of New Jersey, counsel; Edward W. 
Gray, secretary. 

The directors consist of E. C. Stokes, 
president of the Mechanics National 
bank; Christian W. Feigenspan, presi- 
dent of Christian W. Feigenspan, Inc., 
brewers; Winton C. Garrison, vice- 
president Federal Trust Company; 
Lesser Lehman, wholesale grocer; 
George J. Roberts, vice-president Pub- 
lic Service Corporation; Abraham 
Rotheschild, leather manufacturer; Jo- 
seph W. Congdon, president Phoenix 
Silk Mills, Paterson; John F. Conroy, 
of E. S. Ward & Co., leather manufac- 
turers; William A. Gray, secretary and 
general manager Berlin-Jones Envelope 
Company; John Howe, real estate and 
tax commissioner; Frederick A. Man- 
deville, physician. 





Corporate Surety Growing 

There seems to be a general tendency 
in Minnesota to do away with personal 
bonds and use those of the surety com- 
panies so far as possible. One of the 
local insurance agents pointed out that 
the chief reason for this is that it is 
almost impossible to collect a personal 
bond without going into the courts to 
do so, whereas bonding companies pay 
forfeited bonds promptly and then get 
after the culprit just as promptly. 





Empire Income Policy 

The Empire State Surety has issued 
its “Empire income policy,” a disability 
contract without a principal sum. The 
premium is payable monthly, but there 
is no policy fee. The rate is $3.50 per 
month for ages 18 to 51, $4.50 for ages 
51 to 60, $5.50 for ages 61 to 65. This 
is for the policy with full benefits. At 
lower rates a policy with smaller bene- 
fits is issued. The full policy pays, for 
select risks, $100 a month indemnity for 
total disability from accident for a 
limit of two years, $50 a month for par- 
tial disability for a limit of one year, 
$100 a month for total sickness disabil- 
ity for a limit of one year, $50 a month 
for partial disability due to sickness for 
a limit of three months. For lower 
classifications than the select the bene- 
fits are scaled down to $50 a month for 
special. 

Double accident benefits are paid 
when the accident occurs through a 
stroke of lightning or burglarious as- 





sault as well as the usual travel, ele- 
vator and burning building accidents. 
The policy provides for optional indem- 
nities for accidents, surgical charges 
and identification and registration. 

he policy is practically a general 
disability policy with the death and dis- 
memberment features omitted, the rate 
reduced accordingly and made payable 
monthly. 





Ten Percent Rule Revised 

Secretary of the Treasury MacVeagh 
last week issued new rules concerning 
the acceptance of corporate bonds, 
changing in some regards the rules laid 
down by Secretary Cortelyou June 2, 
1908. The new rules provide that 
where two or more companies are ac- 
cepted on a bond which does not over- 
run their aggregate limit, each company 
“shall” (instead of “may”) limit its lia- 
bility, in terms, upon the face of the 
bond to a definite specified amount 
within its limit, except where the law 
expressly requires joint and _ several 
surety. The old provision that rein- 
surance must run directly to the United 
States is cut out. The rule is changed 
in determining the liability under fidu- 
ciary bonds, and now reads as follows: 

In determining the limitations herein 
prescribed the full penalty of the bond 
will be regarded as the liability, and no 
offset will be allowed on account of any 
estimate of risk which is less than the 
full penalty of the bond, except in the 
following cases: 

(b) Bonds of executors, administrators, 
trustees, guardians and other fiduciaries; 
in which cases a certificate of the judge 
of the probate court setting forth the 
measure of liability upon which he fixed 
the penalty of the bond will be accepted 
by the department as evidence of the 
amount at risk when such certificate is 
filed with the supplement covering the 
bond. Credit will also be allowed for in- 
demnifying agreements executed by sole 
heirs or beneficiaries of estates releasing 
the surety from liability; provided, that 
a copy of such agreement shall, in each 
instance, be filed with the supplements 
covering such risks, together with satis- 
factory proof of outstanding debts. 





Detroit Surety Men Elect 


The Detroit Surety Association held 
its annual meeting last week and elected 
officers as follows: 

Chairman— Charles N. McNaughton, 
American Bonding. 

Vice-Chairman—A. H. Sibley, 
State Surety. 

Secretary—Thomas E. Griffin, Bankers 
Surety. 

Treasurer—Fred L. Fraser, 
Surety (re-elected). 

Executive Committee—H. C. Penny, Jr., 
Fidelity & Deposit; B. B. Haskins, Title 
Guaranty & Surety; A. H. Sibley, Empire 
State Surety. 


Empire 


American 





Burglary Underwriters Recurganized 

The committee of the Burglary In- 
surance Underwriters Association, to 
which the Chicago situation was re- 
ferred last week, is reported to have 
agreed upon a satisfactory compromise, 
which will be presented to the associa- 
tion at its next meeting. The outline 
of the Chicago burglary agreement can 
be found on another page. 

At a meeting held in New York last 
week resolutions adopted by the com- 
pany executives were read and referred 
to a committee, to be embodied in the 
by-lawsof the organization. It is said 
that practically every company writing 
burglary insurance will belong to the 
reconstructed organization. Officers 
were elected as follows: 


President—Wm. F. Moore, New Amster- 
dam Casualty. 

Vice-Presidents—C. E. Brien, Ocean; 
Franklin J. Moore, General Accident. 

Treasurer—Nelson D. Sterling, Aetna 
Indemnity. 


CASUALTY APPOINTMENTS 


Ohio 

Amer. Fidelity—G. W. Conrad, Troy. 

Continental Cas.—Jack Segal, Cleveland. 

Frankfort Marine—W. L. Hurdle and 
Rudolf Pullwitt, Cleveland. 

_ Fid. & Cas.—C. A. Warnke, Huron; C. 
E. Warring, New Philadelphia; C. M. Rin- 
g0, Ironton; E. E. Knox and G. E. Kricker, 
Portsmouth. 

N. A. Acci.—H. P. Hurst, Cleveland. 

Ocean Acci.—James Lane, Canton. 

Security Cas.—W. G. Critchlow and H. 
J. a Dayton. 

U. 8. Cas.—J. H. Sharpe, Bellville. 

U. S. H. & Acci.—W. O. Weller, Canton. 

Michigan 

Aetna Indem.—Superior 

Agency, Menominee. 
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The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 











THE COMPANY WITH A RECORD 
$27,000,000 OF BUSINESS 
In Less Than Five Years 


CITIZENS LIFE INSURANCE COMPANY 


Louisville, Kentucky 
W.H. CRECORY, President 


All agents should remember that man is made up of three elements, 
i. e., SELFISHNESS, EGOTISM, and CURIOSITY. One of these 
characteristics predominates in every interview. The Philadelphia Life 
Insurance Company is now issuing a SPECIAL INSTALLMENT 
CONTRACT which gives the greatest amount of Insurance for the least 
money, and which returns to the insured, if he lives, all the money he pays 
in with a profit, at the end of 20 years. THIS APPEALS TO HIS 
SELFISHNESS. 

It gives him the largest amount of face value insurance and enables 
him to leave the largest possible estate for the money invested. THIS 
APPEALS TO HIS EGOTISM. 

When you state to him that you can give him so much insurance for 
so little money you HAVE AROUSED HIS CURIOSITY. 

Write Perry to-day for particulars. 

















Commercial Life Insurance Company CHICAGO 


HAROLD DYRENFORTH, President 
Incorporated under the Laws of the State of Illinois 


Writes all leading forms of non-participating policies 
Remunerative Contracts to Live Men 
Good territory open in Illinois and Minnesots 


The Very Name THE OHIO STATE LIFE 


Should sopeat to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business 
getter will appreciate the advantages. 








To the agent contemplating a per i 


THE COMPANY, - 





, address 


Columbus, Ohio 
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Medical Protective—R. F. A. Gewert, 
Grand Rapids. 

Standard—P. H. Finnegan, Calumet. 

Union Cas.—E. M, Wagner, Ann Arbor; 
OQ. O. Wilson, Battle Creek; Geo. W. 
Crome, Chesaning; Wm. Nichols, Lake 
Linden; A. E. Akins, Muskegon. 

Wisconsin 

Amer. Cred. Indem.—J. C. Robintette, 
Milwaukee. 

Continental Cas.—T. F. Leonard, Su- 
perior. 

Fid. & Cas.—Joel Rubin, Milwaukee; A. 
i. Weesner, Rhinelander; H. J. Chesick, 
South Milwaukee; W. B. Hartshorn, Wau- 
kesha; A. C. Ewens, Sr., and 8S. H. Etten- 
heim, Milwaukee. 

— Acci.—William Joannes, Green 
ay. 

Illinois Sur.—T. M. Thomas, Ladysmith. 

Maryland Cas.—H. W. Chase, Eau 
Claire; Herman Pereles, Milwaukee. 

Phila. 
Dam. 

Travelers—G. H. Wippler, Cudahy; E. 

. & W. C. Fairweather, Sheboygan. 

u. 8S. Fid. & Guar.—L. D. Russell, Med- 


ord, 
U. 8. H. & Acci.—H. W. Filbach, Hud- 


son. 
Indiana 

Fid. & Cas.—G. W. Gunder, Ewing; 
Armstrong & Myers, Lebanon. 

Natl. Cas.—G. R. Bogle, J. T. Stapleton, 
Shoals. 

Frankfort Maine—Otho. Lee and J. W. 
Dunn, Terre Haute. 


Minnesota 
Federal Casualty—D, P. Freese, St. 
Paul. 


Fid. & Cas.—South Side State Bank In- 
surance Agency, Minneapolis; Rooney & 
Murphy, Virginia. 

National Cas.—H. Hanson, Albert Lea; 
Cornelius Chilson, Bricelyn; J. E. Ryan, 
Henning; I. T. Tollefson, Austin; Paul 
Doepke, Wanda. 

Ocean Acci.—J. Pierce Wolfe, Moor- 


head. 
. S. Fid, *& Guar.—P. D. Stratton, 
Granite Falls. 


Illinois 
Amer. Live Stock—L. C. Prew, Kan- 
kakee. 
Continental Cas.—J. B. Parker, Che- 


mung. 

Medical Prot.—A. B. Garber, Springfield; 
D. H. Bixler, Chicago. 

Pacific Mut.—M. D. and C. W. Gould, 
Lawrenceville. 

Standard Acci.—Geo. Cummings, Peoria; 
R. L. Lohmar, Peoria; Bert Gallup, Lee; 
J. C. MeDowell, Keithsburg. 





Doubled Minnesota Business 

The United States Fidelity & Guar- 
anty has formed a strong local advis- 
ory board in Minneapolis. The board 
is composed of some of the leading 
business men of the city, representing 
financial, legal, grain, flour and manu- 
facturing interests, and all of them are 
stockholders in the company. 

Wilson & Force of Minneapolis, who 
now are state managers for Minnesota, 
report that during the past year the 
business of the company in Minnesota 
has doubled. 


New Casualty Companies in Iowa 

The following casualty companies were 
admitted to Iowa or organized in the 
state during 1909: 

Automobile Owners Mutual Protective, 
Income Protective and National Travel- 
ers Benefit, all of Des Moines. 


CASUALTY NOTES 


The Bankers Surety has retired from 
Colorado. 


The Iowa State Traveling Men's Asso- 
ciation proposes to increase the death 
benefit from $5,000 to $10,000. 

Julius Ruge, agent of the American 
Surety at Carroll, Iowa, died last week. 
He was a banker and a highly respected 
citizen. 

The Medical Protective Company of 
Fort Wayne, Ind., has been admitted to 
do a liability business in Michigan. Its 
business is to protect physicians against 
civil suits. 


W. B. Phister of Phister & Right, lia- 
bility managers of the Travelers in Chi- 
cago, has not been at his office for some 
months. He has Bright's disease and 
heart trouble. 

The First National Accident Company 
of Wisconsin has moved its headquarters 
from Milwaukee to Fond du Lac, Wise 
A. C. Fox, secretary and treasurer, ang 
J. L. Fox, general manager, reside there. 

Admitted to North Dakota last year 
were the Northwestern Trust of Grand 
Forks, N. D., Dakota Trust of Fargo, 
N. D., Indiana & Ohio Live Stock, Mer- 
chants Life & Casualty of Minneapolis. 

It is not the present intention of the 
United Surety to go upon the branch 
office plan. It has branch offices at New 
York and Indianapolis, but is not likely to 
open others unless local conditions make 
it advisable, as they did in Indiana. 

The Interstate Casualty of Birmingham 
has made the deposit of $150,000, as re- 
quired by the laws of Alabama, and is 
now prepared to begin business. The 
home office will be at Birmingham. W. 
Woods, a prominent business man of that 





Cas.—E. E. Williams, Beaver 





city, is president and J. W. Hughes, 
former postmaster of the Magic City, is 
vice-president and Hinds Peavey is gen- 
eral counsel. 


It is reported that some of the acci- 
dent companies have dropped their lines 
of sick benefit insurance in Minnesota, 
claiming that it did not pay, but others 
which still write health insurance are 
doing a good business. 


The Iron Ore Accident & Health is a 
Birmingham corporation that has applied 
for a charter from the Alabama depart- 
ment. Its capital will be $20,000 and the 
company will write health and accident 
insurance, operating at the start on a 
modest basis. 


St. Louis surety agents are looking 
closely after the contract and mainte- 
nance bonds for a number of paving con- 
tracts which are to be let in that city on 
Jam. 21. The bond required in each case 
is 25 percent of the contract price, no 
bond to be less than $5,000. 


The Equitable Casualty of Atlanta, Ga., 
has been installed in its quarters in the 
Candler building and will begin to write 
its several lines on Feb. 1. It proposes 
to enter at least six states and will write 
all lines of casualty insurance and fidelity 
bonds. John 8S. Candler is president of 
the company. 

The National Surety has secured a 
schedule fidelity bond covering the em- 

loyes of the Seaboard Air Line amount- 
ng to $1,600,000, and also a schedule 
fidelity bond covering the employes of 
Schwarzschild & Sulzsburger, one of the 
largest packing houses in the United 
States, aggregating $2,000,000. 

The official program of the tenth inter- 
national automobile show at Grand Cen- 
tral Palace, New York, which has been 
in progress during the past week, was 
printed by the Travelers at its printing 
plant in Hartford. The Traveler’s ads, 
which are the only ones appearing in the 
program, are forceful and attractive. 

Louis Graham of Waterloo kas been 
appointed as special agent of the Great 
Western Accident of Des Moines in sev- 
eral western states. He was formerly 
assistant general agent in the office at 
Waterloo. R. F. Mitchell has been made 
fieldman for the Interstate Business 
Men’s Accident and has resigned with the 
Northwestern Mutual Life. 

Paul Gray, who was for years con- 
nected with the National Surety in St. 
Louis, and who has been for the past 
year conducting the liability and surety 
departments of the agency of R. B. Jones 
& Sons of Kansas City, has just connected 
himself with the general agency of the 
Travelers, under Turner & Nichols of that 
city. Mr. Gray is a very able surety and 
casualty underwriter. 

At the request of representatives of the 
Iowa State Traveling Men’s Association 
the body of Charles R. Smead, a travel- 
ing salesman, who died suddenly in a 
hotel at Hastings, Minn., on Dec. 23, was 
exhumed at St. Paul, last week, and an 
autopsy was held for the purpose of 
ascertaining the exact cause of Smead’s 
death. The results were not made public. 
His death is supposed to have been due 
to > which he sustained in a Hastings 
hotel. 





Report of National Surety 
(CONTINUED FROM PAGE 14) 
authorized companies and the examin- 
ers could not allow it. The examiners 
say that the company’s bookkeeping 
methods should be improved, especially 
its methods of keeping the reserve for 

unearned premiums. 


Joyce & Co. Contract—Concerning 
the company’s agency contract with 
Joyce & Co. of Chicago, the examiners 
say: 

On Dec. 5, 1906, the company entered 
into an agency agreement with Joyce & 
Co., of Chicago, Ill., to take effect as of 
Oct. 27, 1906, for a term of five years. By 
the terms of said agreement the National 
Surety Company agreed to allow in full 
compensation for all services rendered 
and in full reimbursement for all ex- 
penses by the said general agents not 
specially authorized by it in writing, a 
commission of 25 percent on all cash pre- 
miums collected and paid for surety and 
fidelity business secured during the term 
of the agreement and on all bonds exe- 
cuted by, or through agents previously 
located or acting for the company. At the 
end of each fiscal year, after deducting 
losses paid, commissions, expenses, etc., 
the general agents receive an additional 
commission of 10 percent of the net prof- 
its of the agency business. 

On August, 1908, a modification was 
agreed to that on certain business the 
general agents would be entitled to an 
over-riding commission of 5. percent. 
Such commission in no case to exceed 
$5 on any one bond. The general agents 
shared in the said net profits for the years 
ending Oct. 27, 1907, and 1908 and 1909 
to the extent of $6,196.37, $6,163.16 and 
$9,385.08, respectively. For the period 
between Sept. 1, 1905, and Oct. 28, 1908, 
as shown by statements made to us, this 
compensation has averaged 29 9-10 per- 
cent of the premiums received, and for 
the eight months ending June 30, 1909, it 
has averaged about 29 37-100 percent. 

President Joyce’s Comment—Speak- 





ing of the examination, President Joyce 
of the National Surety said in part: 

The action of the examiners in raising 
the reserves for claims from $487,144.80 
to $644,714.08 was not unexpected, the 
entire increase practically being in the 
surety department, where there is always 
doubt and therefore necessarily conjec- 
ture, and a very considerable proportion 
of the increase being due to the fact that 
the company had reinsured in foreign re- 
insurance companies which were not ad- 
mitted for the transaction of surety busi- 
ness in this state. Consequently the ex- 
aminers could not lawfully allow the com- 
pany credit for cases where claims were 
filed which had been so reinsured. 

A considerable number of the surety 
cases on which the liability was increased 
by the examiners have since been settled 
by the company, the amount paid in ad- 
justment being in no case higher than the 
amount of reserve thereon carried by the 
po ae before the examination. No 
credit was allowed by the examiners for 
a over ninety days old, amount- 
ng to over $128,000, although over $50,- 
000 of such overdue premiums had been 

aid before the examiners finished. The 
aw permits no such allowance, even when 
the items are regarded as good. The com- 
pany asked for no credit for salvage 
assets of different character estimated to 
be worth between $100,000 and $150,000. 

President Joyce says that the com- 
pany may increase its capital to 
$2,000,000 or $3,000,000, as the company 
is now doing such a large business that 
it has to reinsure a large amount of 
desirable business to keep within the 
10 per cent limit. 


LIFE COMPANIES’ FIGURES 

(CONTINUED FROM PAGE 1) 
in force, a gain of over half a million 
dollars since last July. According to 
its official statement made in July the 
company is the only one doing busi- 
ness under the compulsory reserve de- 
posit law of North Dakota, all of its 
policy contracts being secured by a 
deposit of approved securities in the 
state treasury. 

Fidelity Mutual—Assets $19,385,000, 
increase 13.6 percent; reserve $17,126,- 
567, paid business $15,152,461, amount 
in force $124,666,815. 

New York Life—Assets $599,729,616, 
insurance in force $2,002,809,227, first 
year premiums $5,949,283, renewals 
$71,746,111, interest and rents $24,986,- 
312, total income $104,158,050, paid 
death losses $23,017,708, endowments 
$6,455,490, surrenders $13,576,399, divi- 
dends $7,234,941, annuities $1,705,683, 
total to policy holders $51,990,221, total 
expenses $10,800,612, ratio of acquisi- 
tion expenses to new premiums 50.85 
percent, loaned policy holders $23,475,- 
206, new business $146,042,400. 

German Mutual Life—The German 
Mutual Life of St. Louis wrote $625,- 
943 in new business, the largest year’s 
work in its history, its best previous 
record being $355,000. It paid death 
claims of $10,454. Its insurance in 
force is $2,540,105. 

Modern Life—The Modern Life of 
South Bend, Ind., shows $1,000,000 in 





force at the end of its first year. Each_ 


month has shown an increase over its 
predecessor. 

Provident Life & Trust.—Assets $70,- 
610,600, surplus $9,227,553, premiums 
$7,915,224, total income $11,556,338, new 
business $27,614,765, amount in force 
$217,778,809, dividends paid $1,152,849, 
endowments $2,607,143, death losses 
$1,874,875. 

Standard Mutual, Pittsburg—Assets 
$59,344, surplus $42,703, new examined 
business $8,963,000, amount in force 
$5,197,000. 





Thomas J. Going, the venerable father 
of Vice-President J. W. Going of the 
Shawnee, died at Topeka the other day, 
aged 77. 


(CONTINUED FROM PAGE 14) 
companies: “The ideal of the thief is not 
simply to have good things for himself, 
nor again that all men should be thieves 
and no property exist. He wants a so- 
ciety in which all the rest shall have 
prosperity and respect it, while he and 
his fellow thieves shall take it when they 
choose.” 

Effective laws should be passed that 
would prevent the transaction of unad- 
mitted companies. The business of agents 
in the smaller towns should be protected 
against nonresidents. 

Policyholders’ unions should be regu- 
lated. They should be forbidden to rec- 








ommend or criticize admitted companies. 
The insurance department is the proper 
place to get such information. Again, 
there is no reason why they and their 
employes should not be examined as to 
their qualifications. 

10 Percent Reduction for Good Laws 


Perhaps the most striking view ex- 
pressed by Mr. Dean came out in an oral 
examination following the reading of his 
paper. He gave it as his opinion that if 
the state wouid repeal the harassing laws 
now on the books and give the companies 
perfect freedom, besides protecting them 
against the raids of the freebooters of 
the business, it would be possible to re- 
duce rates immediately 10 percent, and 
that with freedom to regulate their own 
business the companies could within five 
years make the reduction 25 percent from 
present rates. He said the state has no 
cause to fear an insurance “trust.” In all 
the meetings of insurance interests he has 
attended, he has found that the big, pow- 
erful companies are the ones that oppose 
rate advances. Those companies prefer 
to run along with a small margiin of 
profit that will not tempt the raider and 
the disturber to enter the business. It is 
the companies that skim the cream and 
have a high expense ratio that want rates 
kept up. 


J. H. Lenehan a Witness 

J. H. Lenehan, general agent of the 
Phenix and president of the Western 
Union, testified on Saturday morning. 
He said the Union has supervision over 
rates, commissions, forms and clauses, 
but when state laws interfere jurisdic- 
tion is withdrawn. Jurisdiction over 
rates in Illinois has been withdrawn, 
chiefly on account of the Belleville 
suits. The Union has no direct con- 
nection with independent raters, al- 
though probably all union companies are 
subscribers. The subscribers have a com- 
mittee to look after their interests in 
the rating bureaus, mainly in the way 
of checking up expenses. 

Mr. Lenehan was asked as to the re- 
lation of Messrs. Parker and Hess to 
the Union and the governing commit- 
tee, or to the rating bureaus. He re- 
plied that they had nothing to do with 
rate-making. They are connected with 
the governing committee. Inquiries re- 
ceived by the governing committee as 
to rates or schedules are referred to 
Messrs. Parker and Hess for expert in- 
formation. They are not intermedi- 
aries for the control of rating bureaus 
by the governing committee or the 
Union. If subscribers to bureaus are 
not satisfied with rates they take up 
the matter with the raters and not with 
the Union. 

Duties of Stamping Secretaries 

Purchasers buy rates for their own 
guidance and follow their own judg- 
ment about obtaining them. Stamping 
offices are maintained by the companies 
so that they may know what the ad- 
visory rates are on business written 
by their agents. The stamping sec- 
retaries do nothing but stamp the ad- 
visory rate on each daily report. It 
makes no difference to them what the 
rate obtained is. That is a matter for 
the companies to act on if they choose 
when the daily report is received. The 
stamping offices have no connection 
with the rating bureaus. 

Mr. Lenehan thought state supervis- 
ion of rates neither advisable nor feas- 
ible, although an antidiscrimination law 
might work. He did not believe the 
Kansas law will be permanently suc- 
cessful. 

He took a strong stand against hasty 
payment of losses. He thought it en- 
couraged incendiarism, which increase 
losses and consequently rates. 

Glidden on the Stand 

H. H. Glidden, manager of the Chi- 
cago board, described the organization 
of the board and the work it does. The 
board has a special charter granted in 
1861 which allows it to make rates. 
The voting power is limited to the Class 
1 members. Those eligible to Class 1 
membership are officers of fire com- 
panies, managers or general agents 
having exclusive jurisdiction in Chi- 
cago and agents having sole authority 
in Chicago. There are besides a few 
charter members, but they must have 
the representation of some company, 
although they need not be sole agents. 
About two-thirds of the voting mem- 
bers are agents, so that the local con- 
tingent has a predominating voice. 
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There were 129 members at the time 
of the last annual report. 

Besides making the rates, the board 
regulates the commissions that may be 
paid to sub-agents and brokers, but 
there are no limitations on the com- 
missions paid to agents. Mr. Glidden 
thought the usual commissions were 20 
per cent on ordinary and 30 per cent on 
preferred business, but admitted he had 
heard that higher commissions were 
paid by some companies. The highest 
commission he had heard of was 45 
per cent. 

Chicago Dwelling Rates 

The rates on frame dwellings in Chi- 
cago, Mr. Glidden testified, are 50 cents 
for unexposed buildings, 10 cents addi- 
tional for one exposure and 25 cents 
for two exposures. The rate outside 
of Chicago is 40 cents. He justified 
the higher rate in Chicago on the 
ground of numerous tenant occu- 
pancies, frequent moving of tenants and 
cosmopolitan population, large areas 
subject to sweeping fires and poor fire 
protection outside of the congested 
district. 

Mr. Glidden gave the premium in- 
come of Chicago as $10,500,000 and 
losses as $6,015,899 in 1909. The total 
premiums from 1872 to 1889, inclusive, 
were given as $40,406,848, losses $23,- 
376,116, ratio 58 per cent; 1890 to 1900, 
inclusive, premiums $56,266,287, losses 
$37,619,436, loss ratio 67 per cent; 1901 
to 1908, inclusive, premiums $75,301,270, 
losses $38,870,609, loss ratio 52 per 
cent; ratio for whole period 56.37 per 
cent. He thought $1,000,000 could be 
cut off the loss account in Chicago by 
efficient co-operation between the board 
and the city authorities in correcting 
bad conditions. He believed, however, 
that the estimates of loss from moral 
hazard were apt to overshoot the mark. 

Regulation on Broad Lines Only 

Mr. Glidden did not believe that 
state regulation, as it has been estab- 
lished in several states, would be of any 
value. Accepting Attorney Ryon’s hy- 
pothesis that insurance has ceased to 
be a private business, he admitted that 
some regulation might be advisable, but 
only on broad general lines, and said 
that such regulation should include uni- 
versal coinsurance. Besides coinsur- 
ance, the principal feature should be 
publicity. 

Charles N. Bishop, Chicago. city 
manager of the Northern and presi- 
dent of the board, was also called, but 
was not taken over the ground cov- 
ered by Mr. Glidden’s testimony and 
was soon excused. 

Pellet on Chicago Conditions 

C. S. ,Pellet testified that he is a 
member of the firm of Critchell, Miller, 
Whitney & Barbour, Chicago local 
agents. He was called to show local 
conditions. He said that the annual 
statement of his firm, prepared a short 
time ago, showed that their premiums 
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Freep Ss. JAMES & CO 
171 La Salle St: eet, Chicago 

Agents for the Connecticut, Phenix, Mechanics & Traders, 

Nessog of Faster, Britih America, German a 

North British & Mercantile, Calumet, National Surety Co 

of America. For Surplus Lines, u 
acilities i in Central pas eae Company (Ltd.) of 
of England, fie Fek k 


] al Insurance Co. of England, and 
rem eTeets Exclusive Binding Contract with 
Guaran' 


GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 


Sole Agents: Phoseix of London; Springfield F. 
& M.; American, ; Commercial Union; Spring 
Garden; Security, Ct.: County, Pa.; Camden 
Teutonia, La.; Pelican; Western Reserve: Common- 


CHAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. 
. Capital ‘Leh. te ee" : 
tate Fire, - iverpool, Eng. 
Williamsburgh City Fire, New York 




















for the year were $847,000, on which 
they received an average commission 
of 23.3 per cent. The firm represents 
twelve companies, from which it re- 
ceives varying rates of commission. 

Mr. Pellet did not see that anything 
could be done to reduce expenses in 
Chicago. Many attempts have been 
made, but the companies could not 
agree on any plan. While the middle- 
man swells the expense, the business 
is enlarged and developed by a good 
many people being in it. He admitted 
that many who receive commissions 
perform no service for either side, and 
cannot even choose the agents with 
whom the lines are placed. The as- 
sured merely directs the agent to credit 
certain brokers with part of the line. 
He told of a renewal order recently 
received by his firm which began, “The 
following are the beneficiaries of our 
insurance this year.” 

Sideliners Difficult Problem 

It is impossible to frame rules to 
keep the barnacles out. The broker 
tule of the board excludes those who 
engage in any other occupation. The 
barnacle meets this easier than many 
men who really contribute something 
to the business. 

The Chicago brokers’ organization 
sent a delegation to present their side 
of the expense question to the commis- 
sion. J. C. Braden was spokesman for 
the brokers and read a brief paper set- 
ting forth their contentions. He said 
that the broker renders a real service to 
both customer and agent and his work 
is one of the oldest and most important 
functions in the business. 

Other witnesses that appeared were 
E. G. Halle, of the Germania; Conrad 
Witkowsky. of Witkowsky & Affeld, 
and A. F. Shaw, representative of Lon- 
don Lloyds. 





As near as can be estimated at this 
time, the Wisconsin insurance department 
will collect approximately $700,000 in 
taxes for 1909, these being due on Feb. 1. 
Taxes for 1907 amounted to $670,758, and 
for 1908 about $8,000 more, despite the 
withdrawal of twenty-six life companies 
because of radical legislation. 





The Indiana department last year ex- 
amined thirty-three companies, sixteen 
fire, ten life and seven miscellaneous. 
Nineteen companies were admitted to the 
state, twelve fire, two life and five mis- 
cellaneous. Thirteen companies withdrew 
from Indiana, nine fire, two life and two 
miscellaneous. 


Ledding gents and sroters. 


—_—- ~~ — 








TTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 
Representing Queen City Fire Insur- 


ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 





F, CHURCHILL WHITTEMORE CoO. 
Successors TO WALL & WHITTEMORE 
118-120 North Fourth Street,- - - ST. LOUIS 
mmission allowed non-resident agents 
on insurance on St. Louis properties. 


Fire Adjusters 
JUST WIRE naWhen, you 


Losses or Emergency Special Work to 


GEORGE C. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 


R. B. WARREN, Adjuster 











Fire Insurance Losses 


FOR COMPANIES ONLY 


THE WARREN ADJUSTMENT BUREAU 
WICHITA, KANSAS 








LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 
munity is aroused over the immense lightning loss, and 
good conductors are 


PROVEN SAFEGUARDS 


Insurance men can make good ey selling our goods. Get our literature and prices. 


E. A. FOY & CoO., 


4ll E. Eighth St., Cincinnati 








LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


Indianapolis T. M. Goodloe, Pres. M. DeF. Sample, Sec’ y-Treas. Detroit 


ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 
Goods sold f. o. b. cars or installed subject to approval. 








FIRE PROOF 
FOOL PROOF 


RECORD IN SERVICE 


OVER sixty thousand 

machines in use for the 
average period of three and 
three-quarter years. First 
machine went into com- 
mission in March, 1901. 
Total number of accidents 
attributable to these ma- 
chines, direct or indirect, is 
sixteen. T otal loss $4,928. 50. ). 
Average r annum per 
—. a —_ a 

stima value rop- 

erty at hazard three 4 
dred and sixty million _ 
lars. Loss per hundred 
annum, therefore, és wl 
than thirty- seven hundredths 
of a mill. 








MODEL C 


Insurance Men Please Note: 


If you want the best, cheapest and safest lighting and cooking facilities in the 
world, communicate with 


THE INCANDESCENT LICHT & STOVE COMPANY 


Paid up Capital $1,500,000. 426 East Pearl Street, CINCINNATI, O. 
Manufactures of “F. P.”"” GASOLINE GAS MACHINES 











As An Insurance 


M it is important that 
all you be well informed 
on the best and safest 


system in use for the stor- 
age and handling of danger- 


ous liquids. 


When considering the installation 
of a means for caring for gasoline, 
kerosene, etc., your clients depend 
upon you for advice. The system 
that meets ay highest approval is 
the one that involves the least 
liability and risk. Your client 
wants your endorsement on his in- 
stallation because it means for him 
the minimun insurance rate. 


The Bowser System for hand- 
ling explosive liquids is tne 


safest and the best. Its features are universally endorsed by Fire Underwriters 
and City Ordinances. Write us today for Bulletin No. 32 or consult our representa- 
tive. We have one in every large city in the United States. 


S. F. BOWSER & CO. inc., FT. WAYNE, INDIANA 


612 Howard Street 1341 Arch Street 60 Church Street 





San Francisco Philadelphia New York 
141 Milk Street Fisher Buliding 66-68 Frazer Avenue 
Boston Chicago Toronto 
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NEWS OF FIRE PROTECTION 





ASSOCIATION IS PROSPERING 





Wisconsin Fire Protection Organiza- 
tion Growing in Membership and 
Showing Good Results 





Results of investigations made at Ra- 
cine, Ashland and Neenah, three of the 
largest cities in Wisconsin, by members 
of the Wisconsin Fire Prevention Asso- 
ciation were presented at the first quar- 
terly meeting of the new organization 
at Milwaukee on Monday of this week. 
Conditions are such that a more ex- 
tended investigation is to be made and 
corrective measures suggested. The 
entire matter was turned over to the 
committee on fire department and 
waterworks. Disastrous fires have oc- 
curred in these cities during the last six 
or eight months and, despite the protes- 
tations of city officials, it is believed 
that the fire protection and prevention 
methods in vogue can be greatly im- 
proved. The committee was directed 
to report as soon as possible to the 
executive committee of the association. 

President George R. Crosley states 
that the activity of members was pleas- 
antly surprising, and he believes that 
the association has already accom- 
plished one of its objects—to become 
a most important factor in fire pre- 
vention in Wisconsin. The members 
have returned the inspection blanks and 
made thorough investigations promptly. 
In this way conditions have been 
brought to light which would probably 
never have come to the attention of 
the authorities and remained as a men- 
ace. A gratifying state of affairs in this 
direction was brought out at Monday’s 
meeting. 

“One of the most encouraging fea- 
tures of our work,” said President 
Crosley, “is the hearty co-operation 
given us by the state fire marshal’s de- 
partment. Mr. Purtell has instructed 
all of his deputies to put forth their 
best efforts and work in close co-oper- 
ation with our members, and he is per- 
sonally giving the association excellent 
assistance. We are also co-operating 
with the National Board. In short, we 
all feel highly encouraged.” 

The member roll of the association 
is rapidly approaching the 100 mark. 
At Monday’s meeting four active mem- 
bers were admitted, as follows: George 
A. Roberts, Detroit Fire & Marine; H. 
W. Freeman, N. G. Theiss and R. H. 
Wieben, Milwaukee. One associate 
member, George Heller of Sheboygan, 
Wis., was elected. 

Commissioner George E. Beedle, 
State Fire Marshal Thomas M. Purtell 
and the seven deputy marshals of Wis- 
consin were elected to honorary mem- 
bership. Mr. Crosley’s aim is to enroll 
‘every field man in Wisconsin as a 
member. 





Report on Quincy 

The engineers of the National Board 
who have just completed an inspection 
of the city of Quincy, Ill, discussing 
the conflagration hazard there, say: 
“Considerable hazard is in the principal 
mercantile district, owing to structural 
weaknesses, including many shingled 
roofs, an undermanned and _poorly 
equipped fire department, the absence 
of a fire alarm telegraph system, nar- 
row streets, bad overhead wire obstruc- 
tions and frequent high winds. The 
hazard presented by the manufacturing 
and minor mercantile districts is low, 
except for the flying brand hazard to 
shingle roofed brick and frame residen- 
tial sections.” 

Report on Davenport 

The engineers of the National Board 
who have just completed an inspection 
of, Davenport, Iowa, say: “The con- 
flagration hazard in parts of the busi- 
ness district is serious, owing to the 
large size of some buildings, numerous 
structural weaknesses and the general 
absence of private fire protective appli- 





ances. The hazard as a whole, how- 
ever is moderate, due to the compara- 
tively good width of streets, a fairly 
adequate water supply for direct hy- 
drant streams and substantial outside 
and quickly obtainable. While serious 
fires cannot readily occur outside the 
principal mercantile district, these 
should be merely local except under 
high wind conditions, when flying 
brands might be carried into the 
shingle-roofed, frame residential dis- 
tricts.” 





INTEREST IN TMPROVEMENTS 





Work on the Building Code and Tax 
Remission Measures at 
Des Moines 





John MacVicar, superintendent of 
public works in Des Moines under the 
commission form of municipal govern- 
ment, has started the preparation of a 
building code which he will seek to 
have adopted when the legislature gives 
cities that authority, as it is believed 
will be done when the next session is 
held. The codes in other cities in the 
United States and the code of the Na- 
tional Board of Underwriters have 
been collected by Mr. MacVicar, and 
will be used by him in drawing up the 
code which he desires for Des Moines. 
At present the city can prevent wood 
structures in certain districts, but has 
no other power in the regulation of 
new buildings. 

The question of asking the council to 
pass an ordinance remitting taxes on 
fireproof buildings for a period suffi- 
cient to cover the extra 18 or 20 percent 
required to make a building fireproof 
has been referred to attorneys by 
Chairman J. W. Warnshuis of the Com- 
mercial Club committee on fire protec- 
tion. Mr. Warnshuis is not certain 
that such an ordinance would be legal, 
and wants to be sure of his ground be- 
fore he puts it up to the city council. 
Chairman Warnshuis has also sug- 
gested that the city combine its city 
inspection departments, such as wiring, 
plumbing and building under one head 
so as to provide for more perfect su- 
pervision. This also has been referred 
to attorneys. 








Farmers Need Instruction 

George V. Kell, president of the In- 
diana Mutual Insurance Companies 
Union, in his address at the annual 
meeting said that farmers, at least many 
farmers, do not take even the first ele- 
mentary steps to prevent losses by fire 
to buildings and losses of live stock by 
storms, and consequently they make 
their risks undesirable. The proper 
precautions, he said, are not expensive 
and farmers should learn this. 





FIRE PROTECTION NOTES 


William 8. Boyd, an electrical inspector 
of Chicago, reports that the wiring at 
Racine, Wis., is in bad shape. 

Mayor Scott of Davenport, Ia. is en- 
deavoring to secure the adoption of the | 
National Board building code in that city. | 


Fifteen out of the seventy-six fires in | 
Mattoon, Ill, in 1909 were due to de- | 
fective flues. Four were caused by in- 
cendiaries. | 

| 





Big Lake and Becker, Minn., have each 
added a chemical engine to the equipment 
of their fire departments recently and it 
is expected that the rates in these two 
towns will be reduced in consequence. 

Racine, Wis., has purchased 1,000 feet | 
of American Dandy fire hose from _ the | 
American Belting Company of New York | 
to replace a similar quantity of hose lost 


in the Racine Manufacturing Company 
fire on Dec. 12. 


The city of Waterloo, Iowa, has once 


more voted $525,000 in bonds for a new 


waterworks system and it is hoped that 
this time the election is valid. he city 
of Corydon proposes soon to vote on the 
waterworks question. At Bellevue, Iowa, 
the water Bt burned recently with a 
loss of $6,000. It was owned by the town. 


Following the organization and incor- 
poration of the New Munster fire depart- 
ment, New Munster, Kenosha county, 
Wis., the village board has voted to con- 
struct a waterworks system next spring. 
The fire fighting apparatus used by the 
city of Kewaunee, Wis., until recently 
replaced by new equipment, has been pur- 
chased for the use of the fire department. 


LIFE INDEMNITY’S FIGHT 
(CONTINUED FROM PAGE 2) 


injunction, thus turning the company 
over to the “insurgent” administration. 
Later in the day the old administration 
had a hearing before Judge Brentano to 
set aside or modify the injunction until 
it could be argued on its merits. Judge 
Brentano deferred action until Thurs- 
day forenoon. The old administration 
depends upon section 20 of the Illinois 
assessment law, which provides that 
only the attorney-general may institute 
certain proceedings. 
Clover Did Big Business 

During the past year the company 
has written about five millions of new 
business. Of this amount Agent Clover 
wrote a good portion, mostly in Chi- 
cago. It is among these new policy- 
holders that all the “insurgents” are 
found. Mr. Clover said that it was the 
desire of a number of wealthy men who 
had recently joined the company to re- 
organize it as a stock company on 
the legal reserve basis. Mr. Ingram, 
who is an attorney and who has han- 
dled the details for the “insurgents,” 
says that this movement is ‘a protest 
against the old administration. He 
says that the policyholders object to 
the payment of any commission for 
the recent reinsurance of the National 
Life Annuity Company of Jackson- 
ville, Ill, or the taking over of its 
members without medical examination. 
He also says that he is informed the 
company lost $17,000 by the reinsur- 
ance of the Corn Belt Life. He says 
the policyholders are dissatisfied with 
the present administration for failure 
to collect about $100,000 of the $125,000 
which the courts ordered W. H. Gray, 
former secretary, to pay back to the 
company. President Moulton’s deals 
with E. I. Rosenfield are also criticised 
by the “insurgents.” 

Made Drive for Business 

The old administration has been 
driving for business in order to get in 
enough new lives to counteract the bad 
mortality on the old ones taken in on 
former plans. The new administration 
is made up of this new element, and 
wants to take in none but freshly ex- 
amined lives. While the contentions 
will cause trouble for the agency de- 
department it appears that each faction 
is bent on doing what it regards as 
best for the company. 








Bruce Whitnev’s Big Year 
Bruce Whitney of Chicago, manager 
of the Mutual Life in Northern IIli- 
nois leads all domestic agencies in ful- 
filling his allotment. His figures show 
he wrote 253 percent of the quota as- 
signed him. ° 





Teutonia of Allegheny.—The Teu- 
tonia of Allegheny shows assets $967,- 
399, reserve $425,330, net surplus $300,- 


| 069, premiums $652,713, losses $228,756. 





OBENCHAIN & BOYER 


LOGANSPORT, IND. 


Manufacturers 


Fire Apparatus 


Insurance Agents, write us and learn how you can protect your 
customer and save money for your companies. 





ASK AGENTS TO PROTEST 


— —-——= 


ISSUE OVER TELEPHONE LINE 





National Local Agents’ Association 
Says Philadelphia Brokerage Firm 
Is About to Capture Plum 





Boston, Mass., Jan. 13—(Special)— 
The following official statement was is- 
sued by the National Association of 
Local Fire Insurance Agents today: 

“Local agents desiring to retain con- 
trol of insurance on the Bell telephone 
plants now owned by the New York 
Telephone Company should protest 
against the proposal of the latter cor- 
poration to concentrate the control of 
all the insurance in the hands of a 
Philadelphia brokerage firm. That is 
what the New York Telephone Com- 
pany announces is to be done. 

“This is a case where the interests of 
local agents are very widely affected 
and a universal protest from all quar- 
ters against this proposal would -have 
due effect upon the telephone com- 
pany. Prominent local agents can han- 
dle this insurance just as advantage- 
ously for the Bell company as a non- 
resident broker unfamiliar with the con- 
ditions. Moreover, the friendship and 
good will of the local men is more im- 
portant to the telephone company than 
_ favor of some particular brokerage 
rm. 

“Lines of this description, not, how- 
ever, of such a universal character, have 
been passing from the control of local 
agents without effective protest. The 
officers of the National association be- 
lieve that a great deal can be accom- 
plished for the agency interests if this 
matter is taken up promptly and the 
protests of agents vigorously voiced to 
the local managers of Bell telephone 
offices.” 





PENN MUTUAL IN CHICAGO 
(CONTINUED FROM PAGE 2) 
Smith’s death terminated it and left 
the general agency open. There were 
many applicants for it, but the company 
had no occasion to desire a change, 
further than to secure a suitable per- 
son to take Mr. Smith’s place in the 
firm. This was accomplished by the 
two remaining partners taking in Mr. 

Howell. 

Mr. Howell joined the Chicago office 
of the Mutual six years ago, doing spe- 
cial work in the statistical and agency 
departments. By degrees his duties 
were broadened and a year ago Man- 
ager Wm. B. Carlile made him assist- 
ant manager in recognition of his ex- 
cellent work. Mr. Howell is only 31 
years old. He is a large personal pro- 
ducer, a hard worker, and has a thor- 
ough knowledge of the business. The 
past year he wrote over $400,000 in 
business. 





Van Laningham Goes West 


Otto L. Van Laningham has gone to 
California, partly to look after per- 
sonal business there, partly on account 
of his health and, it is stated, partly 
to assist in selling the additional stock 
of the Pacific Surety of San Francisco, 
which recently absorbed the Western 
Casualty & Surety. Since the begin- 
ning of the organization of the big 
United Insurance Company of Chicago 
and New York, Mr. Van Laningham 
has had other interests to look after 
and the officers say he has acted only 
as an adviser to the organizers of the 
United, and for the past three or four 
months has given the company but lit- 
tle attention. 

The work of organizing the United 
Insurance Company and of the United 
Fire is going steadily on under the 
supervision of Stewart Goodrell in the 
west and F. E. Shaw in the east. The 


organizers expect to have the United 
Fire doing business about April 1, but 
are not making any definite statements 
to the effect. 
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NOW HOPES FOR HARMONY 
CHICAGO BURGLARY SCHEME 





Features of Plan by Which Burglary 
Underwriters’ Association Hopes 
to Settle Troubles 





New York, Jan. 12—(Special)—It has 
been learned that the burglary insur- 
ance people had a great time over the 
Chicago situation. A few days ago the 
executive Officers of the companies 
took up the question at their meeting 
and discussed it thoroughly, some of 
them getting considerable new light. 
After the discussion, J. P. Larned, gen- 
eral superintendent of the burglary de- 
partment of the Fidelity & Casualty, 
drafted a form of agreement for Chi- 
cago. It was proposed to adopt it then, 
but was decided to refer it to a com- 
mittee for further consideration and 
have it come before the Burglary In- 
surance Underwriters’ Association. 
The committee on Chicago consisted of 
Messrs. Smith, Frankfort; Garretson, 
New Amsterdam; Cooke, Empire State; 
Brewster, Aetna Indemnity, and John- 
son, Massachusetts Bonding. | 

The next day this committee took 
the question up for further discussion 
and, taking Mr. Larned’s draft as a 
basis, drafted a new agreement, which 
has been reported to the association 
and will be acted upon soon. The new 
agreement, which was approved by 
four members of the committee, pro- 
vides as follows: 

Following the classification of agents 
made by the Chicago Board of Under- 
writers, each company may pay to two 
class 1 agents whatever commissions it 
sees fit. Each company may also main- 
tain not more than one branch office or 
manager on any basis it sees fit. Class 1 
agents may receive from or exchange 
business with other class 1 agents on a 
commission not in excess of 25 percent 
for residence and mercantile safe bur- 
glary and 20 percent on commercial and 
miscellaneous lines. Branch offices or 
managers may pay class 1 agents, aside 
from subagents already mentioned, not 
exceeding 30 percent for residence and 
mercantile safe and 25 percent for other 
lines of burglary and may pay class 3 
and 4 brokers 25 percent for residence 
and safe and 20 percent for commercial 
and miscellaneous lines. Class 1 agents 
may pay class 3 and 4 brokers 22% per- 
cent for residence and safe and 17% for 
commercial and miscellaneous lines. 





To Add Indemnity Feature 

New York, Jan. 12—(Special)—The 
Industrial Surety of New York pro- 
poses adding an indemnity feature to 
its contracts and is qualifying under 
the insurance law. At present it is 
guaranteeing the validity of patents and 
trademarks and acts under the corpora- 
tion law only. 





American Bonding’s Figures 
The American Bonding shows total 
assets $2,532,906; premium _ reserve, 
$620,122; loss reserve, $314,602; capi- 
tal stock, $750,000; net surplus, $807,- 
501. 





Chicago Board’s Annual Meeting 

The Chicago Board will hold its an- 
nual meeting on Thursday of this week. 
Charles N. Bishop, Chicago manager of 
the Northern of England, will probably 
be reelected as president. 

The subject of preferred rates in 
Chicago will be discussed, no doubt 
because of the probing of the Illinois 
Fire Insurance Commission last week. 


Carolina General Agent Named 

The Central National of Chicago has 
appointed Harvey Lambeth general 
agent for North and South Carolina. 
Mr. Lambeth is now with the Amer- 
ican Trust Company at Charlotte, N. 
C., is also general agent for the Peo- 
ple’s National. 








Hippee Leaves the Hawkeye 
Des Moines, Jan. 12—(Special)—G. 
M. Hippee, for twenty years with the 
Hawkeye Fire of Des Moines, resigned 
as vice-president, and Simon Cassady, 
president of the Central State Bank of 
Des Moines, was elected to succeed 





him. H. K. Miller was elected super- 
intendent of agents. 

The Des Moines Fire has sold its old 
home office building at Fourth and Lo- 
cust streets, Des Moines, to C. H. Ros- 
enbaum, a local broker, for $105,000. 
The company has removed to the Des 
Moines Life building. 





Home’s Preliminary Figures 

New York, Jan. 12—(Special)—The 
preliminary statement of the Home of 
New York shows assets $27,307,672, re- 
insurance reserve $10,244,415, loss re- 
serve $958,639, tax reserve $100,000, 
conflagration reserve $1,200,000, net 
surplus $12,382,837. 





Sowards Elected President 

Louisville, Ky., Jan. 12—(Special)— 
After an address by A. C. Speed, Ohio 
state agent for the American Central, 
representatives of forty-six companies 
in Kentucky, union and nonunion, or- 
ganized on Tuesday the Kentucky State 
Fire Prevention Association with the 
following officers: President, William 
Sowards, Norwich Union; vice-presi- 
dent, C. L. Foster, Continental; secre- 
tary-treasurer, A. F. Bolling, Spring 
Garden. Executive committee—A. I. 
MacPherson, St. Paul, chairman; W. P. 
Fishback, Royal; R. G. Crowell, Ger- 
mania; M. B. Russell, Firemans Fund; 
. H. Kemper, Hoffman General 
Agency; J. L. Smith Hamburg Bre- 
men; H. A. Haskell, National Union. 





Wait for Repeal of Law 

It has become apparent that the fight 
which the insurance companies through 
State Auditor Bleakly have been mak- 
ing on the Iowa statute which compels 
a foreign company doing business in 
Iowa to pay a filing fee of $1 per $1,000 
on its capital stock, or pay a penalty 
of $100 per day for its neglect, has had 
its effect. Since the commercial clubs 
of the state joined in the fight on the 
law it is announced that the law will 
not further be enforced. Attorney 
General Byers has had continued the 
numerous cases started against foreign 
corporations for the collection of pen- 
alties. Mr. Byers states that these con- 
tinuances mean that he will not prose- 
cute the cases, but will wait for the next 
legislature to take some action. If the 
law is not repealed the cases will be 
prosecuted, and in addition new cases 
will be started against every other cor- 
poration which has not paid up, which 
would include a number of insurance 
companies. But it is expected that the 
law will be repealed and a substitute 
enacted. In this case the state will 
drop its prosecutions and no more will 
be started. 

Attorney General Byers has assured 
Secretary of State Hayward that he will 
recommend the repeal of the statute 
when the next legislature convenes. 





Geo. D. Markham—The well known St. 
Louis local agent and ex-president of the 
National Agency Association, Geo. D. 
Markham, will soon go abroad and tour 
through Egypt. 


| 





MISCELLANEOUS NOTES 


The National Union of Pittsburg will | 


move to the new Oliver buildin 
as it is completed. It will be 
finest office building. 


From an analysis of Receiver Hill's 
last report upon Walla Walla receiver- 
ship affairs, one gathers that creditors 
have no occasion for enthusiasm. Roughly 
summed up, the assets that are not in 
dispute cannot be found. 

At the annual meeting of the Girard 
the resignation of Secretary Edwin 
Merrill was accepted and the office of 
secretary and treasurer was combined, 
which office will be filled by the former 
treasurer, E. J. Thomason. 


H. B. Guernsey has resigned as fire 
manager of the Phoenix Assurance in 
London, after forty-seven years’ service, 
and E. A. Boston, subfire manager, has 
been appointed fire manager. R. F. Kelly 
becomes foreign superintendent and A. W. 
Hardy home superintendent. 

Baltimore board decides that all busi- 
ness in the middle department territory 
in Maryland outside of Baltimore's five- 
mile limit shall be sent to the associa- 
tion stamping office at Baltimore. Frank 
Lock, manager of the Atlas, was present 
at the meeting and urged such action. 

The Scranton Fire has canceled its 
agency with Chetwood:& Co. of Phila- 
delphia for the writing of surplus lines. 
It is not seeking a large volume of such 
business and any of that class which is 
accepted during the next several months 
will be handled at the home office of the 
company. 


POINTERS ws 


FOR LOCAL AGENTS. 


as soon 
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Question—1. 
whether a company would be liable for 
return premium to assured where the 
assured has taken other insurance with 
another company before cancelling the 
first company’s policy, which did not 
permit other insurance. Would the first 
company be liable for the return pre- 
mium or otherwise, in view of the fact 
that the policy had been invalidated 





I would like to know | 


by the assured taking other insurance | 


before cancelling the first company’s 
policy. 

2. We would also like to know 
pany has had full value received where 
an agent had contracted a debt with a 
merchant and then sold the said mer- 
chant insurance and credited the same 
on his account. Can the assured hold 


and tender a return of the premium or 
it will be taken to have waived the con- 
dition. Therefore, if your question re- 
fers to a claim after a loss, on which 
the company has denied liability, the 
unearned premium must be returned. 
If, however, a year or two after the 
policy was written, and before a loss, 
the assured should come in and claim 
a return premium on the ground that 
the policy had been made entirely void 
by his taking other insurance, or keep- 
ing gasoline on the premises, or some 
other reason, it seems under the sec- 
ond class of decisions he would not be 
entitled to anything. That is, the pol- 
icy is not void ipso facto, but only if 
the company elects to treat it as void. 
We have not been able to learn of any 
decisions that would throw a better 
light on this point. 

2. The law does not consider that 
the premium has been paid so as to 
bind the company where an agent takes 
goods from a merchant in payment of 


‘the premium, or allows the premium 


to be set off against his account. 
company could 


The 
probably collect the 





NOT GUILTY 


Not Guilty. I Read “The Western 
Underwriter” and “Pointers” 


The foregoing was the reply a 
prominent company received 
written on the bottom of a cir- 
cular it had sent out warning its 
agents not to use rubber stamp 
Signatures on policies and en- 
dorsements. 











premium from the merchant notwith- 
standing the transaction between the 
latter and the agent. The assured, how- 


| ever, might show facts on which the 


court would hold, not that the premium 


| had been paid, but that payment had 


the company liable for loss, or in other 
words can the company serve a notice | 


on the assured that it will not be 
liable for nonpayment of premium as 


no value had been received, the agent | 


being irresponsible and the company 
could not collect from him? 
Answer—1. It is universally held by 
the courts that where a company de- 
nies liability on the ground that the in- 
surance ceased to be in force before the 
fire occurred, it must tender the un- 
earned portion of the premium, that is, 
the proportion of the premium that 
covered the period following the date 
on which the policy became void. It 
has also been held by some courts that 
if a company learns of any circum- 
stance that, under the terms of the 
policy, renders the insurance void, it 
must immediately notify the assured 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high class English 
Companies for SURPLUS BUSINESS: 





Central Insurance Co.ofLondon Essex & Suffolk Equitable of England 


Northwestern of Liverpool 


Legal Ins. Co. of London 


BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 





em 


. | been wai iti 
whether the laws consider that a com- | aived so far as the condition 


making the policy void for nonpayment 
was concerned. In short, the company 
is not liable unless the assured can 
prove more than is stated in the ques- 
tion. 

It is not necessary to serve notice to 
avoid liability, although such a notice 


| might result in payment of the pre- 


mium. 
The facts given are not like the case 
where an agent extends credit. This 


transaction negatives the idea of credit 
| being given. 


The parties supposed the 
premium was paid, whereas in law it 
was not paid. 


That provision of fire insurance poli- 


cies requiring proof of loss to be “ren- 
dered within sixty days after fire has 


| occurred” has led to law suits in many 


states of the Union. 

These suits have often been decided 
in favor of the companies’ contention, 
that in order to meet requirements of 
the clause the proofs must be received 
by the company within the time men- 
tioned. 

The question has, however, been 
again decided, so far as the state of 
New York is concerned, by the court of 
appeals in the case of Peabody vs. Sat- 
terlee in which it was held that depos- 
iting proofs of loss in the mail on the 
sixtieth day after fire occurred was not 
compliance with the provision of the 


| policy; that in trusting proofs of loss 


| 


Only legitimate surplus lines at full tariff rates entertained on the 


heavy value risks after the capacity of the local agents is exhausted.— | 
Your business protected.— Strong Companies. — Standard form policies 
issued without a Warranty Company.—Losses adjusted and paid through | 
this office. Prompt attention. Applications may be addressed to 


Keep this **‘ Ad"—You may Need our Facilities. 


HERBERT DARLINGTON 


171 La Salle Street, CHICAGO 


to carriage by mail the assured as- 
sumed all risks of their reaching their 
destination within the prescribed time; 
that the burden of performance is on 
the assured and that the question of 
ways and means is one alone for the as- 
sured to consider.—Firemans Fund 
Record. 


SHIPMAN & WAYNE 


159 La Salle Street 
CHICAGO 


Agents for Milwaukee Fire, Virgin 
State, Hawkeye, State, Calumet 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CHICACO 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 





OLDEST IN CHICAGO LARGEST IN ILLINIOS 








INSURANCE IN FORCE 


FIFTY MILLION DOLLARS 





FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President? 


In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


address Chas. M. Turner, Generatgmanager 











Sell Life Insurance 


If you have selling ability 
or think you have, use it 
ina field that will pay you 
well now and in the future 


THE PRUDENTIAL WANTS AGENTS 
WRITE TO-DAY FOR PARTICULARS 





The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 
JOHN F. DRYDEN 


Home Office 
President 


NEWARK, N. J. 


THE MUTUAL LIFE 
INSURANCE COMPANY 
OF NEW YORK 
Strongest in the World 


Largest Margin of Assets in Excess of Legal Liabilities. 

No Company More Economically ‘Managed today. 

No other company has, by i increasing its scale of annual 
dividends four years in succession (1906, 1907, 1908, 
1909), reduced premium payments so rapidly 


Oldest in America 


For terms to producing agents address: 


GEO. T. DEXTER, Second Vice-President 
34 Nassau Street : : : t New York, N. Y. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, purchasing 
a PENN MUTUAL POLICY, containing PENN MUTUAL VALUES makes an 
INSURANCE PROPOSITION which in the sum of ALL ITS BENEFITS is un- 
surpassed for net low cost and care of interests of all members 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January |, 1909, rates were reduced and values increased to 
full 3 per cent reserve 


Union Central Life 


OF CINCINNATI 


Has several good openings for first-class men. It is the Com- 
pany of companies for the agent who will make an aggressive 
campaign for business, and who wants to win in competition 


The Union Central earns the highest rate of interest on its 
investment of all American companies 


The Best Company for the Policyholder 


JESSE R. CLARK, President, or 


Address “Ai LAN WATERS, Sup't of Agents 











BE A GENERAL AGENT 


Communicate with the 


Pittsburgh Life 


and Trust Company 


Assets more than - - - - $23,000,000 
Income more than - - - - $ 4,000,000 
Home Office, - + PITTSBURGH, PA, 


W.C. BALDWIN, President 








1s94 — —_— — — — 1909 


The State | Life Sees Co. 


Indianapolis, Ind. 





Unequalled in Splendid Achievement— Management Economical— Growth Unpar- 
alleled— Security of Every Policy Guaranteed by Deposit with the State of Indiana 


Assets, December 31, 1908, $7,378,853 
RECENT GAINS 


Surplus, $860,562 


| 1906—$1,226,696 $ 74:309 
Admitted Assets:< 1907— 1,001,409 Surplus: 27,775 
1908— 1,023,700 153.161 


Unusually Attractive Agency Contracts— Liberal Commissions — Renewals on 
New Plan— Contracts Direct with Company 


Address all Communications on Agency Matters to CHARLES F. COFFIN, 
Second Vice-President, 1231 State Life Building 
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COMPANY official remarked the 
A other day that the modern life 

policy owing to competitive con- 
ditions, had been liberalized to that ex- 
tent that it had become too expensive. 
He would be glad, he said, to purchase 
insurance with the only nonforfeiture 
condition being paid-up insurance. He 
would eliminate cash, loan and other 
values than paid-up. 

In other words, he would have the 
policy reduced as nearly as possible to 
absolute protection without the frills. 

There is meat in this official’s com- 
ment. Life insurance has become ex- 
pensive. Each liberal condition has 
added something to the cost. The 
great hold the fraternals have on the 
people is the fact that their indemnity 
is so much less expensive. Unfortu- 
nately the indemnity offered by most 
of these societies is not reliable. How- 
ever, if® would seem that there is a 
market for a policy that is free from 
conditions that add to its cost aside 
from the mortality and reasonable ex- 
pense. 

Another point advanced by this same 
official was that if a man has $25, $50 
or any sum to invest in life insurance, 
he should be privileged to purchase as 
much paid-up insurance as the amount 
will buy. He would allow a small fee 
for medical inspection until the as- 
sured had accumulated $500 paid-up in- 
surance and then would require a reg- 
ular medical examination. 





The life companies expend annually 
$5,000,000 for medical examinations. 
This large sum should be able to get 
the best medical talent in the country. 
It should attract not only men of the 
finest professional attainments but 
those who also possess breadth of view, 
common sense and a knowledge of men 
other than as physical beings. 





The insurance department of South 
Carolina requires some data as to how 
policyholders of mutual companies vote 
at annual elections. In a time when 
everything is going satisfactorily, the 
Policyholders evince but little interest, 
and the figures as to persons voting and 
proxies do not indicate anything in 
particular except that in periods when 
there is no dissatisfaction but few peo- 
ple vote, and the same experience holds 
good in politics. The following are the 
Teports: 

Fidelity Mutual Life—Persons pres- 
ent, 79; proxies, 500; policies outstand- 
ing, 58,950. 

Mutual Benefit Life—Persons pres- 
ent, 59; proxies, 11,263; policies out- 
Standing, 200,819. 

Mutual Life of New York—Persons 
Present, 93; proxies, none; policies out- 
Standing, 639,746. 

New England Mutual Life—Persons 
Present, 495; proxies, none; policies out- 
Standing, 78,537. 


| New York Life—Persons present, 62; 
| proxies, none; policies outstanding, 
| 978,209. 

Penn Mutual Life—Persons present, 
1,715; proxies, none; policies outstand- 
ing, 177,518. 

Phoenix Mutual Life——Persons pres- 
ent, 27; proxies, none; policies out- 
standing, 59,770. 

Reserve Loan Life—Persons present, 
9; no exact record of proxies kept; pol- 
icies outstanding, 6,130. 

Security Mutual Life—Persons pres- 
ent, 139; proxies, none; policies out- 
standing, 26,671. 

State Mutual Life—Persons present, 


| setting forth the probable percentage of 
promotion expense to capital and surplus. 
In some instances where information is 
not forthcoming the fact is stated and the 
suggestion is made that any one being 
approached to take stock should require 
that this be furnished by some one in 
authority. For instance take the Virginia 
bulletin. The following shows how the 
commissioner treats the subject: 

OLD DOMINION LIFE: In process 
of organization. The bureau is informed 
by the parties interested that the com- 
pany does not intend to make use of pro- 
fessional stock brokers; that not one dol- 


lar goes to promotion expenses, and the 
expense of organization will not exceed 


| 














Established 1885 


NORTHWESTERN NATIONAL 


LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 








E. W. DECKER 
Vice President Northwestern Nationa! Bank 
GEO. E. TOWLE 
Vice President and Treasurer 
L. K. THOMPSON 


President 


DIRECTORS | 
| 


JOHN T. BAXTER 


General Counsel 


Vice President First National Bank 
A. A. CRANE 
Vice President Northwestern National Bank 
B. F. NELSON 
President Hennepin Paper Co 
W. J. GRAHAM 
Vice President and Actuary 


C. T. JAFFRAY 
| 





Total Paid Policyholders . 
Insurance in Force . ° 
Surplus —_ - 














JANUARY 1, 1909 


$ 5,681,953.23 | 
7,333,527.25 |) 
23,901,654.00 |) 
203,805.57 || 
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Desirable Agencies Open to Men of 
Ability and Reliability 





159; proxies, none; policies outstand 
ing, 48,595. 

A number of insurance commissioners 
have issued public statements, pointing 
out the heavy expense in many conpany 
promotions, which are largely stock-job- 
bing enterprises. In the annual reports 
of some of the departments, the same sub- 
ject is treated. The resolutions passed 
hy the insurance commissioners in an- 
nual convention also have been widely 
published. While there are no laws giving 
the commissioners jurisdiction over com- 
panies in process of organization, yet they 
can exert a moral influence by issuing 
warnings. Some of the departments are 
now publishing bulletins and not only 
comment on the stock selling propaganda 
in general but take specific companies, 








116 percent. The bureau of insurance is 
| satisfied that the proposed method of pro 
moting this company is free of objection- 
able features. 

A representative of the RELIABLE 
LIFE, of Indianapolis, Ind., was recently 
in Virginia endeavoring to place stock 
of this company. The _ representative 
admits that the cost of placing the stock 
is not less than 20 percent of its selling 
price. 

AMERICAN BANKERS, Chicago: 
Par value of stock, $10: selling price, 
$25; allowable cost of promotion, $7 per 
share. Representative admits that the 
probable cost of placing stock on the 
market will be about 20 percent of the 
selling price. 

Inquiry has been received in regard to 
stock of the GREAT SOUTHERN 
AGENCY COMPANY, of Memphis, 
Tenn. : 
tion concerning this company and, there- 
fore, cannot advise the public. 





| within the loading. 


UNITED INSURANCE COMPANY, 
Chicago, Ill.: Stock salesmen in connec- 
tion with the promotion of this company 
reported active in the south. In view of 
the past record of the promoters, the 
bureau cannot recommend the public of 
this state to invest in the stock of this 
company. 


Commissioner Beedle of Wisconsin, in 
his 1908 report calls attention to the old 
method of reporting the loading and 
insurance expenses and the new one in 
that state where the items are separated 
He presents a table showing the previous 
method and one based on the new re 
quirements for purposes of comparison 
He the the old 
method is seen as it compelled an eco 
nomical, well established company to re 
port expenses far above the loading where 


a new, extravagant preliminary term com 


declares weakness of 


pany perhaps reports its expenses well 
He asserts that both 


companies have the expenses on a policy 


| distributed much the same, the heaviest 


The department has no informa- | 


expense coming in the first policy year 
and both companies have to meet these 
Under Sec. 1950 m. of the 
Wisconsin law companies are permitted 
to make assumptions for the first year 
expense but are required to keep their 
expenses within the assumptions so made 
Mr. Beedle there 
doubt that companies in being compelled 
to place 


expenses. 


states that can be no 
a limit on their expenses have 
been encouraged to make substantial re 
ductions in actual expenses in addition to 
the saving which the new law has given 
to policyholders in compeling a reduction 
of the premium itself 


remarkable that 
should fall into error im 
bank insurance, basing 
its results on the operations of the two 


It is rather 
cago Tribune 
praising 


the Chi 
savings 


Massassachusetts savings banks that have 
adopted the plan, when intelligent life 
underwriters readily see that it has not 
met with success that even they antici- 
pated. One of the companies in com- 
menting on this subject says: 

The results of savings bank life insur- 
ance in the commonwealth of Massa 
chusetts have just been published, being 
the annual statements of the Whitman 
Savings Bank and the People’s Savings 
Bank for the year ending Oct. 31, 1909. 
The former had in force upon that date, 
273 life policies for $91,832; 1,169 endow 
ment policies for $438,460; and 45 insur 
ance and annuity policies for $19,799, a 
total of 1,487 policies for $550,091, an 
average of $370 per policy, and the latter, 
108 life policies for $44,528; 830 endow 
ment policies for $352,686; and 96 in 
surance and annuity policies for $45,456, 
a total of 1,034 policies for $442,670, an 
average of $428 per policy. This is rather 
an insignificant showing in comparison 
with the 19,687,675 industrial policies for 
$2,668,919,696 in force Dec. 31, 1908, of 
which 4,366,063 policies for $594,141,679 
were the new issues of the year. If con 


trasted with ordinary insurance the dis 
parity is more striking, the regular com 
panies having in force upon the same 
| date, 6,164,730 policies for $11,850,032,581, 
' of which 800,784 policies for $1,468,934,726 
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were the new issues of 1908. Of course 
savings bank life insurance is in its in- 
fancy, but the effort to dispense with the 
services of agents, notwithstanding the 
fact that the banks named had consider- 
able contributions for missionary work as 
well as the voluntary services of a num- 
ber of influential people, has not proven 
the glittering success which its projectors 
sanguinely predicted. We still pin our 
faith to the agency staff, which faith has 
been justified by their works. 





A. M. Best in Best’s Life Insurance 
News discusses an old question, “how 
much life insurance should a man carry.” 
He feels that the subject should be par- 
ticularly considered by professional men. 
He thinks that life insurance to many 
opens the only way to make proper pro- 
vision for the family. 

Take a man with $7,500 income. He 
should carry $100,000 life insurance. At 
age of 35 he could do this on the ordinary 
life plan for $2,500 and for less on the 
nonparticipating plan. This $100,000 prop- 
erly invested will yield $4,500 or $5,000 
a year. 

If a man’s income will not justify 
$2,500 outlay for insurance he should 
carry convertible term until he is justi- 
fied in having it charged to a better 
policy. 

Mr. Best believes that many men have 
not had the $100,000 proposition pre- 
sented to them in a way that is practical. 
Most men, he declares, are underinsured. 
He recalls a man with $10,000 net annual 
income who carries but $30,000 life in- 
surance, which will not be nearly ample 
for his family to live on. 





Manager L. A. Greenwood of the 
Travelers in Chicago tells an impressive 
incident of his work that should appeal 
very strongly to young men. At one 


time he had a young man 21 years of age 
soliciting life insurance. He worked 
twelve months on young men, unmarried, 
securing twelve risks, all between the 
ages of 18 and 23, the beneficiary in 
each case being the mother. 

One time when a vice-president of a 
big company was in Mr. Greenwood’s 
town, the latter called his attention to 
these applications and the official asked 
the privilege of looking over the copies. 
After a critical survey he said: 

“If any one of these young men desires 
employment at our office I’ll employ 
him without further investigation, mere- 
ly taking the facts endorsed by these 
applications as being sufficient recom- 
mendation. 

“When young men take the step these 
have it shows thrift, a desire to save and 
protect their mothers, foresight and in- 
dustry. It convinces me that they are 
not selfish and that they are looking out 
for the future.” 

It is a valuable lesson to be presented 
tc young men. It shows they have good 
judgment. 





USES MOTORCYCLE 

Robert E. Swetland of Watertown, 
S. D., representing the Equitable Life 
of Iowa, uses a motorcycle in country 
soliciting. It attracts attention and 
with a little friendliness leads to many 
acquaintances. He will often ride out 
of his way to visit a farmer of some 
wealth and influence, tell him frankly 
he just came to visit him and get ac- 
quainted. If the farmer doesn’t want 
to talk insurance he feels nevertheless 
that the time is well spent. He calls 
it building for the future. 





STORY OF A TORN POLICY 


C. J. Doyle of Greenfield, Ill., attorney for the Illinois department, who has 
just been appointed Illinois state fire marshal, gave an eloquent address at the IIli- 
nois Life’s banquet in Chicago last week. Among other features of his talk was 
one that can be used by agents to combat the objection a wife often makes to her 


husband taking life insurance. 


Mr. Doyle cited a case in his home town. He attended to settling the estate 
of a young man who died. Among the other papers was a life insurance policy. 


Mr. Doyle noticed it had been torn in two and then pasted together. 
Here is her story: 


the widow the cause of the mutilation. 


He asked 


“After John and I were married, he brought home this policy to show me he 
was making provision for me in case of his death. The horror of the thought over- 


came me. ¢ 
braided him for it. 


It seemed to forebode the dreadful visit. I 
I tried to snatch it away and throw it in the fire. 


I was superstitious. I up- 


In the effort 


the policy was torn. He picked it up and pasted it together. 


“This now is about all our two children and I have left. 
I am thankful now that he had foresight. 


wise. 


John was loving and 
It will enable us to live. It is the 


only light in this calamity. Both my husband and the agent who sold the policy to 
him sleep in our cemetery. I bless them both. The agent performed his service 
in inducing John to take a policy, and John showed his devotion in taking it. I’m 


thankful for the proceeds o 


this sacrifice and evidence of affection. 


No wife for a 


moment should object to her husband properly protecting his dependents.” 





Among the Companies 





The Northwestern Mutual announces 
that the issue of deferred annuity con- 
tracts has been discontinued, there be- 
ing no demand for that form sufficient 
to justify its continuance. 





Flitcraft’s “1908 Cash Dividends and 
Net Cost of Insurance” shows the fol- 
lowing as the net cost in 1908 on a 20- 
payment life policy issued at age 35 in 
1905 in various companies: 





Berkshire Life 2. 
Connecticut Mutual .... Y 
Equitable Life of N. Y. . 
4 [a reRe nae 33.22 
i ME i, Béccccevecscccceeceese 81.64 








New England Mutua 
Northwestern Mutual 





For some months the Hartford Life 
has been sending circular letters to 
men in various parts of the country 
where it has agencies announcing its 
desire to send them a valuable memo- 
randum book on return of a card which 
was enclosed, on which the recipient 
was to write the date of his birth, 
amount of insurance carried, name and 
address. Aside from signing the card 
no obligations were placed on the re- 
cipient except to treat considerately 
representatives of the company that 
might call upon him. Undoubtedly 





many prospects were secured in this 
way. 





Here is the dividend record of an 


Original GRNNPEMES ccccscccccsccscsses $2,000.00 
idend additions declared on policy.. 2,479.00 

Policy and additions.............. $4,479.00 
Additions surrendered ..............- 128.00 


Amount of claim paid by company .$4,351.00 
i $2,525.78 


47 annual premiums paid..... 


Less cash dividends used.... 109.0 
Net amount of premiums paid..... 2,416.70 
pO eee re $1,934.30 





The Hartford Life has gotten out a 
monthly income policy continuing for 
twenty years or for life. These policies 
are written on either the participating 
or nonparticipating plan. 





The cash surrender values granted 
under Northwestern Mutual policies 
begin the second year (except on ordi- 
nary life) and are the full reserves less 
a surrender charge which is $10 per 
$1,000 for the first five policy years, 
thereafter reduced $1 annually until it 
disappears the fifteenth year. 





The Pacific Mutual Life has gotten 
out a monthly income policy, both on 
the twenty-year and continuous plan. 
It will have both participating and non- 
participating policies. is 





During 1908, 634 persons insured 
their lives in the Northwestern Mutual 
under policies insuring $25,000 to $100,- 
000 each. The aggregate insurance so 





issued was $22,169,000, or an average 
per single life of $34,970. Thus nearly 
one-fifth of the business written was 
on large policies of over $25,000 each. 
— the average policy is only 
2,500. 





The Girard Life, of Philadelphia, has 
gotten out a new policy which gives 
annually increasing insurance. For ex- 
ample, on a twenty-payment life policy 
for $10,000, age 35, premium $394.50, 
the beneficiary would receive $200 addi- 
tion each year, so that if death occurs 
within the twentieth year, $4,000 addi- 
tional will be paid. 

For each age under each class of pol- 
icy: the assured can provide a certain 
additional sum in case of death or by 
an extra premium can provide for twice 
that sum. In case of the twenty-pay- 
ment life policy referred to instead of 
providing for $200 increase each year, 
he can provide for $100, the premium 
being $380. 

The policy furnishes disability pro- 
tection, the company agreeing to pay 
the premiums when due in case of total 
and permanent disability and they shall 
not become a lien on the policy. The 
values will not be impaired by this ac- 
tion. 

Dividends are - at the end of five 
years and annually therafter. 





NEEDS SOME OF BOTH 


The Pacific Mutual Life calls atten- 
tion to the excellent excuse the 
monthly income policy gives an agent 
to go to his old assured and soligit them 
for more insurance. Most of the insur- 
ance now in force is payable in lump 
sums at death. This will be available 
in meeting the expenses usually attend- 
ant upon a man’s death and settling up 
his estate. In addition to that the agent 
can show the assured the advantage of 
insurance to provide a permanent and 
steady income for his family. 





COLLECTS BUSINESS CARDS 


A city agent says he finds the plan 
of collecting business cards an excel- 
lent one. He tries to get a card from 
every man he sees. 
name, address and business. On the 
back is jotted down other items of in- 
terest. These cards are classified. The 
live prospects are kept by themselves 
because they require immediate atten- 
tion. Others are not urgent and can 
be delayed. Each day the cards are 
gone over and those requiring immedi- 
ate attention are called on. 





It gives the man’s’ 
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The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Seoretary 


New Business Paid-For 


3906 . + © © e 93,563,452 
——- + «+ « « « 102,233,634 
eee ee ee 109,773,709 
Each year larger than any in the previous 
history of the Company. 

Cc d Busi 1858 

















) gqgeenerer- MEN will note the significant in- 
crease in The Northwestern’s new business dur- 
ing the past four years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


Expenses Mortality Interest 

1905 12.15 67 4.73 

1906 11.76 59 4.72 

1907 11.81 58 4.76 

| 1908 10.76 59 4.84 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 

See The Northwestern’s policy contract with its 
Dividend Options, Paid-up and Endowment Options, 
Options of Settlement and the Premium Lean feature. 

Issues Partnership and Corporation Insurance. 

For further information or an Agency, address 





H. F. NORRIS, 
Superintendent of Agencies. 
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POLICY OF NORTHWESTERN 


SAMPLE OF NEW FORM ISSUED 
FIRST OF YEAR 


Contains Some Small But Important 
Changes from Company’s Con- 
tracts Heretofore in Use 





Herewith is given a sample of the 
new whole life policy of the North- 
western Mutual Life. In general it fol- 
lows the phraseology of the old forms, 
but contains a few important changes. 


Whole Life Policy 
Premiums Payable for Life 
Dividends Payable Annually 
No.... Age 35 
THE NORTHWESTERN MUTUAL LIFE 
INSURANCE COMPANY 

In consideration of the payment of 
twenty-six and 88-100 dollars, the receipt 
whereof is hereby acknowledged, and of 
the annual payment of a like sum to the 
said company, on or before the first day 
of January in every year during the life- 
time of John Doe of Milwaukee, Wiscon- 
sin (hereinafter called the Insured), 
promises, upon receipt of due proof of 
the death of the Insured, to pay at its 
Home Office unto Jane Doe, wife of the 
insured, the sum of one thousand dollars, 
less any unpaid premium or premiums 
for the then current policy year and any 
other indebtedness on account of this 
policy; provided, however, that if there 
be no beneficiary or contingent beneficiary 
surviving the insured, such payment un- 
less otherwise directed by the insured and 
endorsed by the company on this policy 
shall be made to the executors, adminis- 
trators or assigns of the said insured. 

Subject to the rights of any assignee 
and with or without reserving the right 
of revocation, the insured, (1) may desig- 
nate a beneficiary or beneficiaries if none 
be named in this policy, or in the event 
of the death of any person designated; 
(2) and may designate a contingent bene- 


ficiary or beneficiaries whose interest 
shall be expressed in, or by endorse- 
ment of the company on, this policy; 


(3) and may change any beneficiary or 
contingent beneficiary not irrevocably 
designated. If there be more than one 
beneficiary the interest of any deceased 
beneficiary shall pass to the survivor or 
survivors unless otherwise directed by 
the insured and endorsed by the com- 
pany on this policy. No designation, 
direction, revocation or change shall be 
effective unless duly made in writing and 
filed at the home office of the company 
(accompanied by the policy for suitable 
endorsement) prior to or at the time this 
policy shall become payable. 

No assignment of this policy shall be 
binding upon the company until it be 
filed with the company at its home office. 
The company assumes no responsibility 





as to the validity of any assignment, and 
satisfactory proof of assignee’s interest 
must be produced on making claim. 

This policy is issued and accepted by 
the parties in interest subject to the pro- 
visions stated on the second and third 
pages hereof which are a part of this 
contract. 

In witness whereof, The Northwestern 
Mutual Life Insurance Company, of Mil- 
waukee, Wisconsin, has by its president 
and secretary, executed this contract, this 
first day of January, one thousand nine 


hundred and ten. 
Geo. C. Markham, 


President. 
PROVISIONS 


Policy and Application Entire Con- 
tract. 1. This policy and the application 
therefor (a copy of which is attached to 
this policy when issued) constitute the 
entire contract between the parties here- 
to. All statements made by the insured 
shall, in the absence of fraud, be deemed 
representations and not warranties, and 
no statement of the insured shall avoid 
this policy or be used in defense to a 
claim thereunder unless it is material 
and is contained in the said application. 

Agents. 2. No agent of the company 
has any authority to waive forfeitures or 
to make, alter or discharge contracts. 

Reserve. 3. The reserve on this policy 
and any dividend additions thereto shall 
be in accordance with the American Ex- 
perience Table of Mortality, with interest 
at 3 percent. 

Suicide. 4. If within one year from the 
date hereof the insured shall, whether 
sane or insane, die by his own hand, the 
liability of the company under this ey 
shall be limited to the amount of the re- 
serve hereon. 

Incontestability. 5. This policy shall be 
incontestable after one year from its date 
except for non-payment of premium, pro- 
vided, however, that if the age of the 
insured has been misstated, and the error 
shall not have been adjusted during his 
lifetime, the amount payable hereunder 
shall be.such as the premium paid would 
have purchased at the correct age. 

Premium Payments. 6. The insurance 
under this — is based upon annual 
premiums payable in advance, but pay- 
ments may be made semi-annually or 
quarterly, in advance, at the premium 
rates therefor now in use by the company, 
and change from the mode selected to 
either of the ofher of such modes may be 
made on any anniversary of the policy. 
No premium after the first shall be con- 
sidered paid (except it be duly charged 
as a premium loan) unless a receipt 
signed by the president or secretary of 
the company and countersigned by an 
agent authorized to receive such premium, 
shall be given therefor. Should default 
be made in the payment of any premium 
this policy shall cease and determine ex- 
cept as hereinafter otherwise provided. 

Grace. 7. A grace of thirty-one days, 
during which time the insurance shall 
remain in force, will be allowed for the 
= of every premium except the 

rst. 

Reinstatement. 8. This — will Be 
reinstated at any time within five years 
succeeding default in premium payment, 





upon evidence satisfactory to the com- 
pany of the insurability of the insured 
and payment of all premium arrears with 
interest at the rate of 6 percent per 
annum, and the payment or reinstatement 
of any indebtedness which existed at the 
time of such default with interest from 
that date. 

Dividend Options. 9. This policy while 
in force except as extended term insur- 
ance shall participate in the surplus of 
the company, and the company will annu- 
ally determine and account for the divisi- 
ble surplus accruing hereon until all 
surplus found to have arisen from this 
policy shall have been returned. 

The current dividend each year, at the 
option of the owner of the policy, may 
be: (a) withdrawn in cash; or (b) applied 
to the payment of premiums; or (c) ap- 
plied to the purchase of non-forfeitable 
participating paid-up additions to the 
policy; or (d) left to accumulate to the 
credit of the policy and withdrawable on 
any anniversary thereof, at such rate of 
interest not less than 3 percent, credited 
annually, as may be determined by the 
company. Unless the owner of the policy 
shall otherwise elect in writing, dividends 
will be paid in cash. 


Paid-up and Endowment Options. 10. 
Whenever the reserve on this policy 
and existing dividend additions at the 
end of any policy year shall equal or 
exceed the net single premium for the 
attained age of the insured by the Amer- 
ican Experience Table of Mortality with 
interest at three r cent for an amount 
of insurance equal to the face amount of 
this policy, the company, at the written 
request of the insured, will endorse the 
policy (subject to any existing indebted- 
ness) as participating paid-up insurance 
for such an amount as the said reserve 
will purchase at the premium named; or, 
whenever said reserve at the end of any 
policy year shall equal or exceed the face 
amount of this policy, the company upon 
a full and valid surrender of the policy 
and all claims thereunder will pay as a 
matured endowment, the amount of said 
reserve less any existing indebtedness to 
the company on account of this policy. 

11. NON-FORFEITURE AND LOAN 
FEATURES. The following provisions 
relating to the Non-Forfeiture and Fea- 
ture of this policy shall become operative 
only after payment of premiums for two 
full years, and no request, revocation or 
change in connection with such provisions 
shall become effective unless duly made 
in writing and filed at the home office of 
the company: 


* * * 


Basis of Surrender Values. 
cash surrender value of this policy at any 
time prior to default in premium payment 
or within the thirty-one days of grace, 
will be then reserve on the policy and 
any dividend additions then existing, less 
any indebtedness to the company on ac- 
count thereof, and less also a surrender 
charge, on the amount insured which dur- 
ing the fifth or any previous policy year 
shall be at the rate of ten dollars pn 
$1,000 of insurance and which thereafter 


lla. The 





shall diminish annually at the rate of one 
dollar per $1,000 of insurance. 

Premium Loans. lib. Upon request of 
the insured, together with the beneficiary 
and assigns if any, made prior to default 
in premium payment, the premium or 
premiums thereafter falling due, during 
the time any such request shall remain 
unrevoked and not id when or before 
due, will be char as a premium loan 
with interest at the rate of five per cent 
per annum, providing the then cash sur- 
render value (as stated in the preceding 
paragraph numbered lla) less five per- 
cent shall be sufficient to cover such loan. 
rd premium loan may be repaid at any 
time. 


Extended and Paid-up Insurance Op- 
tions. llc. Upon default in premium 
payment, unless the remium be paid 
within the thirty-one days of grace, the 
face amount of the policy and any exist- 
ing dividend additions, less any indebted- 
ness to the we on account thereof, 
will be extended automatically as non- 
articipating term insurance for such 
ength of time from the date of such de- 
fault as the then cash surrender value 
(as stated in the preceding ragraph 
numbered lila) will pny -y at the net 
single premium rate for the attained age 
of the insured according to the American 
Experience Table of Mortality with inter- 
est at 3 reent. 

11d. pon request of the insured, to- 
gether with the beneficiary and assigns if 
any, made prior to default in premium 
payment or within the thirty-one days of 
grace and including a waiver of the auto- 
matic extended term insurance feature, 
participating paid-up insurance will be 
secur upon default in premium pay- 
ment, unless the premium aid within 
the thirty-one days of grace, for such an 
amount as the then cash surrender value 
(as stated in the preceding paragraph 
numbered lila, but exclusive of any in- 
debtedness which shall remain as a lien 
against the policy) will provide at the 
net single premium rate for the attained 
age of the insured according to the Amer- 
ican Experience Table of Mortality with 
interest at 3 percent. 


* * * 
lle. Change from automatic extended 
term insurance to paid-up insurance, or 


vice versa, may be made in accordance 
with their respective provisions, if the 
policy be not then in premium default for 
more than thirty-one days. 

Cash Surrender and Loan Options. 11f. 
Upon request accompanied a J a full and 
valid surrender of this policy and all 
claims thereunder, the company will pay 
the then cash surrender value thereof, 
which while the policy is in full force 
including the thirty-one days of grace, 
shall be as stated in the preceding para- 
graph numbered lla, and subsequent 
thereunto shall be the full reserve on the 
form of insurance then in force less any 
indebtedness to the company on account 
thereof. 

lig. Upee request and the sole secur- 
ity of this licy properly eustgnes, 

nsu 


the 
company, unless extended term rance 


























H. Ww. JOHNSON, Presidemt 
Financial Condition January 1, 1910. 
Ledger Assets, January 1, 1909, . ° ° - $204,569.48 Brought Forward, . ° ° ° ° ° $265,253.78 
INCOME FOR 1909. OTHER ASSETS 
Premium Income, . ° ° - $121,796.65 Interest Due and Accrued, Net Deferred and Uncol- 
Interest, . . . . . . 9,391.39 lected Premiums ‘ ; ; : . § 13,170.83 
— ‘ ‘ i . J -18 Sa 
anne Recaeee = 1 192 Total Assets, . ‘ . . ° . $278,424.61 
Total Income, - 8 ° - $146,192.22 — ) eauct Furniture and Fixtures, Agents’ Debit Bal- 
Total, . . . ; ° - $350,761.70 ances, Premium Notes, ° ° ° . 18,221.04 
DISBURSEMENTS FOR 1909. Admitted Assets, . . ° . ° $260,203.57 
Death Losses Paid, ° ° ° - $§ 11,000.00 LIABILITIES 
Surrender Values, ; ‘ . 2,605.79 Net Reserve on Outstanding Policies . ; - $128,470.73 
Dividends, - = «+ + + SESS Other Liabilities, . . . «© «  . 3,054.97 
Commissions, . . . ‘ . 28,316.53 Capital Stock, , . $113,960.00 
Salaries of Officers and Home Office Unassigned Funds, : 14,717.87 
Employes, ° ‘ ° ° - 10,459.08 
All other Disbursements, viz: Advertising, Susyius to Pettey Halders, ‘ 2 $128,677.87 
Printing, Stationery, Postage, Tele- Total Liabilities, , $260,203.57 
————_—_—_— 
— z icine a hing ——. Insurance in Force . $3,715,875.00 
Traveling and Agency Expenses, - 24,644.03 Gr Bs > : orenanat 
Total Disbursements, . . . : : . $ 85,507.92 Gain for 1909, . : 63,202.91 
Ledger Assets December 31, 1909, - $265,253.78 Surplus to Policy Holders, ° ‘ ° 128,677.87 
Carried Forward. Gain for 1909, . ° ‘ . ‘ . 13,919.24 
° te a i 2 
“~~... 3. kd kd 
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be in force, will advance at a rate of in- 
terest not exceeding 6 percent per annum, 
an amount which with the interest, and 
any unpaid premium or premiums, for 
the then current policy year shall equal, 
or at the option of the insured be less 
than, 95 percent of the cash surrender 
value of the policy and of any existing 
dividend additions at the end of such 
year. Failure to pay either loan or inter- 
est shall not avoid the policy unless the 
total indebtedness to the company on ac- 
count thereof shall equal or exceed the 
cash surrender value of the policy and 
any existing dividend additions, nor un- 
til thirty-one days after notice shall have 
been mailed to the last known address of 
the insured and of any assignee. 

1lh. The company shall have the right 
in a time of general financial depression 
and in order to conserve the interests of 
all its policyholders to defer payment of 
the cash value, or the making of the loan 
(unless for the purpose of paying re- 
newal premiums on policies in this com- 
pany), for a period not exceeding ninety 
days. 
TABLE OF LOAN AND SURRENDER 

VALUES 


This table is based upon a policy of 
$1,000 free from indebtedness and with- 
out dividend additions. The values stated 
will apply pro rata to the amount of this 
policy and due allowance will be made 
for any dividend additions continued in 
force and also for any portion of a year’s 
premium paid over and above the pre- 
miums for the full number of Fd in- 
dicated. Indebtedness will be adjusted as 
stated in the policy. 


Paid Extended 


Cash up Insurance 
Value Policy Yrs. Days 
$ 16 $ 37 1 297 
29 67 3 122 
43 97 4 313 
58 127 6 132 
73 158 7 332 
90 189 9 122 
106 220 10 220 
123 250 11 258 
141 279 12 236 
158 309 13 158 
176 337 14 31 
195 366 14 222 
214 393 15 10 
233 420 15 127 
261 445 15 195 
270 469 15 238 
289 492 51 258 
308 515 15 260 
327 537 15 245 
347 559 15 214 
66 579 15 171 


The values in the above table after the 
fourteenth policy year (except those for 
loans which are 5 percent less than the 
corresponding cash values) are equal to 
the full reserve according to the American 
experience Table of Mortality with inter- 
est at 3 percent. The basis upon which 
the table is constructed will apply if this 
policy be continued in force beyond the 
twenty-second year. 

PROVISIONS RELATING TO SETTLE- 
MENT (in lieu of payment in one sum) 
WHEN THIS POLICY BECOMES PAY- 
ABLE 
The insured shall have the right, with 

the privilege of revocation and change, 

to elect, in lieu of payment in one sum, 
either of Options “A,” “B,” or “C,” or that 
the amount payable be distributed under 
two or more of said options; the bene- 
ficilary or beneficiaries when this policy 
becomes payable shall have the same 
right and privilege if no such election 
effected by the insured shall then be in 
force; the beneficiary or beneficiaries if 
of lawful age when this policy becomes 
payable, shall also (subject to the rights 

of any assignee, and if there then be liv- 

ing no contingent beneficiary designated 

by the insured) have the right, with the 
privilege of revocation and change to 
designate a contingent beneficiary or bene- 
ficlaries whose interest shall be as ex- 
pressed in, or endorsed by the éompany 
on, this policy; provided, however— 

* * * 


Amount Payable. Ist. The amount 
payable must equal or exceed $1,000 for 
each option elected. 

Endorsement. 2d. No election, direc- 
tion, designation, revocation or change 
shall be effective unless duly made in 
writing and filed at the home office of 
the company (accompanied by the policy 
for suitable endorsement) prior to or at 
the time this policy shall become payable. 

Deceased Beneficiary. 3d. If there be 
more than on beneficiary, the interest of 
any deceased beneficlary shall, upon satis- 
factory proof of such decrease, pass to 
the survivors unless otherwise directed 
by the insured and endorsed by the com- 
pany on this policy; except that under 
Option “C” only so many of the stipu- 
lated installments, if any, as then remain 
unpaid, shall so pass. 

Rights of Contingent Beneficiary. 4th. 
Unless otherwise directed by the desig- 
nator and so endorsed by the company 
on this policy, the contingent beneficiary 
or beneficiaries, if any, shall, upon satis- 
factory proof of the death of the last sur- 
viving beneficiary, succeed td all the in- 
terest. rights and privileges then pos- 
sessed by such beneficiary; except that 
under Option “C” the interest of any 
contingent beneficiary shall be limited to 
such of the stipulated installments, if 
any, as then remain unpaid. 

Last Surviving Beneficiary or Contin- 
gent Beneficiary. 5th. At the death of 











the last surviving beneficiary if there be 
no contingent beneficiary then living, or 
at the death of the last surviving con- 
tingent eneficiary occurring subsequently 
thereto, the amount retained y the com- 
pany under Option “A” will be paid to 
the executors, administrators or assigns 
of such last surviving beneficiary or con- 
tingent beneficiary upon due surrender of 
this policy; under the same conditions, 
any of the installments under Option “B,” 
or any of the stipulated installments un- 
der Option “C,” then remaining unpaid, 
will be commuted upon the basis of 3 per- 
cent compound interest and paid in one 
sum in like manner. 


OPTION A 


Annuity Extension—To have the whole 
or any part not less than $1,000 of the 
proceeds of this policy at the death of 
the insured retained by the company un- 
till the death of the last surviving bene- 
ficiary or contingent beneficiary, the com- 
pany in the meantime to pay an annuity 
equal to 3 percent of the amount so re- 
tained, the first annuity being payable 
one year after the death of the insured. 

Commutation—At the time any annuity 
payment becomes due the beneficiary, if 
of lawful age, provided the company has 
not been specifically directed to the con- 
trary by the insured, shall have the right, 
upon due surrender of this policy, to 
withdraw the amount so retained by the 
company, in addition to such annuity pay- 
ment, and if said amount be so with- 
drawn the annuity payments shall cease. 

OPTION B 

Limited Installments—To have _ the 
whole or any part not less than $1,000 of 
the proceeds of this policy at the death 
of the insured paid in a specified number 
of annual installments as per the first 
table below, which shall apply pro rata 
per $1,000 of the amount to be so paid, 
the first installment being payable im- 
mediately. 

Change—The number of the install- 
ments may be changed by the insured at 
any time prior to the payment of the first 
installment. 

Commutation— The installments _re- 
maining unpaid will be commuted upon 
the basis of 3 percent compound interest, 
and paid in one sum, at any time when 
an installment is due, upon written re- 
quest of the beneficiary or beneficiaries, if 
of lawful age, and due surrender of this 
policy, provided the company has not been 
specifically directed to the contrary by 
the insured. 

Limited Installment Table—Number of 
installments and amount of each: 25, 


4 77.29; 15%, $81.32; 14, 
$85.94; 13, 091.29; 12, 097.53; 11, $104.92; 
10, $113.81; 9, $124.69; 8, $138.30; 7, $155.83; 
6, $179,22; 5, $211.99; 4, $261.19; 3, $343.23; 
2, $507.39. 

*TIllustration—If payment is to be made 
by 15 installments, the amount of each 
installment will be $81.32 for each $1,000. 

OPTION C 

Continuous Installments—To have the 
whole or any part not less than $1,000 
of the proceeds of this policy at the death 
of the insured converted into an immedi- 
ate life annuity to the beneficiary at the 
then published rate of the company; or, 
paid in either 10, 15, 20 or 25 stipulated 
annual installments of an amount corre- 
sponding in the table below to the num- 
ber of installments selected and to the 
age of the beneficiary at the date of the 
death of the insured, provided that if the 
beneficiary shall survive to receive the 
number of installments. selected, then 
similar installments shall be continued 
throughout the lifetime of the beneficiary. 
The table shall apply pro rata per $1,000 
of the amount to be so paid, the first in- 
stallment being payable immediately. 

Pro-rata Share—If there be more than 
one beneficiary the amount to be so paid, 
unless otherwise directed by the insured 
and endorsed by the company on this 
policy, shall be considered as divided into 
equal parts and the amount of each bene- 
ficiary’s annual installment shall be de- 
termined in accordance with the table 
below for the age attained. 

{The continuous installment tables, be- 
ing the same as in the old policies, are 
omitted here to save space.—Editor. ] 

Participation—All payments under Op- 
tions “A” and “B,” and the stipulated 
payments under Option “C,” will be in- 
creased by such annual dividends as may 
be apportioned by the company. 


USEFUL FOR CREDIT 


Many life men overlook the credit 
feature of life insurance. A large num- 
ber of business men are strictly honest, 
possessing splendid ability and bear- 
ing a good reputation, are able to suc- 
ceed and meet all their obligations 
while they live. Perhaps these men 
desire to borrow money to extend their 
operations. They are without much 
capital. So long as they live they can 
be relied on to pay the interest and 
later on the principal. The death con- 
tingency, however, is a great draw- 
back because the loaner would take 
too big a chance. Here life insurance 
comes in to overcome the death con- 
tingency. Any loan can be protected 
by a policy. It thus becomes a great 
aid to credit. 








UNION CENTRAL DIVIDENDS 
SCALE ON ENDOWMENT FORMS 
FOR 1910 GIVEN 





Cash Bonuses or Paid-up Additions on 
Policies of the Issues of 
1908 and 1907 





The following table shows the cash 
dividends or paid-up additions the 
Union Central Life will grant during 
1910 on endowment policies issued in 
1908 and 1907. 


TWENTY YEAR ENDOWMENT 


Issues Issues 

of 1908. of 1907. 
Age. Prem. Div. Add. Div. Add. 
[eer $47.85 $5.78 $10 $ 6.22 $11 
er 47.95 5.84 10 6.27 11 
C—O 48.06 5.91 10 33 11 
DOs ovuises 48.17 5.98 10 6.41 11 
Sr 48.28 6.05 10 6.48 11 
ns k-o0een 48.40 6.12 11 6.55 11 
C—O 48.54 6.20 11 6.63 11 
. erry 48.68 6.28 11 6.71 11 
ae 48.84 6.37 11 6.80 11 
err 49.01 6.46 11 6.91 12 
arr 49.20 6.57 11 7.01 12 
| reer 49.41 6.69 12 7.13 12 
rr 49.61 6.79 12 7.23 12 
De ekeciare 49.86 6.91 12 7.36 12 
ae 50.12 7.05 12 7.50 13 
Sarr 50.40 7.19 12 7.64 13 
Di xcacewae 50.72 7.35 13 7.81 13 
Sesteorees 51.07 7.52 13 7.98 13 
BPs c200cee 51.45 7.71 13 8.17 14 
rere 51.88 7.89 13 8.36 14 
| eee 52.34 8.11 14 8.58 14 
eee 52.87 8.33 14 8.82 15 
ee 53.44 8.59 14 9.08 15 
| ee 54.09 8.85 15 9.36 15 
BBvccsenses 54.79 9.15 15 9.67 16 
eee 55.58 9.48 16 10.02 16 
err 56.45 9.85 16 10.41 17 
Dicacetes 57.42 10.26 17 10.83 17 
eer 58.50 10.70 17 11.31 18 
| Seer 59.68 11.20 18 11.82 19 
ary 7.66 14.46 22 15.20 23 
DO ccoscave 80.42 19.56 29 20.49 30 

FIFTEEN-YEAR ENDOWMENT 

Issues Issues 

of 1908. of 1907. 
Age. Prem. Div. Add. Div. Add. 
ear $ 65.71 $ 6.71 $10 $ 7.35 $11 
rer 65.80 6.77 10 7.41 11 
air 65.89 6.82 10 7.46 11 
| Ser 65.99 6.89 10 7.53 11 
eee 66.09 6.96 10 7.60 11 
Se cwwnes 66.20 7.03 11 7.67 11 
ee 66.32 7.11 11 7.75 11 
ear 66.45 “33 th 13s . 

er 66.59 2 u 

30 3 7.39 11 8.02 12 
7.48 11 8.12 12 
7.539 11 8.22 12 
7.70 12 8.33 12 
7.82 12 8.46 12 
7.94 12 8.58 13 
8.09 12 8.74 13 
8.24 12 8.88 13 
8.41 13 9.05 13 
8.58 13 9.22 13 
8.76 13 9.42 14 
8.97 13 9.62 14 
9.18 14 9.84 14 
9.43 14 10.09 15 
9.69 14 10.36 15 
9.98 15 10.66 15 
10.29 15 10.99 16 
10.64 16 11.35 16 
11.04 16 11.76 17 
11.48 17 12.21 17 
11.95 17 12.69 18 
15.09 22 15.92 22 
20.02 28 20.98 29 
27.73 37 28.88 38 





TEN-YEAR ENDOWNMENT 





Issues Issues 

of 1908. of 1907. 
Age. Prem. Div. Add. Div. Add. 
$ 8.61 $11 $ 9.66 $12 
8.68 11 9.72 12 
8.73 11 9.78 12 
8.80 11 9.84 12 
8.86 11 9.90 12 
8.94 12 9.98 13 
9.01 12 10.05 13 
9.09 12 10.13 13 
9.18 12 10.22 13 
9.26 12 10.30 13 
9.36 12 10.40 13 
a 9.46 12 10.50 13 
i‘ 9.57 12 10.61 13 
y 9.69 13 10.73 13 
J 9.81 13 10.84 14 
t 9.94 13 10.98 14 
a 104.47 10.08 13 11.12 14 
eae 104.71 10.26 13 11.28 14 
Sy 104.96 10.42 13 11.45 14 
re 105.24 10.60 14 11.63 15 
eee 105.54 10.79 14 11.82 15 
ae 105.89 11.00 14 12.03 15 
re 106.25 11.23 15 12.26 15 
= 106.67 11.48 15 12.50 16 
ore 107.12 11.75 15 12.78 16 
eer 107.64 12.05 16 13.09 16 
12.38 16 13.42 17 











20 PAYMENT, 30-YEAR ENDOWMENT 


Issues Issues 
of 1908. of 1907. 
Age. Prem. Div. Add. Div. Add. 
: $12 $5.58 $12 
3 12 5.66 12 
x 12 5.71 12 
0 12 5.78 12 
. 12 6.85 13 
. 12 5.95 13 
. 13 6.03 13 
\. 13 6.12 13 
s 13 6.21 13 
¢ 13 6.32 13 
ae 39.85 6.09 13 6.42 14 
are 40.15 6.20 13 6.53 14 
inedawaeen 40.46 6.33 14 6.66 14 
eer 40.81 6.46 14 6.79 14 
Di ities ae 41.19 6.60 14 6.94 14 
er 41.61 6.75 14 7.11 15 
ee 42.06 6.91 14 7.30 15 
er 42.56 7.08 15 7.45 15 
rer 43.11 7.28 15 7.64 15 
ee 43.73 7.49 15 7.87 16 
eee 44.40 7.71 16 8.09 16 
Se 45.13 7.94 16 8.55 16 
eer 45.94 8.20 16 8.62 17 
. eee 46.82 8.49 17 8.93 17 
ee 47.80 8.81 17 9.26 18 
Seer 48.86 a oo nae ri 
Bese 50.04 ‘ av . 
Bee ccceces 51.30 
Sp 52.70 
Ser, 54.21 





COMBATS INTEREST ARGUMENT 


The Penn Mutual says one of its 
correspondents furnished it with some 
comment on the subject of interest 
earnings, intended to meet and remove 
an obstacle frequently presented by 
prospects. It is: 

“Some men actually figure every- 

thing they buy on a compound interest 
basis. If they have a loss they figure 
interest on it the rest of their lives, 
and feel worse about it every year as 
the figure grows. They ponder over 
the cost of the clothes they wore years 
ago, which, with compound interest 
added, reaches a frightful sum. They 
ultimately reach the conclusion that it 
would have been cheaper if they had 
never been born. Nevertheless there 
are many fair-minded people who have 
the impression that life insurance is a 
3 percent or 4 percent investment and 
they can do better. They have to be 
met on their own ground and shown. 
We have recently figured out a propo- 
sition for a man who said he must 
have 6 percent. We showed him that 
if he died before the age of 70 the 
investment would yield anywhere from 
1600 percent the first year to 6 percent 
at the age of 70. 
.. ‘The calculation in any case is read- 
ily made by setting down the premi- 
ums with interest and figuring what 
the return would be in the event of 
death each year. A schedule of re- 
turns made up in this way is very im- 
pressive and will convince any man 
who must see his returns figured in 
compound interest. 





INDIANA RAISES ISSUE 


The Indiana department has ruled 
that in a continuous monthly income 
policy, privilege must be granted for 
change of beneficiary. This form of 
policy permits no such change as the 
rate fixed for the premium is based on 
the age of the beneficiary. The bene- 
ficiary therefore becomes a principal. 
The Indiana department holds that its 
laws require the privilege of changing 
the beneficiary. It is stated that the 
department will likely agree to a clause 
in the policy providing that in case of a 
change the proposed monthly income 
can be adjusted to suit the age of the 
new beneficiary. 





ALL-NIGHT LIFE AGENCY 

“I thought that New York was going 
some, even for New York, when they 
started the Night and Day bank,” said 
the cashier on the lobster trick in an 
all-night restaurant at 3 a. m., “but 
that ellow who went out just before 
you paid your check has them faded. 
He is an all-night life insurance man. 
He figured that it was pretty easy 
money getting next to men like me, 
clerks in hotels and cigar stores, at 
times when business is slack, so now 
he sleeps in the daytime. I just put 
in an application for $1,500 myself.”— 
New York Sun. 
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DIVIDENDS OF NATIONAL 


SCALE FOR 1910 ON POLICIES 
ISSUED IN 1909 





What Those Who Entered Vermont 
Company Last Year Will Receive 
on First Anniversary 





The following is the scale of divi- 
dends per $1,000 insurance the National 
Life of Vermont will pay in 1910 on 
policies issued in 1909, which dividends 
may be taken in cash, used to reduce 
premiums or used to buy additional 
insurance without medical examination, 
as the assured may desire: 


ORDINARY AND 20-PAYMENT LIFE 
--Ordinary Life 7-20-Pay’t. Life 
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3.13 15.60 28.54 3.49 25.05 

3.16 15.97 28.99 3.54 25.45 

3.23 16.33 29.45 3.60 25.85 

3.27 16.73 29.92 3.65 26.27 

3.32 17.14 30.41 3.71 26.70 

3.38 17.57 30.92 3.76 27.16 

3.43) 18.03 31.45 3.82 27.63 

3.48 18.51 32.00 3.89 28.11 

3.56 19.00 32.57 3.94 28.63 

3.63 19.52 33.17 4.02 29.15 
3.69 20.08 33.78 4.09 29.69 
3.77 20.65 34.43 4.18 30.25 

3.84 21.27 35.09 4.25 30.84 

3.94 21.90 35.79 4.35 31.44 

4.03 22.57 36.51 4.44 32.07 

4.13 23.28 37.27 4.54 32.73 
4.22 24.04 38.06 4.64 33.42 

4.34 24.82 38.89 4.75 34.14 

4.45 25.66 39.76 4.87 34.89 

4.57 26.54 40.66 4.99 35.67 

4.71 27.47 41.62 5.14 36.48 
4.84 28.47 42.62 5.27 37.35 
5.00 29.51 43.68 5.43 38.95 
5.16 30.62 44.73 5.59 39.20 

5.34 31.79 45.97 5.78 40.19 

5.53 33.03 47.21 5.96 41.25 

5.74 34.35 48.53 6.17 42.36 

5.96 35.76 49.93 6.40 43.53 

6.20 37.25 51.42 6.65 44.77 

6.47 38.83 53.00 6.93 46.07 

6.79 40.48 54.69 7.22 47.47 

7.11 42.295 56.48 7.54 48.94 
7.47 44.12 58.39 7.90 50.49 

7.84 46.12 60.43 8.28 62.15 

8.25 48.25 62.62 8.71 53.31 

8.71 50.49 64.96 9.16 55.80 

J 9.21 52.88 67.47 9.66 57.81 

‘ 9.73 65.44 70.16 10.19 59.97 
58...68.46 10.32 58.14 73.05 10.78 62.27 
59...71.98 10.94 61.04 76.16 11.41 64.75 
60 75.75 11.63 64.12 79.52 12.10 67.42 
61 79.77 12.37 67.40 83.13 12.87 70.26 
62...84.08 13.19 70.89 87.02 13.68 73.34 
63...88.70 14.06 74.64 91.23 14.57 76.66 
64...93.65 15.02 78.63 95.78 15.55 80.23 
65 98.95 16.08 82.87 100.71 16.61 84.10 
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20...34.40 3.66 30.74 46.35 3.99 42.36 
21...34.92 3.71 31.21 47.04 4.05 42.99 
22...35.46 3.76 31.70 47.76 4.11 43.65 
23...36.03 3.82 32.91 48.49 4.16 44.33 
24...36.61 3.88 32.73 49.26 4.23 45.03 
26 -37.21 3.94 33.27 50.05 4.30 45.75 
26...37.83 4.00 33.83 50.87 4.36 46.51 
27...38.47 4.05 34.42 51.72 4.44 47.28 
28 39.14 4.13 35.01 562.59 4.51 48.08 
2 39.83 4.20 35.63 53.50 4.60 48.90 
30 40.55 4.29 36.26 54.43 4.67 49.76 
31 41.30 4.36 36.94 55.40 4.76 50.64 
32 42.07 4.46 37.61 56.40 4.86 651.54 
33 42.87 4.54 38.33 57.44 4.94 562.50 
3 43.70 4.63 39.07 58.52 5.05 53.47 
35...44.57 4.74 39.83 59.638 5.15 54.48 
36...45.47 4.85 40.62 60.78 5.26 55.52 
37...46.41 4.96 41.45 61.98 5.39 56.59 
38...47.38 5.08 42.30 63.22 5.53 57.69 
39...48.40 5.21 43.19 64.50 5.66 58.84 
40...49.46 5.35 4411 65.83 5.81 60.02 
41...50.56 5.48 45.08 67.21 5.97 61.24 
42...51.72 5.64 46.08 68.64 6.11 62.53 
43...52.93 5.81 47.12 70.13 6.29 63.84 
44...54.21 6.00 48.21 71.68 6.47 65.21 
45...55.54 6.18 49.36 73.30 6.69 66.61 
46...56.95 6.41 50.54 74.98 6.90 68.08 
47...58.42 6.62 51.80 76.74 7.13 69.61 
48...59.98 6.88 53.10 78.57 7.39 71.18 
49...61.62 7.15 654.47 80.48 7.67 72.81 
50...63.35 7.46 55.89 82.48 7.97 74.51 
51...65.18 7.78 57.40 84.56 8.32 76.24 
52...67.11 8.14 58.97 86.73 8.66 78.07 
53...69.15 8.52 60.63 89.00 9.05 79.95 
54...71.31 8.93 62.38 91.37 9.46 81.91 
55...73.61 9.39 64.99 93.86 9.93 83.33 
56...76.05 9.88 66.17 96.46 10.41 86.05 
57...78.65 10.41 68.294 99.20 10.95 88.25 
58...81.42 10.99 70.43 102.08 11.52 90.55 
59...84.39 11.62 72.77 105.11 12.14 92.97 
60...87.66 12.30 75.26 108.32 12.89 95.50 
61...90.97 13 06 77.91 111.71 13.57 98.14 
62...94.62 13 86 80.76 115.30 14.36 100.94 
63...98.55 14.74 83.87 119.12 15.93 103.89 
64..102.77 15.69 87.08 123.19 16.16 107.03 
65. .107.32 16.75 90.57 127.53 17.21 110.32 
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EXPANSION OF A COMPAN Y 
LIMIT AS TO NEW BUSINESS IN 
LIFE INSURANCE 





Elements That Must Be Considered in 
Deciding This Question—Ser- 
vice Is Real Test 





By lL. K. Passmore, 
Vice-President Penn Mutual Life 


Every now and then field men, who 
are ambitious to increase their knowl- 
edge of the business, present questions 
to the management of general interest. 
A recent one comes substantially in 
this form: 

I know, of course, that the New York 
law places a limit upon the amount of 
new business which a company may 
write; and perhaps I appreciate the mo- 
tive which induced such egislation. What 

do not understand, however, is the 


Space does not permit an exhaustive 
treatment of the subject. Reference to 
some factors and many details must be 
omitted; but, perhaps, a hypothetical 
example may serve to show the exist- 
ence of “inherent limitations,” It is 
an extreme case, of course, pushing our 
friend’s theory to its logical conclusion. 
Here is a company with 

$1,000,000 of renewal 

premiums, Its new 

premiums of a given 

year are also $1,000,- 

000. The loading for 

expenses on the re- 

newal and the new pre- 

miums are identical, in 

each case 22% ercent, 

or $225,000, ma ing in 

ON AA¢haeeinccceec $450,000 


6 gee ~~ Ces $100,000 
Add taxes, home office 
expenses, etc. ......... 50,000 


Expenses on old busi- 
EP btn iva ninive ns cn $150,000 
New commissions on 
$1,000,000 premiums ,. 450,000 
Taxes, medical fees, in- 
spection, home office 
salaries, ete., etc., say 


10 percent .......... = 100,000 $700,000 
A deficit on the year’s 
business of...°...._ $250,000 
considered only with relation to the load- 
ing, or margin for expenses, which the 
premiums contain. 
Other Elements in the Picture 
There are other elements in the pic- 
ture. The mortality may be consider- 
ably less than the theoretical: the in- 
terest earned may greatly exceed the 
required; fortunate investments may 
‘ave carried a large profit to the right 
side of the ledger; and all these may 
have served materially to modify the 
deficit shown: but it is wholly improb- 
able they could eliminate it. The 
Status in any event is bound to be 
wholly unsatisfactory to the insured, 
since while paying a mutual premium 
(reference is exclusively to mutual 
companies) he has the expectation of 
receiving a fair dividend, or abatement, 
from the contract rate. He would not 
€ captious about whether or not such 
dividend was derived from loading, 
from mortality, from expense, or all 
three; but that dividend ought to be, 


upon a mutual company is not only to 

make the insurance safe, but also of 

reasonably low cost as measured by 
equivalent service elsewhere. 
Safety and Cost 

And those two things, safety and 





hh... —— ——— 





Sustaining from the Start, and which 
call upon an existing membership to 
contribute to growth. Our friend, who 
has doubtless watched some of the 
newer organizations rapidly reaching 
the hands of receivers, can perceive 
how disproportionate and expensive 
growth makes its inroad upon capital, 
the owners of which tiring of an un- 
profitable venture vainly strive to rein- 
Sure, or otherwise prevent dissolution. 
They, of all companies, have made it 
daily manifest that development must 
be consistent, reasonable, fairly pro- 
portioned to business in force, and 
therefore upon such conservative lines 
as have long been recognized by the 
older reliable companies. 
Results Test Management 

At first blush one is accustomed to 
think of life insurance as a simple prop- 
Osition, involving merely the collec- 
tion and equitable distribution of funds. 
This looks easy, and theoretically it is 
so; administratively it becomes in 
tricate and complex to a degree that 
requires large capacity, good judgment 
and a conscientious devotion to correct 
principles that test the qualifications 
of honorable men whose single purpose 
is to act justly. 

A concrete illustration may serve to 
indicate the weight of the responsibil 
ity managers are called to bear. Here 
is a company of members for members 
by members, Apparently there Should 
be little difficulty in determining and 
enforcing the rights of each; and there 
would be comparatively none if the 
company were the same yesterday, to 
day and tomorrow. 

Problem Remains Insoluble 

Just here enters a problem that has 
so far remained insoluble; at least. 
there has been no logical, scientific 
demonstration of where the line should 
be drawn between the service owed to 
those who are members today and 
those who become members tomorrow! 
Shall the line be drawn where there 
are 10,000 members ,or 20,000 or 30,000 
or 300,000? Shall the Management de 
vote itself exclusively to their affairs, 
planning to conduct the business solely 
in the interest of a specified number, 
whatever that may be? Clearly not; 
for such a course rigorously followed 
means inevitable dissolution of the 
company, the surrender of its fran 
chise and the total defeat of the pur- 
pose for which it was organized. What 
must be done if the perpetuity of the 
institution is to be maintained? Mani 
festly, there must be additions to the 
membership; those who die or other 
wise withdraw must be replaced; but to 
what extent shall membership be in- 
creased; at what expense to predeces 
sors and associates? 

Responsibility of Management 

It is conceivable that an institution 
having a large membership, appealing 
to them for instruction as to whether 
its benefits shall be extended, may re- 
ceive no encouragement to that end. 
Individuals are no less selfish when col 
lectively addressed than when the ap- 
peal is to one; and if told that such 
additions under long prevalent condi- 
tions cannot be made without tem 
porary cost to them, then it is extreme- 
ly doubtful whether they would be so 











‘i. CONNECTICUT 
GENER writes 
Nineteen-Year Endowments 
at Lower Rates than most 

Ompanies charge for 
Twenty-Year Endowments ; 
Eighteen-Payment Life Poli- 
cies at Lower Rates than most 

Ompanies charge for 
Twenty-Payment Life Poli- 
cies, and Ordinary Life Poli- 
cies at the Lowest Rate in 
America. Write for Agency. 


DR. H.C. CASTOR, Manager 
153 La Salle St, . Chicago 
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imbued with an unselfish spirit and so 
devoted to the benefits conferred by 
the corporation as to sanction the ex- 
penses that are but temporarily and 
yet inevitably associated with growth. 
Such inquiries may not be put aside. 
The relation of the management to the 
policyholders is that of a trustee who 
must faithfully guard and advance the 
interests confided to his care; and it is 
in making just answers and reaching 
right conclusions as to all such ques- 
tions and many kindred ones that fur- 
nish the proper test of management. 
Must Grow Wisely and Well 
Clearly it is the duty of the company 
to grow wisely and well; but what is 
wise growth? Here, as_ elsewhere, 
management does not necessarily rep- 
resent unanimity; it is the expression 
of the will of the policyholders through 
their representatives, chosen directly 
by them, and often may stand only 
for the views of a bare majority. In- 
deed, it may sometimes be in opposi- 
tion to the majority view, where that 
view is narrow and selfish, lacking pro- 
gressiveness and holding to individual, 
rather than collective, interest; and it 
thus happens that managements some- 
times build better than members know! 
To determine what is wise growth does 
not permit an appeal to any estab- 


lished standard. Principles are ad- 
hered to, never being consciously 
violated; but a standard of growth and 


incidentally of expense remains to be 
erected. One of the reasons for its 
absence is the ever-present uncertainty 
as to the character and effect of the 
growth. Naturally the purpose and the 
means employed are directed to a salu- 
tary growth, and the effort is to pro- 
cure those classes of risks which prom- 
ise the lowest mortality and the highest 
persistence, and at a cost which will 
surely be reimbursed. Herein manage- 
ment, which comprehends a thousand 
details, tells its story, attesting by its 
results whether it has been wisely 
planned and prudently executed. 
Service Is the True Test 

And the measure of these results is 
what? How do we appraise a service 
rendered, a commodity purchased or an 
investment in anything? Obviously 
by comparison with identical or similar 
services, commodities or investments; 
and so in judging a company by its 
performances we inevitably contrast 
these with the achievements of other 
companies which in the general repute 
are regarded among the best. Take the 
element of safety as expressed in pres- 
ent strength and in such conditions of 
management as afford substantial guar- 
antees of its continuance. To answer 
this single — involves inves- 


THE STAR OF SUCCESS 


shines over the fields in which our agents 
work. Why? Popular company, policies 
that cover public needs, low net cost, lit- 
erature that prospects read. 

Now writing the largest business in our 
history. 

For agency information apply to 


Chicago A nal L. BRACKETT BISHOP, Manager 
Merchants Loan and Trust rust Building 
Columbus Ageacy: 1003 Outlook Buildiog 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASS. 


Inc. 1851 
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tigation, comparison, careful study of 
many factors. Assured of this, the ser- 
vice rendered must be viewed in rela- 
tion to its quality and cost. Is it as 
good as any other, does it cost as 
little?—these are some of the queries 
to which a reasonable answer may be 
given out after a pretty thorough ex- 
amination. Completely to make the 
answer the average man needs the con- 
scientious services of an expert. If 
this be true, how much knowledge, 
skill, intelligence, energy and fidelity 
are to be had and employed by a man- 
agement to bring about and maintain 
the conditions which the expert must 
unhesitatingly approve? 

Don’t let us theorize too much; we 
are at work diligently. What has been 
done speaks for itself; the future prom- 
ises steady development in every right 
direction. 





THE MAN WITH THE GOODS 


There’s a man in the world who is 
never turned down, wherever he 
chances to stray; he gets the glad hand 
in the populous town, or out where the 
farmers make hay; he’s greeted with 
pleasure on deserts of sand, and deep 
in the aisles of the woods; wherever he 
goes there’s the welcoming hand—he’s 
The Man Who Delivers the Goods. 

The failures of life sit around and 
complain; the gods haven’t treated 
them white; they’ve lost their umbrel- 
las whenever there’s rain, and they 
haven’t their lanterns at night. Men 
tire of the failures who fill Sith their 
sighs the air of their own neighbor- 
hoods; there’s one who is greeted with 
love-lighted eyes—he’s The Man Who 
Delivers the Goods. 

One fellow is lazy and watches the 
clock, and waits for the whistle to 
blow; and one has a hammer with 
which he will knock, and one tells a 
story of woe; and one, if requested to 
travel a mile will measure the perches 
and rods; but one does his stunt with 
a whistle or smile—he’s The Man Who 
Delivers the Goods. 

One man is afraid that he’ll labor too 
hard—the world isn’t yearning for 
such; and one man is always alert, on 
his guard, lest he put in a minute too 
much; and one has a grouch or a tem- 
per that’s bad, and one is a creature of 
moods; so it’s hey for the joyous and 
rollicking lad—for the One Who De- 
livers the Goods!—Boston Post. 





“The agent who does not round up 
all his old policyholders once in a while 
is making a great mistake. If he can- 
not write them for more insurance, they 
will likely be able to put him on the 
track of other business.” 








Men of Energy 
ARE OFFERED 
work of Moment 
in desirable localities representing a sixty-year-old 
—, c- modern, liberal, law-conforming 
rcs helpful Home office co-operation. 


=] Seuneee available. Many opportunities 
for advantageous positions. Inquire NOW. 


Union Mutual Life 
Insurance Co. 
Portland, Maine 
Fred E. Richards, President 
Address either: ALBERT E. AWDE, Supt., 


iron Bidg., Watertown, N.Y. THORNTO 
Supt., 405 Exch. Bldg., Los Angeles, Cal. 


Flat- 
CHASE, 

















If you are a live wire and know how to es- 
tablish and develop agencies, there is an opening 
as SUPERVISOR OF SOUTHERN OHIO with a 
progressive young Company, which sells Life, 
and Health and Accident Insurance. 

Address, 70-R, 
Care of The Western Underwriter. 





Provident Life and Trust Company 
spianiasaeiniible oa PHILADELPHIA. 


The NEW POLICIES of the Provident are 
adaptability and liberality in all essentials, The 
still further reduced by large annual dividends. 


Assets, $67,324,334.35 


for conciseness and simplicity of a. and for 
jum rates of the Provident are exceedingly low and 


COR! PONDENCE WITH aames SOLICITED. 
SFL. General grate, Western Ohio - 12 Union Trust Building, Cincinnati, Ohio 
ant General Agent, Eastern Ohio - - - To6-T10 0 Garfield B: , Cleveland, Ohio 
CRO ., CHAPPELL General Agents - - - - - - = = 28 The Nicholas, [ta Ohio 
itr GKERING, General Agents - - - =- - = $25 Marquette Buildin cago Ly 
ASSET Aa & FREESE. General Agents - - - = = = = 1218-20 Ford Building, era A 





1860 49th YEAR 1909 


Home LIFE INsuRANCE COMPANY 


OF NEW YORK 
GEORGE E. IDE, President 


ASSETS, - - $21,708,901.70 THE RECORD FOR 


1908 SHOWS THE 


LIABILITIES, - 20,471,723.76 FOLLOWING GAINS: 
(Includin Deferred Dividend Fund) Insurance in Force, - $2,174,947.00 
omeeee -Endowment —, | eietne * 1 "704, ;048.00 
und 1,970,463.00 
Deferred D Dividends) » iw Reserve, . - ~- 175,443.00 
Net Surplus, - - 1,237,177.94 Contingency Reserve 
Insurance in Force, - 88,368,244.00 (Surplus) - - 467,742.51 





OHIO ACENTS, 
Attention ! 


You can add greatly to your in- 
come by selling our LIFE, 
HEALTH and ACCIDENT POLI- 
CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. 


The Columbus Mutual Life Ins. Co. 


COLUMBUS, OHIO 


TWO OR THREE 


real district managers are wanted 
by the “Little Giant of Pittsburgh” 
for splendid territory in Penn- 
sylvania, New Jersey, Kentucky, 

irginia and West Virginia. e 
want to cover this field THOR- 
OUGHLY and will pay top-notch 
commissions. 


ORDER OF UNITY 
824 Lewis Blidg., Pittsburgh, Pa. 


AGENTS WANTED 


) REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SGUTH BEND, INDIANA 


ye position ever offered to the insuring and investing public. 
ive Insurance and Stock men—Take Notice. 


Address, W. R. SCUDDER, President. 


We have the best 
Good 

















Steer operation of a modern system of steel barges and steel towboats on 
the Mississippi and tributary streams, together with scientific and 
economical dock and handling apparatus at terminals and landings, makes 
the business of the Mississippi Valley Transportation Company a very 
profitable one, and its stock easy to sell. 

A few local agents desired to place stock at $50.00 par value. 


Mississippi Valley Transportation Company 
New Bank of Commerce Building, St. Louis, Mo. 
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DECISION IN RICHEY CASE 
COURT HOLDS THAT CONTRACT 
WAS BROKEN 





Wisconsin Agent Given Judgment 
Against Union Central Life Which 
Terminated Agreement 

With Him 





The decision of the supreme court of 
Wisconsin in the case of Richey vs. 
Union Central Life is of interest to 
many life insurance men. The com- 
pany terminated Mr. Richey’s con- 
tract as district agent by reason of its 
withdrawal from Wisconsin. He sued 
for damages for breach of contract and 
won in every court and in December 
the company paid the judgment of 
$2,750, with costs and interest. Mr. 
Richey is now manager of Portland 
agents af the Columbia Life & Trust 
at Portland, Ore. The history of the 
transaction, as reviewed by the supreme 
court, was substantially as follows: 

On Jan. 1, 1905, the Union Central 
Life contracted with T. Harry Richey 
of Chippewa Falls, Wis., for ten years 
as a district agent in northern Wis- 
consin for the sale of life insurance on 
commission. Mr. Richey entered upon 
the performance of the contract, de- 
voted himself to the work of building 
up a business and expended his earn- 
ings in furtherance thereof. 

Company Terminates Contract 

In December, 1907, the Union Cen- 
tral, claiming that it was compelled, 
in the interest of its policyholders, be- 
cause of the oppressive laws of Wis- 
consin, to withdraw from the state and 
cease to do business there canceled its 
contract with the plaintiff and dis- 
charged him from its employ. Mr. 
Richey brought action against the 
Union Central, setting up two causes 
of action: (1) for the breach of the 
contract; and (2) for the labor per- 
formed and for the money expended by 
him for the defendant. 

Mr, Bichey’s Contentions 

Mr. Richey introduced evidence be- 
fore the referee to whom the action 
had been referred tending to show that 
he had written insurance during the 
first year of his employment from 
which he derived $868 in commissions, 
and over $1,300 during the second year; 
that this commission on the business so 
written would, if renewed annually, 
amount to over $200 per year for the 
unexpired term of his contract; that he 
had expended money in traveling about 
his district, in advertising the company 
and in developing the territory with a 
view to future profits; that the greater 
part of the work incurred in establish- 
ing such a business was during the first 
two years; and that he had expended 
time and effort in selecting and appoint- 
ing subagents who would be efficient in 
the prosecution of the business. Mr. 
Richey, at the conclusion of the testi- 





mony, elected to stand on the first 
cause of action and the referee reported 
in favor of allowing him $2,750 as the 
damages caused by the breach of the 
contract. The circuit court approved 
the report of the referee and awarded 
Mr. Richey judgment upon the report. 
On the company’s appeal from this 
judgment Justice Siebecker delivered 
the supreme court’s decision in part as 
follows: 


Question of Breach of Contract 


The point made that the appellant was 
prejudiced by the refusal of the trial 
court to compel respondent to elect which 
of the two causes of action alleged in the 
complaint he would proceed on has no 
merit. The facts of the so-called second 
cause of action were inserted for the sole 
purpose of claiming damages for labor and 
services in the event that no binding con- 
tract should be found to have been made 
by the parties as alleged. The respond- 
ent, at the conclusion of his affirmative 
case, discontinued as to these allegations 
and apprised appellant that he stood on 
the contract and its alleged breach by the 
appellant. There was nothing to mislead 
appellant or to interfere with its defense 
to respondent’s demand. It is insisted 
that no breach of the alleged contract is 
shown. The argument is that the appel- 
lant had the right to terminate its agree- 
ment with respondent under the stipula- 
tion that if respondent failed “to comply 
with any of the conditions, duties, and 
obligations * * or to conduct his 
business in a satisfactory manner then” 
appellant might at its option terminate 
the contract. 

Contract Not Regularly Canceled 

Under the allegations and proof on this 
subject it is not claimed or shown that 
the agreement was terminated because 
respondent failed to comply with the im- 
posed conditions, duties and obligations, 
or because he failed to conduct his _busi- 
ness in a satisfactory manner. Under 
these circumstances appellant cannot 
assert that the agreement was terminated 
under the foregoing stipulation and this 
claim need not be further considered. 

The main contention is that the evi- 
dence does not justify the damages 
awarded by the court for the breach of 
this contract. The record presents a case 
of facts showing that the appellant made 
an agreement with the respondent where- 
by he was oS appellant’s agent 
for a portion of this state to solicit per- 
sons to take insurance with the appel- 
lant and to collect and pay over premiums 
on all the insurance effected by him, re- 
quiring him to devote all of his time and 
efforts to such business for the period of 
ten years. Respondent entered upon the 
performance of his duties and obliga- 
tions and effected insurance and collected 
premiums for the period of two years. 
He organized the territory allotted to 
him, secured persons to work under his 
direction and expended money in estab- 
lishing an insurance business to be car- 
ried on under the appointment so made. 
At the expiration of two years appellant 
breached the agreement by an unjustifi- 
able termination thereof and thereby pre- 
vented respondent from continuing as its 
cae agent in the business so organ- 
zed. 


Question of Imaginary Damages 

The claim is that the respondent has 
been compensated for the insurance he 
had effected and the premiums collected 
by him to the time of the alleged breach 
and that no damages could be awarded 
for prospective losses because they were 
speculative, imaginary and uncertain and 
therefore too remote to be recoverable in 
the law. The damages recoverable for a 
breach of contract must be reasonably 
certain and the proximate result of the 
breach. This excludes recovery of all 
merely speculative, possible or imaginary 
damages. 
The inquiry in each claim for future 
damages for breach of contract is 





Stock Salesmen Wanted 





We desire the services of a few high-class salesmen to place 


some of our Capital Stock on most favorable terms. 


We 


have associated with us some of the most influential men in 


the State of Pennsylvania. 


Leads furnished. Preference 


given to experienced insurance men of good standing, who 
will be competent to fill the position of resident manager or 


field superintendent, later on. 


Correspondence confidential. 





Reading Life Insurance Company 


Colonial Trust Building 


: Reading, Pennsylvania 





THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A _ history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 








These are effective helps with intelligent prospects. 


Separate Territories to Agents a<|- -LONG CONTRACTS a<o—_oueFAIR TERMS 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for [each of the last fifteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1908 
441 per day in Number of Claims Paid. 6,343 per day in Number of Policies 
Placed and Paid for. 
$1,202,352.87 per day in New Insurance Placed and Paid for. 
per'day in cp to Policyholders and addition to Reserve. 
in Increase of Assets. 


$166,633.89 
$126,996.37 per day 





A Combined Annuity Pension Policy makes insur- 
ance sure, insures income, insures estate, insures 
life and physical earning capacity. 


Write for additional information. Top Notch Commission Contracts. 


_ Over $100,000.00 deposited with the State of Illinois 
-for the benefit and protection of policy holders. 


Western Life Indemnity Co. 


Masonic Temple, Chicago 
GEO. M. MOULTON, President 





W. B. MUSSELMAN, Supt. of Agencies 


UNION LIFE INSURANCE CO. 


OF CHICACO 








HOME OFFICE 


FIFTH FLOOR CHICAC@ SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streets 





Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goeds. 


FOR GENERAL AGENCY Address, THE HOME OFFICE 














LOW PREMIUMS = HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 


For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 





Vili 
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whether or not they are traceable as the 
result of the breach. In all such cases 
the elements of the damages are in- 
volved in some uncertainty and contin- 
gency. Yet, if under the facts shown, 
it can be inferred with reasonable cer- 
tainty that the breach caused the other 
party to the agreement pecuniary loss, 
then he should be allowed to recover 
compensation to make good the loss, and 
this though consideration of future profits 
may be involved in its ascertainment. 
” a > . © 
Reasonable Certainty of Damages 

There is evidence in the case showing 
the amount of business respondent did 
during the first two years of the contract 
period; that he had organized it with a 
view to enlarging and increasing it for 
the eight remaining years and to this 
end invested his money in the business; 
that he was very successful as an insur- 
ance solicitor and business promoter, that 
the prospects for doing a future business, 
with the enterprise so established, were 
favorable, that in all reasonable proba- 
bility he would do an increased business 
and that he was prevented from reaping 
the benefits therefrom only by appel- 
lant’s termination of his agency. his 
is ample proof to show with reasonable 
certainty that damages resulted to re- 
spondent and justified the trial court in 
its conclusion to allow the amount of 
damages awarded for the breach of the 
contract. 

The point is made that the amount of 
damages so found ‘should have been re- 
duced by what the respondent earned 
outside of the contract employment after 
breach and before trial. The court prop- 
erly refused this deduction. 

This is an action to recover the dam- 
ages caused by the breach of the con- 
tract to respondent’s agency business 
built up under this agreement. When ap- 
pellant terminated the agreement and de- 
stroyed the business its Hability became 
fixed. It was responsible for the value 
of the agency business as it then existed 
and which went out of existence by its 
illegal act. 

There is no error in the record. 

By the court. Judgment affirmed. 


EAT IT 


At a recent meeting of the Scranton 
Life agents in Indianapolis, Manager 
M. J. Furnas, district manager, pre- 
sented each man with a piece of ginger 
candy. A ribbon was wrapped about 
it and on the card attached was 
printed: “This is what it takes to sell 
life insurance. Eat it.” 








“Amid the numerous uncertainties of 
the agent’s vocation there is one thing 
he can always regard as certain; if he 
wants business he will have to hustle 
for it. Never look forward to the day 
when it will require no effort to get 
business, for that day will never come.” 





Course of Insurance 
Education 


Our | Department for Fur- 
nishing Prospects 


New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 
HARTFORD, CONN. 
Write Home Office. 








National Life Insurance Co. 
MONTPELIER, VERMONT. 





Established in 1850. Operating in 36 States. 





Joszpu A. DeBoer, - - - - 
Frep A. HowLanp, - - 
James B. Estze, 


President. 
Vice President. 
- Sec. Vice President. 


Osman D.CiarK, + - = = Secretary. 
H. M.Cutrer, - - - - - - Treasurer. 
A. B. Brspes, - Medical Director. 
C. E. Movutton, i ee Actuary. 


This Company held January 1, 1909, and 
gained during the past decade: 


ASSETS, 5 44,026,069.73 Gain, 173% 
SURPLUS, $ 5,279,925.70 Gain, 174% 
INSURANCE,  $155,755,039.00 Gain, 93% 





Absolute Security and Economy of 
Management. 

















Taken from Bulletins 


The purpose in paying for life insur- 
ance by a series of level premiums and 
accumulating a reserve fund is to avoid 
the increase in payments which would 
otherwise become very great at older 
ages. In the case of policies, where the 
reserve has been withdrawn as a policy 
loan this purpose is defeated. In pro- 
portion to the amount of the loan the 
privileges of cash and loan values and 
paid-up and extended insurance are can- 
celed and such policyholders are almost 
certain eventually to become weary of 
paying full premiums and interest on 
the reduced amount of insurance. 
policyholder who has borrowed the en- 
tire value of his policy has not only 
placed his insurance protection on the 
basis of mere temporary protection but 
is in the position of having borrowed 
from his beneficiaries whose benefit in 
event of death will be diminished by 
the amount of the loan. 

Wherever the opportunity presents 
itself agents should urge these consid- 
erations against making a policy loan 
or, if a loan has been necessary, then 
in favor of prompt repayment under the 
privilege granted by the company 
whereby the whole or any part not less 
than $50 of a policy loan may be repaid 
at any time.—Field Notes. 











The best business men, the most ex- 
pert financiers, professional men, men 
of large and small income, farmers, ar- 
tisans, and most men of good judgment 
and prudence, carry life insurance in 
some amount. No one can afford to be 
without it. The wealthiest men of the 
country are heavily insured, and the 
man of small means should carry $1,000, 
if not more, for the following reasons: 

1. It creates a valuable estate imme- 
diately. 

2. It provides a sure income in old 
age. 
3. It is an absolutely safe invest- 
ment. 

4. It is more profitable than returns 
from savings banks. 

5. It is available cash when most 
needed. 


Four District Managers 
Wanted 


A young life company, organized under 
the laws of Illinois, which was third in 
point of production among Illinois com- 
panies last year in this state, desires to 
contract with four reliable men of char- 
acter and ability to take charge of pro- 
ductive districts in Illinois. Business 
ability and character count for more than 
insurance experience. The company is 
sound, safe and conservative, with a rec- 
ord for sane progressiveness. ‘} Do you want 
a permanent position, where there is plenty 
of room to grow? If so, address 62-J, care 
The Western Underwriter. 


The Northern Life 


Insurance Company 
OF ILLINOIS 


HOPE THOMPSON, President 











Oar Motto: 
Pablicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
a few competent insurance men. 


Home Office 1 
ROCK ISLAND, ILL. 


6. It saves the estate from possible 
sacrifice. 

7. It secures freedom from care. 

8. It creates a fortune by small in- 
stalment outlays. 

9. It relieves both the insured and 
his family from carrying the risk on 
individual life. The family cannot af- 
ford to carry the risk on the bread win- 
ner. 

A life premium is a family invest- 
ment, while a fire premium is a busi- 
ness expense. The former is a deposit 
on account of the future estate, the 
latter is a tax for safety.—Security 
Agent. 





Policy loans are only possible be- 
cause a reserve has been accumulated, 
the function of which is to carry the 
insurance in old age after the produc- 
ing period has passed. It is this fea- 
ture which has given old-line life insur- 
ance its stability and power for good. 
It is evident that if, through a policy 
loan, the policyholder abstracts the en- 
tire cash value of his policy then no 
staying power remains. The valuable 
privilege of using the contract as col- 
lateral security is gone; the privileges 
of paid-up and extended insurance are 
gone, and the policyholder will eventu- 
ally become weary of paying premiums 
and interest on an amount of insur- 
ance so considerably reduced. In a 
word, by borrowing the entire value of 
the policy the member has placed his 
insurance protection on the basis of 
temporary insurance and dissatisfaction 
is sure to result to himself or disap- 
pointment to his beneficiaries. The 





policyholder who borrows on his own 
policy is using his own money and 
paying interest for the privilege. When 
fully understood the loan privilege will 
be used only as a last resort.—Field 
Notes. 





There are conditions in the family or 
personal history and in the occupation 
of an individual or applicant, acting as 
a barrier to his insurability, which are 
so self-evident that no agent should 
ever ask to have him examined. Every 
agent intelligent enough to write an 
application knows the rules of insur- 
ance companies regarding selection of 
risks, and he should with a little ex- 
perience become an expert in selecting 
subjects for examination, and not spend 
his time and energy upon a case unfit 
for insurance, or on one previously de- 
clined, for in most instances the case 
was not declined without good and 
sufficient cause. The fact that a man 
once rejected has lived out his ex- 
pectancy does not argue well that an- 
other will do so. If the agent believes 
the cause of rejection has been re- 
moved he should not take the applica- 
tion until he has first sent to the com- 
pany the name, date of birth, occupa- 
tion, residence at time of declination, 
and if known, the company rejecting, 
and ask for instruction from the home 
office. With easy access to the files of 
rejected cases, daily supplied to insur- 
ance companies, the company can 
quickly determine whether it cares to 
consider the risk, and thus the agent 
will avoid placing unnecessary expense 
on the company, and trouble for him- 
self—The Banner. 





The Midland Mutual 
Company, of Columbus, Ohio, desire the services 
of three or four men experienced in Life Insur- 


Life Insurance 


ance field work, to appoint agents, instruct them 


Address the Company. 


and close business, traveling exclusively in the 
state of Ohio upon salary with expenses. 
men desiring permanent employment in the Ohio 
field will find no better opportunity than this. 


Good 





own as the You is marked 


Mutual 


THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch in the development of that rich section of the United States 
by the accomplishment of the State 


Life Insurance Company of 


Georgia. 


Forty Million Dollars of Insurance have been gout on the books 


of this Company the firs 
tution. Over a milli 


t two years of its life as a 
on and a quarter of assets have been accumulated 


reserve insti- 


in this period and the Company's income in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





RELIANCE LIFE 


OF 
PITTSBURGH 


Policies that can’t be beat. 
Assets over two and one-half million. 





Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 
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